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Garbage Burners 


Made in three types and fourteen sizes to 
heat 200 to 2600 gallons of water per hour 





A Money Saving—Sanitary Necessity 
you can sell to every building owner 


Any building owner will quickly see the advan- 
tages of a Kewanee Water Heating Garbage Burner 
—which not only helps to keep his building clean and 
sanitary but also reduces fuel costs by using the 
garbage and rubbish as fuel. 


The “By Pass’’—a patented feature—prevents the moist 
garbage from smothering the fire and permits it to burn cleanly 
and completely, without any odor. 


Of course—Kewanee Water Heating Garbage Burners are 


built of steel—riveted—in the same fine manner and by the 
same skillful workmen as Kewanee Boilers. 


KEWANEE B@SILER COMPANY 
KEWANEE, ILLINOIS 


Branches in most of the leading cities 
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Jos. A. Vogel Co. 


Wilmington, Del. 
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When a boy has a den 
he has everything 


Proud and pedigreed, or mean and mangy 
—a dog’s a dog to a boy. It’s his dog and 
he loves it; it gives him an interest in life. 


Every man that amounts to anything has 
a business that absorbs his interest. Big 


or little, it’s Ais business and he wants to 
succeed. 


VQGEL Frost Proof Closets and Hydrants 
are helping the business of many enthusiastic 
plumbers. They help out the annual volume 
tremendously, frequently providing work to 


meet the payroll when everything else has 
fallen flat. 


Ask your jobber about if” 
the VQGEL line, ifyou’re 
enthusiastic about your 
business. 


St. Louis, Mo. 
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WOLVERINE 


ORE today than ever before does the 
skill of the maker determine the worth 


of Plumbers’ Brass Goods. 


Wolverine is great as an institution and 
as a producer of quality products; not be- 
cause of plants, equipment, or financial 
resources, but because joined to these is 
the right kind of manpower that stands for 
square dealing and progress. 

The men that build Wolverine Goods 
put into their work more than skill and 
painstaking precision. 

They build into them manufacturing 
ethics and principles that subordinate ques- 
tions of price and profit to the first and most 
important consideration of making goods of 


distinctive character and value. 
It is their undeviating desire and intention 


to furnish the Plumbing Trade products 
in which are embodied worth of character, 


material, and construction. 
We Sell the Retail Plumbing Trade Exclusively. 


WOLVERINE BRASS WORKS 


GRAND RAPIDS‘ MYCHIGAN 
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is installed at 136 East 67th St., New York, 


and an ample supply of hot water, 


clean and satisfactory, is the result. 


Write us for any installation 
advice that you may wish. 


THERMAL APPLIANCE COMPANY 


342 Madison Avenue New York City 


Patented 
Dec. 27, 1921 
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Have you seen any other ratchet stock that--- 


starts cutting so easily that 
it’s hardly noticeable? 








When you do see a ratchet stock that starts 
cutting as soon as it is slipped over the end of 
the pipe, look for the REED nameplate, as 
the REED is the ratchet stock which makes 
this possible. 


For the REED Ratchet Stock has no lead- 
screw. The fine double-threaded throat of the 
dies makes the bothersome and hard-working 
lead-screw unnecessary. And starts cutting easily and 
positively, regardless of the amount of burr on the pipe. 





It’s so much handier! Just (1) slip the stock over the end 
of the pipe, and (2) move a small cam that brings the four jaws 
of the adjustable guide toward the pipe—and instantly centers 
the stock on any size pipe. Then go ahead and cut your 
thread. 





No time wasted hunting for a bushing to make a lead-screw 
Long chasers rigidly held fit the pipe. And your men don’t have to turn up set screws to 
that cut perfect threads ° 

clamp the stock onto the pipe. 


Whether you're cutting the 
softest or the hardest pipe, the 


pp gs aly bie and That’s why you hear plumbers and steamfitters speak of it as ‘ 

cut wavy threads as small narrow i ‘i ‘ i 

chasers sometimes do. Perfect the “‘easiest starting and easiest cutting ratchet stock ever v 

threads give you a tight job. ” 4 
made. / 

And when cutting an excep- 4 
tionally hard piece of pipe, the , 
es rere —_ Get our folder: “HE DIDN’T BELIEVE THE / 
threading with a Reed still DIE WAS CUTTING!” telling the actual experience ,¢ REED 
easier. Just one more reason why ° ° : e Manufacturing 
this is the handiest ratchet stock one plumber had with this stock. Also gives you Pa 7 
CS en ae a full description of the tool— mail the coupon ,f Oyo ’ 











and we will send you the folder promptly. 4% sure, mail me the folder 
@ “HE DIDN’T BELIEVE 
¢ THE DIE WAS CUT- 

a d 


7 “tion! ae ton a ce 

é STOCKS and DIES’ *** 
| VISES, ETC. roe | arr cere pvncaweneueeeeeend 
wv ES CEE hiv eswadcasiccavedadaas 


REED MANUFACTURING COMPANY, ERIE, PA.  fAndaress oo.0......cccccccecsseeeeeeeeeceee 
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Designed for use with Black §§ Decker Portable Electric 


Drills % inch size and larger 








| 





R cutting clean, round 

holes from 34” to 3%” 

in diameter, in any mate- 

rial which can be cut with 
any hacksaw. 














Designed especially for 
Plumbing and: Steamfitting 
work for cutting faucet or 
drain plug holes in sinks, 
tubs, lavatories, etc.—also 
for cutting large holes in 
boilers, furnaces, soil pipes, 
etc., for tapping. These Hole- 
Saws save a_ tremendous 
amount of time and effort. 




















Because of their construc- 


tion they are unusually 
durable. The saw itself is a one- 


piece cup with the teeth cut on the 
edge and with a detachable mandrel 
which automatically holds the pilot 
drill which guides the saw. 


















PRICES 





Saws: 






a4, We A", 196" and 186" cach... . 


134”, 2”, 214", each 















2%", 238”, 3” and 3%”, each 


Mandrels, for Saws from 34” to 114”, each $1.50 


- for Saws from 114" to 3%", “ $1.50 











Special Plumbers’ and Steamfitters’ Set 
of Hole Saws, consisting of 2 Mandrels, 
and one each of correct size saw for 34”, 
1”,1%", 1%" and 2” Pipe Taps 





ft 











You can secure from your Plumbing Jobber 





“THE BLACK & DECKER MFG.CO. 
TOWSON, MD., U.S.A. 
Black & Decker Mfg. Co., Limited, Toronto, Ontario Black & Decker, Limited, London, England 
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THIS IS 
DIFFERENT! 


The new I & M Concealed Bath and 
Shower Fixture has some different features. 
They are points that will interest the for- 
ward-looking plumber. They will save 
his time and money and will gain for him 
the lasting good will of his customers. 





Should it become necessary to reseat a 
valve in one of the new I & M fixtures, 
it is an easy matter to take them apart, 
put in the new seat and reassemble, with- 
out moving the fixture, itself. 








The handle, too, has been improved. A new method of attaching 
it makes it absolutely secure—-doing away with the possibility of 
the handle pulling off. 


There are other fine salable features in the New I & M Bath and 
Shower Fixtures that you will want to know about. Mail the 
coupon below today for full details. 





Ireland & Matthews, 


Detroit, Michigan 
e an att ¢ WwW y Send me at once complete information about the new 
r features of your improved concealed bath and shower 


fixture. I want to know how I can make more money 
MANUFACTURING COMPANY by pushing this product. 
Name...... 
DETROIT MICHIGAN Street 


City State 
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Milvaco Thermostatic Trap 
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THOUSAN DS 
OF -SUCCESSFUL 


INSTALLATIONS: ATTEST 
THE-ADAPTABILITY-AND | 
EFFICIENCY-OF MILVACO 
HEATING:-SPECIALTIES 


R many years we have been meeting 
the double test of heating equipment 
Supremacy—supremacy of quality—suprem- 
acy of service. Into great hotels, office build- 
ings, industrial plants and thousands of 
homes MILVACO Heating Equipment is 
giving uninterrupted service year in and 
year out. 


Standard Valves: 


Gate Valves 
Globe Valves Angle Valves 
Check Valves 


Packed Type Radiator Valves S 


It is this type of service that spells satis- 
faction for Milwaukee Valve dealers. It 
enables them to offer heating equipment 
that they know will fully meet the test of 
supremacy. 

For over a quarter of a century, manufac- 
turers of standard valves and heating spe- 
cialties. 

Heating Specialties: 
Milvaco Traps 
Dole Milvaco Packless Valves—all types 
Air Vents Air Eliminators Blast Traps 
Direct Return Traps 


Literature covering any of our So ts cheerfully sent on request 


MILWAUKEE VALVE COMPANY : MILWAUKEE, WISCONSIN 
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COIL 


STEEL HEATING BOILERS 
AND WATER HEATERS 


Do you handle an Oil Burner 
account? Ifso, you can cut your 


sales resistance on oil burners 
25 per cent, or more by having 


COIL Boiler-Oil Burner jobs 
to show your prospect. 


Many COIL Boiler users claim 


fuel savings of 25 per cent to 
more than 40 per cent. 


There are definite scientific 
reasons for these results. They 
are made plain in our catalog, 
which will be mailed upon 
request. 


Equally Efficient with Coal 


MONITOR BOILER COMPANY 


1505 Race St. 
Philadelphia Penna. 








BOILERS & RADIATORS 

















Dependability is built into Dodge Service Stations as 
well as into Dodge Cars. 
A Continental Low Water Line Boiler was installed in 
the Dodge Bros.’ Sales and Service Station at Norris- 
town, Pa., because— 
its dependability is a known quantity all over 
the world. 
its low water line gives ample space between 
water line and low point of main. 
its water line is steady because of balanced 
interior circulation. 
its water tube construction makes it a quick 
steamer. 


Continental Boilers and Radiators are dependable be- 
cause they are made in a modern plant and backed by 
a broad and fair company policy. 


(ontinental Heater (rporation 


General Office and Factory 


Dunkirk, N, Y, U.S.A. 


Dodge Bros.’ Sales 
and Service Station, 
Norristown, Pa. 


Boiler and Radiator 
Supply Co., Phila- 
delphia, Pa., Dis- 
tributors. 


Crissman & Quill- 
man, Heating Con- 
tractors. 


Veco Vapor System. 


One No. 412S Con- 
tinental Low Water 
Line Boiler. 
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MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 FULLERTON AVENUE 


CHICAGO Int., 





OTHERWISE HARRY G. NYE 


JANUARY 29, 1927 





NYE—the Die Man 
Pipe Tool Maker to the 


American Plumber 


To THE PLUMBERS AND STEAMFITTERS OF THE U. S. A. and Steamfitter 
Fellowmen: 


If I had my way about it-——but what's the use of talking like that? I'm a married 
man. But if I had my way about it, or anything, all the married women would have to 
bob their hair, and doll up their darndest on each and every occasion. 


There are too many I've-got—him wives in the world, especially when you consider the 
number of women who haven't any who are running around loose. If a plumber didn't 
do any more to meet competition than a wife does he would go broke in a month. I 
don't mean to say that a man is worth having. But as long as women think he is, 
then they ought to use better business methods in handling a husband than I have 
seen very many do up to the present writing. 


To get a fish on a line is one thing, to keep him in the boat is quite another. You 
never can keep a fish by just telling him that he is caught, for he is likely to 
break the line and jump overboard when you least expect it. And it is the same way 
with that other fish, da husband. 


The I've-got—him wife, who never gets up and gets his breakfast, and never gets home 
before he does, is trying to run the wife business in a way that would bust the 
plumber aforesaid if he used the same methods in the plumbing business. 


You've got to hold your trade, whether it's wiping a joint, or running one. I never 
saw a woman yet who wasn't worth any ten men; but, as long as she is likely to 
holler after losing him, I feel that I ought to give her some advice on holding him. 


If a plumber told all his grouches to his customer, he soon wouldn't have anybody to 
tell them to but himself. A plumber can't wear pretty clothes, but he can wear a 


smile. A woman has the advantage over him, because she can wear both. 
And one of the best ways I know of to keep a man contented, if he is a plumber, is 


to get him to use Nye tools, and, if he isn't a plumber, to patronize a plumber who 
does. They save time and material, and prevent cusswords. 


Yours for happier homes and plumbing shops, 





NYE No. 51—Chain Vise 





Capacity % to 214 inches P.S. And then there is the I've-got—her husband. 
maximum ‘strength white of ‘minimum Next week if I can control my temper I am going 
Kauipped with standard jaws. Having tO have a little talk about him too on this page. 
double” lever tightening" device “bein Copyrighted 1927 by Harry G. Ny 
c tightening |< c ; be na opyrighted 1927 r a Nye 
suring faster and smoother operstion. eT 

Net Price - {4.67 

Teds Gencsanend The tools you swear BY and never AT. 
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WHY 
THEY RECOMMEND 
ECONOMY BOILERS 


Economy Boilers guaranteed to 
deliver 98°; dry steam when oper- 
ated at builders rating, without 
the use of a header. Guaranteed 
ratings take the guess work out of 
selecting a boiler of the right size. 


Large combustion chamber and 
long fiue travel assure complete 
combustion of gases in the boiler, 
and a proper stack temperature. 
That is efficiency. 


No overhanging surfaces or 
pockets to collect soot, obstruct 
draft, or prevent easy cleaning. 


Cleanout doors permit ready 
access to gas passages—permit easy 
cleaning without undue loss of 
time. 


Admirably designed for oil burn- 
ing—takes advantage of quick con- 
centration of heat without buck- 
ling or opening of seams due to 
rapid expansion. 


DOMESTIC ENGINEERING January 2! 
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HE International Economy Boiler 
is not only designed and built for 


economy and efficiency with hard or 
soft coal or coke as fuel —but — 


Oil burner engineers approve the de- 
sign of the Economy Boilers for maxi- 


mum efficiency in oil burning, utilizing 
every last calorie in the fuel oil. 


Install an Economy Boiler for heating 
satisfaction. 


Write for complete Boiler Data Book today. 


INTERNATIONAL HEATER Co. 


New York Chicago 


Detroit 


UTICA, N. Y. 
Cleveland Philadelphia Nashua, N. H. 


CANADIAN DISTRIBUTOR: Heating Supplies, Ltd., 902 Home St., Winnipeg, Man. 


1927 
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@elieen Ourdselves. 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


FEEL—AS I SUPPOSE EVERY ONE ELSE 

feels—like the lady of Irish descent who re- 

marked, “I’d rather be havin’ wan smile now, than 
a hot house full of flowers after I'll be gone.” I have 
a “smile” this week from Chas. W. Light, of Saginaw, 
Mich., who says “ ‘Domestic Engineering’ is a sort 
of family bible, to refer to when necessary.” Another 
one comes from W. E. Briggs, of Auburn, IIl., who offers 
the opinion, in his case, that “it would be like cutting 
one’s throat to do without your paper as I have every 
copy for the last five years.” H. R. Bowers, of 
Martinsburg, Pa., took his pen in hand to write that 
he “Would not want to do without your weekly. 
What I get in the way of news is from your weekly. 
I:njoyed your treatise on lead work by Starbuck. In 
fact, am pleased with it in every way.” Occasionally 
I like to quote these letters which are coming in all 
the time. We are, I suppose, a lot like the musician, 
or the actor, who, knowing that his audience likes him 
and his work, stretches himself to do things just a 
little better than ever before. 


ILT MARVELS CAME IN RECENTLY 

from “Down in Illinois” with a story about 
which he was very enthusiastic. In due time he 
turned his enthusiasm loose on his typewriter and 
punished it for several days, writing and re-writing 
his impressions of the man who had said of his 
policies, “We'll fix it—if it breaks us!” The type- 
writer has since undergone the necessary repairs. It 
seems that Milt burned out a bearing, or something. 
At any rate, a reading of the story seems to indicate 
that there was solid ground for enthusiasm. The 
gentleman in question has his headquarters in a small 
Illinois city, but the volume of his business is many 
times the population of his home town. His story 
traces a growth from the days when his delivery 
equipment consisted of a push cart, and there was 
only one automobile in town, to the present, when 
his services are called for from many parts of the 
state, on work of the greatest variety. “We'll Fix It 
—If It Breaks Us!” is the name Milt gave to the 


story. 


ND NOW THE CONVENTION SEASON IS 
on in full swing. The industry is busy studying 
its problems, discussing them and taking a step here 
and a step there towards solutions. Iowa, Illinois and 
Wisconsin are represented in this week’s issue, with 
carefully prepared reports and many pictures. In 





addition there is the report of the annual Three-Day 
Institute at Carnegie. So the issue carries a balanced 
account of the endeavors of the industry to solve 
its business and technical problems. Read the con- 
vention reports. Read them each week as they ap- 
pear. Your own problem may have been solved by a 
man whom you will never meet personally, but whose 
efforts appear in the report of his state convention. 
Read the convention reports. The industry is at work 


on your problems. 


ISCONSIN, FOR INSTANCE, WENT 

deeply into the questions of education, sales 
promotion, insurance, and the expansion of the serv- 
ices of the National Trade [extension Bureau during 
this year. With reference to this latter mention, it 
is considered of sufficient importance to give it to you 
in the form of a separate story, to indicate just what 
the industry plans to do through the Bureau for the 
development of better selling and business methods, 
and to put our industry on a par with others in the 
public eye. Great things are promised and the alert 
plumbing and heating contractor will keep step with 
them in order that he may reap, in his community, the 
full value of the Bureau’s efforts. 


OWA AND ILLINOIS GAVE SPECIAL AT- 

tention to the matter of trade relations. Com- 
mittees have been appointed in both states to get to 
gether with other branches of the industry and_ to 
discuss and settle the various problems. “Get your 
feet under the table with the other branches of the 
industry” seems to be the idea which has brought 
about a new spirit of co-operation. 

These are matters vitally important to the in- 
dividual contractor, and to his association. The con- 
vention reports make available for the whole country 
the efforts being made in every part of it to make this 
industry of ours stand out. 


NE MORE ARTICLE REMAINS TO BE MEN- 

\F tioned: “Lifts in Vacuum Heating,” by Max Paul 

Miller, in which he was called in on a vacuum trouble 
job. Mr. Miller has the gift of brevity. His story is not 
long, but it is packed with practical observations for the 


heating man. 
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BIG BUILDING SERIES No. 99 


‘“‘TOLEDO’S”— 


EXCLUSIVELY ON 
THE CHICAGO TEMPLE 





The Chicago Temple, home of 
the First Methodist Church, 
located in the heart of the busi- 
ness section of Chicago, is 21 
stories high, surmounted by a 
140-foot tower, and one of the 
largest, most beautiful and un- 
usual buildings in the country. 
The upper 19 stories are used 
for offices. The lower two are 
occupied by the church. 


Naturally ‘“‘TOLEDO”’ tools 
were used by the plumbing and 
heating contractors on this big 
job; E. Baggott Co. having the 
plumbing contract, and Wm. 
Lees the heating contract—both 
using ‘“‘TOLEDO’s’’ exclusively 
for completing their contracts 
on time. 


BUY BY COMPARISON 
AND YOU’LL BUY A 


ee 


Contractors everywhere are 
learning from experience that 
there is no equipment that can 
equal ‘‘TOLEDO”’ ’s for cutting 
and threading pipe, whether it 
is the compact, portable and 
efficient hand operated tools, or 
the new ‘“‘TOLEDO”’ No. 1000M 
pipe machine for cutting, 
threading and reaming 14-inch 
to 2-inch pipe. 

If you would have ‘“‘TOLEDO”’ 
service and satisfaction specify 
genuine ‘““TOLEDO’’’s and ke 
sure they bear the ‘‘TOLEDO”’ 
trademark. Only genuine 
“‘TOLEDO”’ tools are so marked. 


THE TOLEDO PIPE 
THREADING MACHINE CO. 


TOLEDO, OHIO 
New York Office: 72 Lafayette St. 
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In this search for plumbing and 


Knockat |" 
Right Door » 


tractors confine their efforts to the thresholds of 
and ot 
course, considerable business handed out over those 
thresholds, and we do not mean that they are not 
3ut, as one aggressive master 


ating business, a number of 
aster plumbers and heating con- 
contractors. ‘There is, 


architects general 


good hunting grounds. 
plumber put it, why wear out the doors that lead only 
to competitive, hard-won business and entirely dis- 
regard the doorways into homes which need more 
modern, healthful plumbing and heating equipment? 

This is just another thought along the line of creat- 
ing business instead of just seeking a chance to bid on 
jobs in architects’ offices. A survey of any city, town 
or rural section will show that plumbing and heating 
equipment is most inadequate. In the homes of larger 
cities, old style and worn out material and fixtures 
should be replaced. In the homes of smaller towns 
and on the farms much additional plumbing and heat- 
ing should be sold. 

Therefore, the thresholds to wear out are those 
that lead in to this undeveloped and under-developed 
business. It can be worked up to large, profitable 
volume. 


ln Business A certain plumber was quite 


: satisfied with the result of his 
for Himself first year’s experience as a master, 
in business for himself. In a conversation with his 
old employer, he went into detail about the volume 
of business he did and, particularly, the amount of 
money he made. This employer asked him a few 
questions. He wanted to know how many hours he 
worked each day. It developed that the man had 
worked from seven in the morning until nine or ten 
o'clock each night. He had had only five Saturday 
afternoons off during the whole year. He was busy 
almost every Sunday morning, working on his books, 
getting his bills out and estimating plans. 

His old employer jotted down all these facts and 
did a little figuring. Then he looked up and said, 
“You made just $1,600 less in this successful year of 


yours than I would have paid you, had you put in 
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the same hours for me. You should have made, be 
sides that, a profit which is due any man in business 
If we estimate that at $1,000, we can say 
What do 


for himself. 
that you gave away $2,600 to the public. 
you mean, you had a successful year?” 
Many men are in business for themselves and mak 
ing less money than they would be if they were 
We grant that it is a 
commendable ambition to establish one’s own busi- 
ness; also, that the particular man mentioned above 
has chances for expansion in the future that he might 
not have as a journeyman. 


working for some one else. 


But many have been in 
business for years and years, giving to the public 
what they would be making in the employ of some 
one else. We would recommend that some of these 
men compare their status in business for themselves 
with what it would be as a journeyman. 


Up in Wisconsin the retail 


A Daistingutsh- 
ing Mark 


Wisconsin convention last week, the assistant secre- 


hardware men have a very 


efficient association. At the 


tary of the organization gave a good talk on his 
crowd's activities. One remark, among others, ap- 
pealed to us as worth while to pass along to master 
plumbers’ associations. The hardware men have all 
agreed to paint their stores a certain distinguishing 
color, such as orange and black. Thé color scheme is 
well impressed on the public mind by allvertising and 
other means, and no one can ever pass a hardware 
store without knowing that it is a hardware store. There 
is never any difficulty in finding one. 

At first the objection occurred to us that such a 
scheme would do away with individuality and cramp 
display and decorative ideas. But there is no reason 
for that, perhaps. The individual merchant can dress 
up his windows and display floors as he wants, and 
the paint will be applied only to front and side walls 
of the building which he occupies. It is an attention- 
getter. It stamps the man at once for what he is. It 
educates the public to look for the color when it 
wants hardware. Perhaps some local association in 
the plumbing and heating field could adopt the plan 


to advantage. 
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Can you appreciate the effect this office has on the prospective customer? 


“We'll Fix It—If It Breaks Us!” 


A MILT MARVELS Story 


O SAID the man who sat a few feet to one side of the 
S desk, where he had had me sit so I might make notes. 

“We'll fix it-—if it breaks us!’ He meant it, too. 
The remark fitted into the picture he was gradually 
building up for me of this business of his, and how it 
had grown; it fitted in with the fine earnestness with 
which he spoke about his plans and policies, his belief in 
and devotion to his business. As these things had made 
their impression on me, I saw more and more clearly why 
the people of Hoopeston, Ill., like to do business with 
Arthur W. Murray and why men in other cities entrusted 
to him the plumbing and heating of larger projects. 

The fascination of this work of mine, of looking into 
the businesses of men of varied types, in various parts 
of the country, lies in trying to put my finger on that 
one characteristic which makes the particular business 
I’m studying a little different and which gives it its in- 
terest. And as, little by little, these men with whom I 
have talked, or who have written to me, open their minds 
and hearts, I see that they have put into their labors in 
the plumbing and heating field, the qualities which we 
admire so in the more or less spectacular heroes of the 
baseball diamond, the football field, the battle field. And 
a lot of the steadiness and courage and effort they put 
into their work has no audience to applaud it. Behind 
the closed door of the little estimating room they vision 
the business they would like to build, and quietly accept 
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all that it demands of labor and sacrifice. Until the busi- 
ness has been developed there aren’t likely to be any rests 
between ‘‘quarters,’”’ nor will there be a great many cheers. 

Well, I sort of had to get that little sermon off m} 
chest. Now to get on with our story. As I said, Mr. Mur- 
ray’s remark fitted into the picture. I had, as we went 
over one phase and another of the business that has been 
growing since 1904, seen back of every step forward the 
earnestness which prompted the remark. I find it abso- 
lutely impossible to think of Mr. Murray undertaking any 
job without fully intending that it would be performed 
scrupulously in accordance with the agreement—and 
more, if conditions demanded it. I don’t believe that he 
could, if he wanted to, slight a piece of work or allow it 
to be done in a haphazard manner. Every instinct of the 
man is toward exact, painstaking workmanship, planned 
in advance and carried through with care, 


THE RIGHT KIND OF AN OFFICE 

SUPPOSE we all remember the stories of success we 

used to read when we were a lot younger—the 
Horatio Alger books, for instance—in which boys who had 
started on the lowest rung of the ladder, won their way 
to the top. They seemed good stories, and as we think 
back to them now, they seem a little far-fetched. But I 
believe I could match every one of his yarns with one 
taken from our own industry. 
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All that I heard about Mr. Murray’s business was told 
me in an office which, I am sure, would have done credit 
to the local bank president, A broad, polished, flat-topped 
desk, obviously of the finest quality, built-in bookcases in 
hack of it, a heavily carpeted floor, nicely tinted walls—a 
quiet, refined, business-like office. And the man who was 
sketching the story of his business was, twenty years ago, 
getting his start in that business by propelling a push 
cart through the streets of Hoopeston. Old Alger needn’t 
have drawn on his imagination. 

That office is characteristic of Mr. Murray and his 
methods, He has always had a nice looking office. He 
has always appreciated the fact that surroundings have 
an important place in attracting the right kind of trade. 
“A nice place of business,’ he said, “attracts a nice class 
of trade. Even the poor man will come to the good- 
looking place of business.’’ The very carpet on the floor 
has its sales value for, says Mr. Murray, “It attracts a 
woman’s attention, and you can do business better under 
such conditions than on a crude, bare floor. Get the 
prospect under conditions like those in which they live 
and the selling effort is much more likely to be successful.” 

Unfortunately, the photograph taken from outside the 
building does not do justice to the display room which, 
for appearance, is in a class with the office. First notice 
the monogrammed window drapes, always a_ pleasing 
addition to soften the lines of the window. As you step 
in the door you go up about four steps to reach the 
level of the display floor. Here, in compact arrangement, 
you will find representative pieces of plumbing and heat- 
ing goods. A display case of accessories has been set in 
the waist-high partition which separates the sales room 
from the general office. To the right is the bathroom 
equipment, with a bathroom scale, bath seats, a bathroom 


chair, etc. On the left is the heating equipment and a 
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water system. Everything is as snowy as the most orderly 
housewife could wish it to be in her own home. 

If you happen to step in, as I did, when there was no 
one in the office for the moment, you won’t have a feeling 
that you’ll have to stand around until someone gets ready 
to take care of you. On top of the low partition there 
was a push-button with a card, ‘Ring bell for clerk.” And 
if you ring the bell for the clerk as requested, you will 
be greeted by a young lady whose smile, if it just hap- 
pened that you thought had a kick coming, would 
undoubtedly cause you to reconsider what you had in 
mind to say. And your subsequent treatment would be 
courteous and friendly and you’d know before long that 
if you had a legitimate complaint to make, ‘‘We’ll fix it—if 
That spirit is in the air. 


you 


it breaks us!”’ 


CONFIDENCE THE BASIS OF SUCCESS 
FTER you had been ushered into Mr. Murray’s pri- 
A vate office, and had talked with him for a little, 
you’d simply feel perfect confidence, for that is what he 
aims to instill in all those with whom he comes in con- 
tact. ‘‘My heart and body are wrapped up in this busi- 
ness,’’ he said to me. ‘I’m in this office with both hands, 
both feet, both eyes.” You that immediately you 
begin to talk with him about business. What’s im- 
portant, his prospects know it. 
He insists that confidence is at the basis of all suecess- 
something 


know 
the 


ful dealings. It isn’t a mere slogan with him 
that he says glibly to try to win confidence, as one prospect 
found out. This chap came in and wanted a system——my 
notes say a lighting system installed. He 


osition right off the bat of paying 


made a prop- 
one-half down and the 


other half after the system had been tested out. 


“Why come to me?” asked Mr. Murray “You mistrust 


me. I don’t want to sell a customer who mistrusts me 
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before he has my price, before any detail of the job has 
been settled.”’ 

Gain confidence, is his theory, and you won’t have to 
worry about competition. If a man is losing business in 
his own community, it is his own fault. If he had the 
confidence of his community nothing could drive him out. 

Here is a striking example of his confidence-winning 
methods. Between ten and fifteen years ago Mr. Murray 
did some work for a local can factory. The business 
expanded and it was planned to put in a $500,000 addi- 
tion. An official of the company—in their main offices 
in Chicago, mind you—-who was working on the plans 
asked, “‘Is that man Murray still in business in Hoopes- 
ton?” He was. They called him in, and before the 
conference was ended, Mr. Murray had been told to make 
the entire layout for the heating. 
conference that he 
understood better 
than they did the 
heating problem 
with which they 
were faced. He had 
studied their 


It appeared during the 


manufactur- 
ing problem, and 
he knew that it 
would be 





neces- 
sary to furnish 
well controlled 
heat so that those 
radia- 
tion wouldn’t be 
subjected to too 
much heat, while 
others 


cans near 


farther 
away across the 
floor would have 
too little heat. 
Coiled 


near the 


radiation 
ceiling 
furnished the ideal 


installatio.n. The building which now houses the Murray 


So, confidence won 
fifteen yvears or s6 before, was once more strengthened 
by the type of service Mr. Murray offered. 


There are houses in Hoopeston in which no other con- 
tractor has ever worked. There are families where Mr. 
Murray is a sort of heirloom—from father to son his 
services have passed. These are evidences of confidence. 
These things show that, whatever the inner workings of 
the business, it has steadily served its customers to their 
satisfaction. 


A TEN-YEAR MEMORY 
OW LET’S take a look at the inner workings of the 
N business and see some of the things which have 
contributed to its growth and which have made such an 
impression that after ten years and more a man in Chi- 
cago, busy with the affairs of his company, will ask, “Is 
that man Murray still in business in Hoopeston?” 

Take, for example, when they are working on a pros- 
pective farm job. ‘‘We plan that job as if we were going 
to live on the farm,’’ said Mr. Murray. First they get 
the layout of the farm and then plan the entire job so 
that when the farmer comes in to discuss it, every detail 
can be worked out. As in the case of the canning factory, 
they endeavor to show the prospect that they understand 


his problem thoroughly. The whole job is sketched .out 
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for the farmer and explained to him, pointing out the 
value of the automatic feature of the water supply system 
so he has nothing to think of, planning a supply for 
every use. 

“Start the sale at the highest figure,’’ says Mr. Murray. 
“Of course, you’ll hear the objection as to price. We 
always admit that a job can be had at a cheaper price, 
but we won’t cut ours to meet it. But by starting at the 
top price, usually we can sell the middle price equipment, 
after showing our prospect that we want to make not only 
a customer, but a friend of him.” 

When a sale is closed, a full set of specifications are 
written up in which everything that has been agreed upon 
appears. These specifications are made in triplicate. One 
copy goes to the 
customer, one to 
the office, and one 
to the man who 
handles the _ job. 
Thus misunder- 
standings are 
eliminated. The 
customer knows 
exactly what he is 
entitled to; and 








the man on the 
job knows exactly 
what he is sup- 
posed to do. If an 
unreasonable  de- 
mand is made on 
him, he has only 
to take out his 
copy of the specifi- 
cations, go over it 
with the customer, 
und settle the 
matter right there. 
There was a little 
pile of such speci- 
fications on Mr. 
Murray’s desk and 
I paged through 
Undoubtedly much of the friendliness 
the Murray organization has won has been because these 
specifications have warded off the misunderstandings which 
will arise, even when there is a written agreement; but 
which become serious when there is not. 


organization 


some of them. 


That spirit—a willingness to stwdy the requirements of 
the job—has its effect even under competitive conditions. 
The Murray organization has been awarded jobs even 
when they were second or third highest above the lowest 
bid. “Why was the preference shown? Because the archi- 
tects with whom Mr. Murray has dealt know that after 
the job has been finished there will be a checking up to 
see that everything is as it should be. And in talking to 
the man who is to let the job, or the committee, or the 
board of directors, Mr. Murray says, ‘‘When you make the 
final payment to me you do not cancel my obligation. You 
strengthen it.”” And it was at this point that he added 
the remark I have set at the head of the story. ‘We'll 
fix it if it breaks us!’’ The contract will be carried out 
according to its terms whatever the cost. That kind of 
protection is worth money to any business man, and he 
is willing to pay for it in the form of a little higher price. 
He gets a security worth far more than the money differ 

ence in the cost. 


(Continued on Page 67) 
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Will Raise $500,000 for Trade Extension Bureau 


Manufacturers, Wholesalers and Contractors Back Plan for En- 
larged Sales Program— Discuss Price Marking by Wholesalers 


LANS for greatly expanding the work of the National 
Prrrace Extension Bureau were revealed at the con- 

ventions last week of the Illinois and Wisconsin Mas- 
ter Plumber associations. Under the leadership of Walter 
J. Kohler, president of the Kohler Company, Kohler, Wis., 
Isidor Weil, president of the Central Supply Association, 
and other representative manufacturers, wholesalers and 
contractors, the first step in the campaign to raise $500,- 
000 for the Bureau’s work in 1927 was announced. 

At the same time, the Illinois delegates were told by 
a number of representatives of the manufacturing and 
wholesaling branches of the business, of the advantages 
of having the wholesalers plainly mark the fixtures they 
have on display with the price to the consumer. At IIli- 
nois, this proposal was favored, while at Wisconsin it was 
sharply condemned. 

Mr. Kohler spoke both at Wisconsin and at Illinois. At 
the latter convention the visitors included Mr. Weil, W. 
J. Spillane, James B. Clow & Sons, Chicago; E. C. Garrity, 
National Plumbing & Heating Supply Co., Chicago; F. C. 
Timberlake, Biggs Pump & Supply Co., Lafayette, Ind.; W. 
E. McCullom, Chicago, secretary of the Central Supply 
Association; Henry S. VanDenberg, VanDenberg Supply 
Co., Rockford, Ill.; C. L. Wilkins, Walworth Co., Chicago; 
W. W. Weaver, Yelton-Weaver Supply Company, Spring- 
field, Ill.; T. R. Taylor, Crane Co., St. Louis; H. W. Leach, 
Rockford Brass Works, Rockford, Ill.; W. J. Woolley, 
Wolff Manufacturing Corp., Chicago; J. C. McEwen, the 
Davies Supply Co., Chicago; H. C. Yelton, Yelton-Weaver 
Supply Co., Chicago, and L. J. Lynch, Henion & Hubbell, 
Chicago. 


WALTER J. KOHLER TELLS BUREAU PLANS 

N HIS addresses before the Illinois and Wisconsin mas- 
I ter plumber associations, Mr. Kohler spoke substan- 
tially as follows: 

The competition between manufacturer, wholesaler and 
retailer is very keen, always has been and always will be. 
But one form of competition which has not been consid- 
ered enough is the competition with other great indus- 
tries. For instance, 78 industries are now organized to 
get their share of the consumer’s dollar. The electrical 
industry will spend $70,000,000 in the next ten years. It 
is estimated that between $10,000,000 and $15,000,000 
annually is now being spent in advertising the products 
of various large industries which compete with the plumb- 
ing and heating industry. Some of these industries are 
the oil burner, sheet steel, jewelry, flour, tanks, electrical, 
copper and brass, brick, fruit, linen, automotive. 

This is the type of competition which the manufac- 
turers, wholesalers and contractors in the plumbing and 
heating industry must meet in the struggle for the con- 
sumer’s dollar, at least that part of it which is available 
after expenditures for food and clothing. 

The Trade Extension Bureau has done a remarkable 
work. In fact, the plumbing and heating industry is a 
pioneer in the effort to create a larger market for its 
products, but this. progressive step has not been carried 
out fully enough so that other industries, despite a later 
start, have forged ahead. 

Today, three great markets for plumbing and heating 


21 


materials are still unexplored. The first is in large cities 
which have water and sewer systems, but in which hun- 
dreds of thousands of homes are poorly equipped or even 
unequipped. The second great market is found in smaller 
towns, 8,000 of which have neither water nor sewer facil- 
ities. The third market is in the great rural district 
which possibly at this time, on account of the lower value 
of agricultural products compared to manufactured goods, 
is not likely to prove as productive as the other two. 
These are all large markets and some of them have 
been reached by the other industries, such as the radio, ° 
which have advertised and have made the sales efforts nec- 
essary to develop these markets. The plumbing and heat- 
ing industry should have reached these markets first, so 
that the fixtures it manufactures, jobs and installs would 


have gone into such homes. 

HE Trade Extension Bureau has been big help 
"T wienta the limit imposed by its funds, but it has al- 
ways been a serious job to get sufficient money to carry 
on the work to obtain the maximum benefit. In realiza- 
tion of this industry’s backwardness, and also in acknowl- 
edgment of the obligation of the manufacturer to furnish 
the bulk of the funds, a group of large manufacturers met 
in Chicago several weeks ago, prepared a budget which 
was presented to the directors of the Bureau and agreed 
to support it. 

This budget, which has been approved by the directors, 
calls for the expenditure of $500,000 a year in Trade Ex- 
tension work. This means more administrative and cleri- 
cal assistance and more rental as the Bureau will be 
moved to St. Louis. It means more sales helps will be 
provided by the Bureau. An active national advertising 
campaign costing more than $100,000 also will be inaug- 
urated. A test campaign will be carried out in a selected 
city to see what results can be obtained from each of the 
services offered by the Bureau when a concentrated effort 
is made to utilize those services. The result will be a 
guidance in the work in other cities and throughout the 
The field organization will be practically 


BUREAU NEEDS MORE FUNDS 


a 


country. 
doubled. . 

A woman's department will be created. The necessity 
for such a department was shown by a survey made by 
the General Federation of Women’s Clubs, which showed 
deplorable sanitary and heating conditions in the thou- 
sands of homes in smaller cities. Women are still car- 
rying water into and waste out of such homes. This cam- 
paign will have the extraordinary help of the women’s 
clubs of the country, which have decided to give up tem- 
porarily their cultural work for the practical obligation of 
putting ‘running water in every American home.” 

The budget will take care of an increased number of 
salesmen to help retailers in arranging their showrooms 
and show windows and to assist in developing more sales 


ability. 
HE time payment plan, if adopted by the plumbing 
and heating industry, would help build up the busi- 
ness. Some object to the time payment plan and some 
of these objections are logical, but the great industries 


APPROVES TIME PAYMENT PLAN 
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which have expanded in the past few years have used this 
plan. Criticism of time payment should not apply to a 
commodity in which there is a permanent investment, 
such as plumbing and heating. It is estimated that $12,- 
000,000,000 worth of goods are sold yearly on the time 
payment plan, a figure which of course includes homes. 
The General Motors Co. increased its business 60 per 
cent last year and while other elements helped, the fact 
that this company had a financing plan while its main 
competitor did not, explains a material part of the growth. 

It is not necessary to have any of the master plumbers’ 
associations organize a financing company, but throughout 
the entire country, full use should be made of the ad- 
vantages of the deferred payment plan. This is a tremen- 
dous factor in the development of other industries and it 
is not being used properly in the plumbing and heating 
industry. This is true, although this industry is dealing 
with the best credit risks, that is the home owners. The 
deferred payment plan applies especially to homes where 
better plumbing and heating facilities are needed and not 
only to new houses. 

One plumbing and heating wholesaler who uses this 
plan has found that 80 per cent of the customers who are 
solicited on this plan, actually obtain the money and pay 
eash for their plumbing and heating fixtures. This proves 
the high rating of the credit risks in this industry. 

Another phase of the problem of selling plumbing and 
heating materials is the need of more intensive selling 
efforts by the retailer. All know how other industries 
carry on intensive selling campaigns, utilize house to 
house salesmen, and similar efforts. The same degree of 
intensive effort should be made to induce home owners to 
install plumbing and heating products. 

One great advantage in this type of business is that 
it is not so fiercely competitive as new business. In the 
past, the active period for the distribution of plumbing 
and heating materials has been during a big building 
boom. During the next two years, boom conditions can 
hardly be expected so that the replacement market is the 
one to look to for handling the big excess production. 


FAVORS PLAINLY MARKED PRICES 

LAINLY marked prices should be displayed on prod- 
ww in retailers’ show rooms. Unfortunately, there 
is a belief in the public mind that a certain amount of 
secrecy exists in the plumbing and heating business. This 
results from the practice of not selling plumbing and 
heating fixtures except on an installed basis. The major- 
ity of people are satisfied to get approximate prices, and 
in most cases the man selling the fixtures will get the in- 
stallation as well. He will satisfy the curiosity of the buyer 
and retain his interest if approximate selling prices are 
given. Of course, such price should give an adequate 
profit to the wholesaler and the contractor so that both 
can prosper. On a western trip last year, surprise was 
aroused by the uneasiness which was found over the ques- 
tion of how to meet direct selling. The answer to this is 
to sell the consumer at a fair price and get the installation 
besides. 

In financing the Trade Extension Bureau’s expanded 
campaign, the manufacturers will raise a substantial part, 
practically two-thirds of the total amount. They feel 
that the wholesalers should pay a smaller percentage on 
their volume of business. The National Association of 
Master Plumbers has contributed generously as a unit in 
past years, but state and local organizations have not. 
Only a few individuals have contributed. One master 
plumber, however, has been giving $300. It is desirable 
that all as individuals contribute to the trade extension 
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work of the Bureau, as indicating their interest in the 
future of the business. 

Mr. Kohler said that he is not asking the plumbers for 
any money, but he is raising money among the manufac- 
turers and wholesalers. He hopes that the master plumb- 
ers associations will study the suggestion of contributing 
and agree upon what the individual should do, feeling 
that some such sum as $5 would indicate the interest of 
the individual contractors in the program. 

Mr. Kohler gave the following list of companies _in- 
terested in promoting the expanded campaign of the Trade 
Extension Bureau: Alabama Pipe Co., American Radiator 
Co., James B. Clow & Sons, Crane Co., Kohler Co., Thos. 
Maddock’s Sons Co., National Tube Co., N. O. Nelson Mfg. 
Co., Pierce, Butler & Pierce Mfg. Corp., Standard Sanitary 
Mfg. Co., B. O. T. Mfg. Co., Wolff Mfg. Corp. and the 
Youngstown Sheet & Tube Co. 

Kohler Co., Crane Co., American Radiator Co. and 
Standard Sanitary Mfg. Co., have each agreed to ap- 
propriate $25,000 annually in support of this program, 
and to accept whatever additional obligation is involved 
in the adoption of this proposed schedule. 


MASTER PLUMBER IS MAIN LINK IN DISTRIBUTION 

SIDOR WEIL, president of the Central Supply Asso- 
I ciation and of the Weil-McLain Co. of Chicago, fol- 
lowed Mr. Kohler, and emphasized that he was speaking 
as an individual wholesaler. He referred to the comment 
of National President Albert J. Wilson that the master 
plumber was just as essential as the wholesaler and manu- 
facturer, by pointing out that the master plumber installs 
the goods, so that he is really the main link in the chain. 
The master plumbers have splendid associations and im- 
proved business methods are being more freely used. 

Mr. Weil feels that conditions in the plumbing industry 
are different from those in other lines, as the master 
plumber has the key to the situation. He feels, however, 
that certain organizations which do not follow the usual 
business practices are growing, and that the answer to 
this type of competition must be found in the master 
plumber becoming a better merchant. The public desires 
to buy from anyone who will sell. In the past, if a cus- 
tomer came after plumbing and heating goods, the price 
was given only on an installation basis. Now the con- 
sensus of opinion among manufacturers and wholesalers 
is that if the wholesaler is asked the price, he should 
tell what it is, including, of course, a sufficient profit for 
the master plumber as the installer and retailer. This 
would mean that the buyer no longer felt that a Chinese 
wall existed around the plumbing business. Mr. Weil con- 
cluded that the manufacturers and wholesalers wanted 
to get the benefit of the opinions of the master plumbers 
through their local, state and national associations. 

W. J. Spillane of James B. Clow & Sons, told of the 
difficulty of carrying out sales when the wholesaler is 
not able to give to a consumer a definite price. He told of 
one recent visitor to his show room who pointed out that 
in the electrical industry, the manufacturers and jobbers 
talk directly to the public, while in the plumbing and 
heating industry the manufacturers only talk to the re- 
tailers and not the public and consequently no effort is 
made to offset any ill will held by the public against the 
industry. If the master plumber and the jobber and manu- 
facturer show material with prices plainly marked, this 
will be the first step in the elimination of the ill will felt 
against the plumbing industry as a whole. 

Mr. Spillane pointed out also that every wholesale 
house has a big overhead through carrying too many 
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Wisconsin Endorses Sales Promotion 


Thirty-third meeting re-elects 
all officers 


HE Wisconsin Master Plumbers’ Association's 
largest convention in history was its thirty-third 
annual meeting, held at Milwaukee on January 18, 

19 and 20. Out of a total state membership of 463, 

there were 315 registered delegates present. Discussions, 

addresses and resolutions fell under the general important 
classifications of sales promotion, education, state plumb- 
ing laws, association activities and insurance. 

All officers were re-elected for 1927. F. C. Kuete- 
meyer, Milwaukee, will be president for his third term: 
J. B. Sullivan, Stevens Point, will be vice-president again; 
Chas. Pelunek, Milwaukee, secretary; and E. F. Henoch, 
Milwaukee, treasurer. These four men and Walter Mur- 
phy, Sheboygan. will comprise the Board of Directors. 
Jacob Schuh, Milwaukee, and Harry Morris, Racine, were 
named delegates to the national convention, with Jacob 
Zimmermann, Kenosha, and J. J. Neuman, Beaver Dam, 
alternates. 

Many prominent guests were in attendance. A. J. Wil- 
son, president of the National Association of Master 
Plumbers, Alexander J. Coleman, secretary, and William 
J. Lang, director, represented the national body. Walter 
J. Kohler, president of Kohler Co., was there to present 
the details of the proposed enlarged program for the 
National Trade Extension Bureau. And six Minnesota 
men were visitors at this sister state’s meeting, including 
H. M. Porter, president of the Minnesota association. 

W. W. Dusold, new president of the Milwaukee Master 
Plumbers’ Association, welcomed the delegates to Mil- 
waukee at the start of the opening session, and President 
Kuetemeyer proceeded at once to appoint the various com- 
mittees for the handling of convention business. 


CONVENTION COMMITTEES 
HE credential committee consisted of John McCoy, 
§ du Lac; W. W. Dusold, Milwaukee; D. H. 
Osborn, Beloit, and F. D. Branson, La Crosse. 

The resolutions committee consisted of Hugo Lippert, 
Milwaukee; Thomas Long, 
Appleton; Harry Morris, Racine; George Reeke, Green 
Bay; J. J. Neuman, Beaver Dam, and L. R. Friend. 

The auditing committee consisted of Hugo Lippert, 


Milwaukee; Edw. Grassler, 


I, C, Kuetemeyer, Mil- 
waukee, president 
Wisconsin Master 
Plumbers’ Association, 
1927-1928 








Milwaukee; George Mueller, Oshkosh, and Otto Marquardt, 
La Crosse. 

The memorial committee consisted of Oscar H. Dittmer, 
Milwaukee; Conrad Verbriek, Appleton, and W. E. Gra- 
ham, Waukesha. 

The membership committee consisted of Carl Marquart, 
Oshkosh; F. D. 
Milwaukee. 

The nominating committee consisted of Joseph Brah, 
Milwaukee; Edw. Garrott, Green Bay, and F. E. Grebe, 


3ranson, LaCrosse, and Joseph Wittig, 


Waupun. 

The apprenticeship committee consisted of J. E. Robert- 
son, Milwaukee; H. C. Weber, Milwaukee; L. J. Schoen- 
loeben, Racine, and Adolph Zurheide, Sheboygan. 

The press committee consisted of George Reeke, Green 
Bay, and Jacob Schuh, Milwaukee. 

The grievance committee consisted of Jacob Schuh, 
Milwaukee; Edw. Sullivan, Kenosha; Conrad Verbriek, 
Jacob Zimmermann, 


Appleton; F. EF. Grebe, Waupun; 


Kenosha, and Joseph Brah, Milwaukee. 


NATIONAL OFFICERS HAVE MESSAGES 
RESIDENT A. J. WILSON’S message to Wisconsin 
was that the National Association ef Master Plumbers’ 

chief concern was trade relations. He recalled the old 


(Continued on Page 78) 











From left to right: Charles Pelunek, Milwaukee, secretary; 
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L. R. Friend, Milwaukee; J. B. Sullivan, Stevens Point, vice 
president; Walter Tesch, Milwaukee; E. F. Henoch, Milwaukee, treasurer; C. H. Marquart, Oshkosh; Earl Skogg, Green Bay 
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and heating men are seeking and demanding more 

education, he should ask Carnegie Institute of Tech- 
nology, Pittsburgh, where for several days in January, 
225 plumbing and heating contractors attended lectures, 
witnessed physical and chemical experiments and demon- 
strations, took part in discussions and asked questions 
without number. If anyone should doubt that a college 
or university short course or institute in plumbing and 
heating can be made a success, he should ask S. E. 
Dibble, professor of plumbing and heating at Carnegie 
Tech which recently closed its third plumbing and heat- 
ing institute with an attendance of plumbing and heating 
contractors 57 per cent greater than the attendance at 
Carnegie’s plumbing and heating institute number two. 

It was a three-day affair, January 18, 19 and 20, packed 
full of instruction. It was an achievement of which 
Carnegie Institute and the plumbing and heating men of 
Pennsylvania are justly proud. While the interest in some 
other short courses in plumbing and heating has been 
receding, the course at Carnegie is going forward with 
ever increasing momentum. 

“No little credit for the success of the ¢éourse,”’ said 
Dean C. B. Connelley, ‘‘is due to the members of the 
Pittsburgh chapter of Plumbing and Heating Salesmen 
who advertised the institute widely and who were respon- 


I: anyone should question the statement that pluinbing 






















Group of plumbing and heating contractors at Third Plumbing and Heating Institute, Carnegie Institute of Technology 


Research Stressed at Carnegie’s Third Institute 


sible for the attendance of many who would not otherwise 
have done so. Among their other activities they brought 
in 41 signed registration cards.” 

The three days, mornings, afternoons and some of the 
evenings were devoted to the study of business salesman- 
ship as applied to plumbing and heating, conducted by 
Dr. Walter F. Rittman, the corrosion of metals and the 
theory of welding by Professor Robert B. Leighou, plumb- 
ing and heating installations in buildings under con- 
struction by Professor Clifford C. Dunnells, water supply 
and sewage disposal by Professor Harold L. Lang, plumb- 
ing, heating and ventilating in their relations to public 
health by Dr. H. Ryerson Decker, the practical side of 
welding in the plumbing and heating industry, a proposed 
comprehensive program of plumbing and heating research 
and analyses and comparisons of plumbing codes by 
Professor S. E. Dibble and a discussion of plumbing 
codes by H. J. Luff building drainage engineer of Cleve- 
land, Ohio. 


THE PROPOSED RESEARCH PROGRAM 
N future years, January 19, 1927, may stand out as a 
I memorable day in the history of plumbing and heat- 
ing, for on that day, the second day of the institute, a 
project was outlined and enthusiastically endorsed by the 
(Continued on Page 49) 
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The class will now study a new 





—PLUMBING PROBLEM— 


Study and copy layout in this problem; draw in the proper connec- 
tions and send us your solution. It will be analyzed by the School- 
master and discussed by him in an article appearing a few weeks later. 








from and a “skeleton” elevation of the fixtures, we 

have gone a long way toward doing the whole job for 
you. Nevertheless, you have got quite a job ahead of 
you to complete the elevation, and that is what we want 
you to do. You are to locate the stacks in their proper 
places, taking due notice of any offset that may appear 
from the plans, and then connect each fixture into its 
proper stack. 

From the “skeleton” elevation, it may appear that cer- 
tain fixtures are side by side, whereas reference to the 
plans may show them on opposite sides of the building. 
To properly figure these things out is the real purpose 
of this problem. In other words, it is to help you read 
plans, and we know of no more practical way than by 
means of such problems as these. 

Please note that the third and fourth floor plans are 
shown in one drawing. This is a common practice, where 
two or more floors are identical. 

The “skeleton” elevation is taken from the direction 
indicated by the arrow, and would be considered a front 
elevation most likely. 

It is to be remembered that in these plans we do not 
give finished floor plans, only enough to show the plumb- 
ing clearly. No cellar plan is given in this problem. 

We believe problems like this are of even greater value 
than the incorrect drawing problems that we have been 
studying. A great number are studying the problems, but 
not sending in their drawings. It is a matter of en- 
couragement to others to let them see what you can do, 


[: THIS problem, by giving you the plans to work 


and we earnestly suggest that if you are not already send- 
ing in your drawings for publication, it would be an 
excellent move to do so. 

If you want to make an isometric drawing of this 
problem, please feel free to do so. 

Members of this 
world-wide plumbing 
class are asked to 
send their solutions 
in promptly if they 
can do so. Of course 
it is out of the ques- 
tion to ask a member 
in China to send his 
solutions in promptly, 
and even in the 
United States, many 
frequently find it dif- 
ficult to send in their 
solutions as soon as 
the paper is received, 
but let us all do the 
best we can. 

It is interesting to 
receive evidence from 
time to time of the 
fact that what might Pe eee a STS 
be termed the asso- ppiip HH. Chase, 
ciate members of the 


class member, 
Wellesley, Mass. 
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Class, outnumber by hundreds 
the active members. Almost 
every man who sends in a draw- 
ing for the first time states that 
he has been following the work 
of the Class for a long time. 
While many such letters are re- 
ceived from different parts of 
the United States it is interest- 
ing to learn that a sanitary 
engineer from Switzerland is 
taking a great interest in this 
educational work. He says: “I 
want to commend you for the 
fine work you are doing in 
teaching plumbing.’ As a mat- 
ter of fact, different parts of 
the world are awakening to 
the advantages and benefits of 
plumbing and sanitation, and 
to the fact that the master 
plumber of the United States is 
the foremost exponent of that 
art. 

The new problems that will 
start in a short time will, we 
think, attract a great deal of 
attention. They mark a new 
advance in the teaching of plumbing. There are numerous 
schools for apprentices and journeymen, but this Class 
conducted through the pages of ‘Domestic Engineering” 
is, so far as can be ascertained, the only post graduate 
course in plumbing in the United States, except those that 
hare been conducted for short periods at the University 
of Illinois, Purdue University, Carnegie Institute of 
Technology and University of Nebraska. 

While this instruction is participated in by master 
plumbers, plumbing inspectors, journeymen and appren- 
tices, it is open to all who have an interest in better 
sanitation. It might be interesting, by the way, to know 
that a recent survey of hundreds of replies to the Plumb- 
ing Problems shows that the proportion of master plumb- 
ers, plumbing inspectors, journeymen and apprentices, runs 
about as follows: 91 per cent master plumbers; 6 per cent 
plumbing inspectors; 1% per cent journeymen and 1% 
per cent apprentices. Of course, once in a while it is 
dificult to determine to which classification a member 
belongs. 3ut if there is no indication and the sender 
does not use a letterhead, he is put down as a journey- 
man or an apprentice. 


W. J. Atz, class member, 
Atlantic City, N. J. 


Each Schoolmaster article published shows some prog- 
ress made by the members of the Class as a whole. One 
member sent in a solution about six months ago. It did 
not rank very high. However, he studied the solutions 
sent in by others and a few days ago sent in a solution 
of a plumbing problem that would do credit to the most 
advanced plumbing student in the Class. 

Pictures of members of the Class are coming in slowly, 
but a lot more are needed. All photographs sent in for 
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publication are returned when used, and the halftones 
used are also sent to those whom they represent. The 
halftones may then be used on printed matter for adver- 
tising or other purposes. Copy the layout on this page 
and send it in, with your solution. Get into the study 
of these Plumbing Problems if you have not done so 
before and you will be surprised at the benefit you will 
receive from the various points of view that are expressed, 
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and the comments and corrections of the Schoolmaster. 

It is not necessary to make the solutions of these Prob- 
lems in ink. In fact it is preferable to make them in 
pencil, using a ruler. 
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Floor Plan Third and Fourth Floors 
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Floor Plan- First Floor 
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Favors Prices on Showroom Fixtures 


Illinois Convention Endorses Use of Price Tags in Wholesaler and Retailer 
Salesrooms. Charles D. Harris Named President 





“| NDORSEMENT of a 
EK resolution in favor of a 
retail price tag on 
plumbing and heating ma- 
terials on the sales floor of the 
wholesale house and in the 
plumbing and heating con- 
tractors’ sales rooms; the au- 
thorizing of the president to 
appoint a conference com- 
mittee to meet with members 
of the Central Supply Asso- 
ciation; reports of the plumb- 
ing and heating research com- 
mittee; announcement of the 
enlarged 1927 program of the 
Charles D. Harris National Trade Extension 























Bureau; a report by Albert J. Wilson, of San Francisco, 
president of the National Association of Master Plumbers; 
adoption of a registration tee for delegates at future na- 
tional and at Illinois state conventions; and the election 
of Charles D. Harris of Chicago to the presidency for 
1927-28, were the high lights of the state convention of 
the Illinois Master Plumbers Association, held in Spring- 
field at the Abraham Lincoln Hotel on January 18, 19 and 
20. The auxiliary pledged support to a scholarship fund 
for sons of Illinois master plumbers. 

Activities outlined in the enlarged program of the Na- 
tional Trade Extension Bureau, and the question of mer- 
chandising and price marking plumbing and heating ma- 
terials, were discussed at considerable length at both the 
Illinois and the Wisconsin state conventions which were 
held simultaneously. A detailed report of those discus- 


(Continued on Page 82 
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Delegates and guests attending the annual state convention of the Illinois Master Plumbers’ Association at Springfield on 
January 18, 19 and 20 
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Compare the performance of any 
heating installation not Honey- 
well equipped with that same 
installation equipped with 
Honeywell. 


The difference will convince you 
that Honeywell can bring to your 
installation a degree of satisfac- 
tion which will make your 
product preferred above any 
product not possessing the 
advantages of Honeywell equip- 
ment. 
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The 
Contrast 


Is 


Impressive 
1 


In comfort, convenience, econ- 
omy and an increased measure of 
safety the Honeywell controlled 
installation so far surpasses 
the installation not Honeywell 
equipped that no room is left for 
doubt as to not alone the desir- 
ability of Honeywell but the 
necessity for it — if you would 
enjoy the increased business 
that comes of customer satis- 
faction. 


The leading manufacturers of heating boilers recommend 
Honeywell exclusively. Of the important automatically 
controlled domestic oil burners a very substantial pro- 
portion is equipped with Honeywell. 


HONEYWELL HEATING SPECIALTIES CO. 
Wabash, Indiana 


HONEYWEL 


Temperature Regulators 
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A Plain Lesson in Plumbing Arithmetic 



















ES, you can quickly convert any boiler into 
an instant storage hot-water heater—the 
KENNEY way. Just install the simple, fool-proof, 
“snap-action” KENNEY and presto! your cus- 
tomer’s boiler is an instant heater. Always 
automatic— always dependable. Snaps on, snaps 
off—simple, rugged, easily installed. 


PROFIT FOR YOU! 


You can quickly install a KENNEY Boiler tao 
you can make money for yourself as 


a. 
Ai 
well as a host of satisfied customers an Trist ant 
for yourself! Probably no accessory Hea Jer 


you handle can so easily pay in profit 
and prestige at such little actual 
investment. 


KENNEY 


THERMO VALVE 





Converts any, 


Plumbers, Jobbers, Manufacturers! 


Write for full details about this 
wonder profit-maker—NOW! 


FLANNERY MEG. CO 


FLANNERY BLDG. PITTSBURGH, PA. 





Mention Domestic ENGINEERING when writing advertisers. 























Lifts in Vacuum Systems 


By MAX PAUL MILLER 


. 


LARGE manufactur- 

ing plant had a vac- 

uum system installed. 
This system consisted of well 
over 40,000 ft. of radiation, 
mostly pipe coils and wall 
radiators. There were two 
large electrically driven cen- 
trifugal vacuum pumps, each 
eapable of handling the load, 


Q-LIFT FITTING IWERTED 








VERTICAL RISER TO BE AT LEAST 
TWO SIZES SMALLER 


B- RETURN TO VACUUM PUMP make a lift, be it 6 inches or 


6 ft. and you will avoid 
trouble. 
Let us refer to the sketch 


of a lift, which is under 9 ft. 
and see what the principles 
are and why certain things 
are done in order that the 
importance of such a fitting 
THAN 


RETURN LINE may be clearly understood. 





but with all this, the proper 
circulation could not be pro- 
duced. 

The operator of the plant 
increased the vacuum, run- 
ning both pumps’ without 
very much better results. So 
at last we were called on the 
job to find out what the diffi- 
culty was and to remedy it 
if we could. 

Making a careful study of conditions, we found all the 
exposed piping in good shape,—no short circuits and no 
air leaks; that is there were no openings into the return 
main that were not plugged. We make this plain because 
the average person imagines that with a vacuum system 
you must have an absolutely tight job and that if a 
stuffing box of a valve leaks or pin holes occur in the 
system, that it is impossible to work the system. We 
want all vacuum systems to be reasonably tight partic- 
ularly on the return mains, but a small leak does not 
materially change or destroy the operation except that it 
may make the pumps labor a little more. I have no 
hesitancy of going into an old plant where old valves are 
used and recommending the installation of a vacuum sys- 
tem, and I know it will operate. 

We found that the return on this job was a 6-inch line 
and buried underground, but we could not tell of its 
condition, so we plugged it up and filled it with air pres- 

So after tracing it out 
pumps. This was buried 
After a little, figuring, 
in fact, a 





A- RETURN FROM 
HEATING SYSTEM 














sure but it was perfectly tight. 
we found a 6-ft. lift near the 
and about 10 ft. from the pumps. 
we found ‘the return main was plenty large, 
little larger than we would usually install for that amount 
of radiation. We uncovered the lift and found that the 
fitter made his rise out of 6-inch pipe, and as we found 
this we knew immediately what was the cause of the 
trouble. 

We had the vertical line removed, and installed a special 
lift fitting reducing this vertical pipe to 3 inches, then 
placing another lift fitting on the high point of the lift. 
After these changes were made, with 1 lb. pressure on 
the boiler and 7 inches of vacuum at the pumps, we were 
able to get perfect circulation. 

Years ago we made lift fittings out of a cross, a plug, 
a bushing and a long screw. Sometimes they were made 
in an improved manner but mostly the fitter was neglectful 
and did not get the vertical pipe low enough. Today, 
however, we have on the market special fittings, which 
have the various passages through the fitting figured out 
theoretically correct, and by all means use them when you 


aE 
VALVE 
, 


Fig. 1 


It must be remembered 
that for every foot it is pro- 
posed to elevate the conden- 
must have at 
and that 


must be maintained 


sate, we least 


1 inch of vacuum 


C-LIFT FITTING SEAL 





vacuum 
at the point of lift. This is 
all, except the 
lifts, which we will describe 
a little later. ° 

In the sketch, 


ZO DRAIN true in air 


Fig. 1, we 
will call A our lower return main, and B the elevated re- 
turn to the pump; C is the lift fitting on the base of the 
lift and D the lift fitting at the top; E is the seal in the 
lift fitting. 

When we first start the vacuum pump we pull all the air 
out of the system. Then as we turn on steam we com- 
mence to get some condensate. You will notice that in a 
vacuum system, we are first supposed to start the vacuum 
pump. 

If this is done, 
rapidly, and if there is any water in the mains it will be 
drained to the pump, thereby avoiding all water hammer. 


circulation will be produced more 


When the pump is first started, we reduce the pressure 
in the mains so that when we open the steam valve to 
allow steam to enter the system, the steam has nothing 


to displace, consequently, quick circulation is produced 


without noise. 


This same thing should be done in low 


the 


system, 


pressure, 


electrically driven vacuum only here we 
will start the pump before we attend tothe fire, and by 
the time we get the fire going, all the units will be warm 
back the boiler 


is to be remem- 


pump 


and a vacuum will be carried clean to 
which, by the way, does no harm. So it 
bered that we start the pump first in a 

Now after the condensate has reached the lift fitting C, 
it gradually builds up until it the pocket in the 
bottom of this fitting, and when this seal takes. place and 
of formed in the 


the and once 


vacuum system. 
seals 


the has a solid body water 
vertical pipe, it will lift it 


there, the lift fitting on top is so stopped that it cannot 


vacuum 


to upper level, 


return. 
After the 
then another 
to make this work properly, the lift 
signed with and only those 
extensive study of vacuum in heating mains are capable 
So in making lifts, don’t 


air, 
but 


be de- 


solid body of water we get some more 


body of water, then air and so on, 


fitting must 


care, who have made an 


of designing this kind of fitting. 


try to build them yourself because when you consider 
the labor it takes, you can buy them much cheaper in 
the market. 
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Showers and 
Fixtures 
illustrated here 
can be installed 
without the 
necessity 

of a panel in 


the wall 


j 
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H-2352 — Speakman Built-in Shower and 
Tub Filler, 11 in. center to center, with transfer 
valve, china escutcheons and handles. Hi-Seat 
valves with renewable seats, nozzle with adjust- 

ange over rim of tub, bent arm discharge 
ipe with ball joint and 4 in. H-1702 cast brass 
ead. (Nozzle tube furnished, but no riser or 
supply to nozzle.) Furnished with or without 
unions. 
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H-2490 
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NEW 


Speakman. 


Pop-Up 


Bath Waste 


H-2350 — Speaxman Built-in Compres- 
sion Shower and Tub Filler. % in. size, with 
Hi-Seat valves having renewable seats, china 
escutcheons and handles, nozzle with adjust- 
able flange over rim of tub, bent arm discharge 


pipe with 4 in. Kas-Bras head. 


d | ‘HIS is a high quality waste that is simply operated and made to 
go with bath and shower fixturés which require no panel in the 





wall. Two of these are shown—the H-2352, which has a transfer valve 
for diverting the water to the shower or bath fixture and the H-2350 
which has separate valves for shower and bath. Both have renewable 
high seats and encased swivel disc washers. Escutcheons and handles 
are extra heavy. Escutcheons have full adjustment. 


In this new waste, the pop-up is operated from the overflow by a lift 
rod in the waste barrel. The pop-up is covered by a beehive strainer. 
We will be glad to send you a folder on this new bath waste, also on 
the H-2352 shower and bath combination which is the application of 
the regular Speakman transfer valve to this type of fixture. 


SPEAKMAN COMPANY 


WILMINGTON DELAWARE 


SPEAKMAN SHOWERS 


and FIXTURES 
Safe to build in the wall” 
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Iowa will have 


Trade Relations 
Conference 


W ariel entertained the 39th annual convention 
of the Iowa Master Plumbers’ Association, Jan- 
uary 18, 19 and 20. The usual formal vote of 

thanks was amply supplemented by informal comments 

from delegates in attendance, in praise of the Waterloo 
local body. When the question of the next convention 
city was discussed, R. H. Routledge, of Newton, extended 
an invitation to the state association to hold its next 
convention in his home city, and W. C. Miller, of Cedar 

Rapids, extended an invitation on behalf of his local asso- 

ciation. Cedar Rapids was selected, and Mr. Routledge 

was warmly thanked for his generous invitation. 

With Lou Pray, of Ft. Dodge, in the chair, the following 
convention committees and officials were named: Sergeant- 
at-arms, John Salz of Waterloo, with S. F. Stevenson, also 
of Waterloo, as his assistant; Credentials Committee: Ray 
Redington, Waterloo, chairman, L. E. Roberts, Waterloo, 
and Roy Jeffords, Ft. Dodge; Auditing Committee: W. C. 
Miller, Cedar Rapids, chairman, E. Rosene, Des Moines, 
and Harry Speth, Davenport; Resolutions Committee: 
Frank A. Nelson, Ft. Dodge, chairman, John Thomas, Des 
Moines, and H. N. Labbitt, Sioux City; Nominating Com- 
mittee: Geo. Walker, Des Moines, chairman, and V. Hagan, 
Sioux City. 


SALESMANSHIP STRESSED 
A MONG the features of the opening session was the 


reading of a cordial telegraphic message from the 
Minneapolis Retail Plumbers’ Association inviting the 





Top row: First picture, Frank Nelson, Fort Dodge. 




















F. S. Popelka, Cedar Rapids, presi- 
dent Iowa Master Plumbers’ Asso- 
ciation, 1927-1928 


as. 











Iowa association to attend the 45th National Convention, 
to aid in making it the biggest in the history of the na- 
tional organization. 

Papers read during the three days of the convention 
covered a number of phases of the plumbing and heating 
industry, with special emphasis laid upon salesmanship. 
Bruce Gates, governor of the 11th district of the Rotary 
International, summed up in a masterly address the es- 
sentials of salesmanship, giving the fundamentals of sales- 
manship as follows: 1.—Salesmanship is 90 per cent man. 


(Continued on Page 73) 





Second picture, standing, C. A. Anderson, S. F. Stevensen, J. B. Bruner, 


R. Redington and S. C. Smith; sitting, J. P. Salz, L. E. Roberts, George Quist, all of Waterloo; third picture, Lou Pray, 
ort Dodge. Bottom row: Mr. and Mrs. E. Bailey, Des Moines; E., Wernentin, Davenport; James L. Zahrobsky, Mason City; 
Floyd Buickman, Des Moines; V. J. Hagan, Sioux City; W. C. Miller, Cedar Rapids 
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Advertising Editorial 
A NEW ONE EVERY WEEK— No. 254 


Symbols of 








NYMBOLS of comfort! The faucet and the 
radiator. Think what they mean. The 


h 


carrying from a well all the water necessary for 


faucet means release from the drudgery of 


the family; the radiator means the scientific dis- 
tribution of heat from a central point in the 
building. 

These are the things for which the plumbing 
and heating contractor is responsible—these the 
comforts he has brought into American homes. 

Consult your plumbing and heating contractor 





Ask for a 


when building or remodeling. Secure expert ad- 
free copy of : . 


“The Story vice. 
of the Bath.” 
Fascinating 

reading. It 

isn’t adver- 

tising. Just 

phone fora 

copy. 


(In this space your Name, 
Telephone, and 
Address ) 








Sell Your Industry 


LITTLE effort now and then given to selling your industry will 
A make sales of your service and the products you handle a great deal 
easier. If you can implant confidence in the minds of the people of 
your community you will find that your sales efforts will meet with less 
resistance. Use this Advertising Editorial, the Sales Letter and the 
Adlet this week to sell your industry. Single illustrations for the 
Advertising Editorial 35¢c or $4.20 for twelve different illustrations to 
be used from week to week. 

Send in your order today Help sell your industry to your com- 
munity. 
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ALES LETTER 


One a Week—No. gt 





The Sales Letter this week is again de- 
voted to selling the industry, to winning 
confidence. Send it out to your whole pros- 
pect list. It will make sales easier. 


J OH N BROWN 
Plumbing : Heating 
Two Rivers, N. Y., 
January 29, 1927. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

We live in such a comfortable age that it 
is well now and then to recall to mind the 
great conveniences we enjoy. 

No more meaningful symbols of comfort 
could be chosen than the faucet and the 
radiator. The faucet means release from the 
terrible drudgery of carrying water—of using 
energy every day to bring in from a well all 
the water needed for the family’s use. Sim- 
ilarly the radiator means release from the old 
drudgery of tending to several stoves in order 
that the whole house may be kept at a healthy 
temperature. 

These are the things for which the plumb- 
ing and heating contractor is responsible. He 
has brought to American homes the comforts 
they represent, together with all the scientific 
knowledge which goes into their installation. 

We speak of these matters to remind you 
that it is a very good practice to consult your 
plumbing and heating contractor for expert 
advice whenever you consider building a new 
home, or remodeling. These are things too 
important to be slighted. 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 112 


HE Adlet forms a third effort in the sales 
j po for the week, to put over the message. 
“Consult your plumber.” All during January 
this has been the thought stressed on this sales- 
service page. Have your paper run the Adlet 
all next week—its cost will be small. Just copy 
out the material we give below, add your name, 
telephone and address and hand it to your local 
newspaper. 








Consult Your Plumber 

Secure expert advice on maiters of 
sanitation and heating. Consult your 
plumbing and heating contractor—he 
is competent to advise you so that you 


| may enjoy the greatest comfort. 
| 




















Janu 


! 
d 


- 























January 29, 1927 


POSITIVE 
ADVANCE! 


Morgan Bronze Plumbing 
Fixtures are made from 


Morgan Bronze, the “‘ever- 
lasting’? metal. Each piece 
is designed to function 
quickly and easily. Each 
piece is a champion of its 
type. Everlasting endur- 
ance plus the most practi- 
cal design and of course 
beauty, accounts for the 
Morgan advance to leader- 
ship. . > 4 





THE MORGAN BRONZE CO., Cleveland. 





HIGHEST GRADE PLUMBING FIXTURES IN THE WORLD 


DOMESTIC ENGINEERING 





WHITEHOUSE CHINA SINK FAUCET 
(PATENTED) 

Unquestionably the most beautiful Combina- 

tion Sink Faucet in America. Gleaming white 

vitreous china. A swing spout and built-in 

soap pocket. Beauty and Utility in the highest 


degree. 








2jIN 1 UTILITY CONTROL 


This Combination Bath and Shower Fixture is 
made of Morgan Bronze Metal, and will endure 
indefinitely. The Wonder Waste which accom- 
panies it functions like the reliable chain and 
plug waste. It is a chain and plug waste with 
a bronze plug concealed within the waste tube, 
front blocking type. It is easily cleaned. The 
most unique and practical waste on the market. 
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_ a seat and disc which can 

be easily removed for renewal— 
and all other working parts renew- 
able, if necessary—this valve is prac- 
tically indestructible in the severe 
service for which it is designed and 
recommended. 


In: actual service the Walworth re- 
grinding Excelsior Valve has proved 
itself unusually dependable and 
long-lived. 


Designed in sizes ranging from 14 in. 
to 4 in. both screwed and flanged. 





CORROSION-RESISTING 
SEAT AND DISC 


The non-corrosive nickel seat and 
disc make this valve p :rticularly suit- 
able for use in oil and gas lines, coal 
mines, chemical plants, paper mills, 
paint and varnish factories and in the 
manufacture of explosives, food prod- 
ucts, sugar, etc. 











WALWORTH COMPANY, General Sales Offices: 51 East 42nd St., New York 


Plants at Boston; Kewanee, Ill., Greensburgh, Pa.; and Attalla, Ala. Walworth International Co., New York, Foreign Representative 








ST SS eT 


WALWORTH 


Valves, Fittings and Tools for Steam, Water, Gas, Oil and Air 
WHATEVER YOU BUILD YOU NEED WALWORTH 





Mention Domestic ENGINEERING when writing advertisers. 
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WALWORTH “EXCELSIOR” VALVE 
REGRINDING... REMOVABLE... RENEWABLE 











This is one of a series of picture stories on 
the Manufacture, Use and Handling of 


CASTING TEST BARS 


my 

pouring a test bar and sending 
In the picture shown at the top of this page the work- 

men are pouring test bars. Test bars are poured from 

every heat. If the bars do not test as they should, 


N a preceding issue, the reader was introduced to the it ‘to the laboratory. 


furnace room of a faucet plant. The prevalence of 
smoke and the roaring of furnaces are the first 


_— ee im pressions. 


Crucible heaters 


But as every 
step in the 
making of 
faucets is 
taken with 
extreme care 
and in ac- 
cordance 
with practice 
learned from 
dear experi- 
ence, so in 
the furnace 
room, each 
heat is 
checked by 


37 


castings made from 
that heat are 
scrapped. 

The test bars are 
usually about 12 in- 
ches long, 1. inch 
wide and 1% inches 
high. After a test 
bar is cast, a record 
is kept so that the 
testers in the labora- 
tory may know from 
which heat it was 
taken. At the left of 
the picture above is 
a pile of tested bars. 


An oil burning furnace 
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ANNOUNCEMENT 
EXTRAORDINARY 


Watch for 
further detailed 


announcements 
and 


advertisements 


HE Standard Sanitary Mfg. Co., 
announces a neW process enameled 
ware which will immediately be avail- 
able to the entire plumbing trade. 


“Standard” new process ware is the 
outcome of years of diligent research and 
experimentation, plus the expenditure of 
large sums of money. It is superior 
to any sanitary enameled ware hereto- 
fore produced and will mark a new era 
in the production of plumbing fixtures. 


New process ware has a hard surface 
which is more durable and is not sub- 
ject to damage by fruit and vegetable 
acids, inks and cleaning compounds 


commonly used for cleaning. 


“Standard” new process ware will be 
distinctively trade marked —it will be 
displayed promptly in all “Standard” 
Showrooms—will be stocked by all 
“Standard” Branches and Warehouses 
and the Wholesale Dealers. It will be 
advertised with all of its advantages to 
the Public in a large way and will sell 
at a higher price than regular ware. 


Regular ware will be produced as usual. 


Standard Sanitary Mfg. Co. 


PITTSBURGH 
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Wisconsin 


Master Piumbers and Edueators at State-Wide Apprenticeship Conference 


Tisconsin Holds Apprenticeship Conference 


ISCONSIN’S first state-wide conference on appren- 
W ices and apprentice education, held in Milwau- 

kee on January 17, attracted a great many master 
plumbers, journeymen and educators——all anxious to de- 
termine the best methods for taking advantage of the very 
complete vocational education facilities provided in Wis- 
The meeting was held at the Re- 
auspices of the Board of 
Industrial Commis- 


consin by state law. 
publican Hotel under the 
Vocational Education, the Wisconsin 
sion and the State Board of Health. 

Previous to this meeting, recommendations had been 
drafted and approved by the state apprenticeship commit- 
tee. These recommendations thoroughly reviewed 
and, as finally adopted, clearly outlined how apprentice 
education in the plumbing industry shall be managed, 
provided and given in Wisconsin. Master plumbers and 
journeyman plumbers will be on state and local appren- 
ticeship committees and right with 
officials to select the right boys for training and to deter- 
mine how best to handle their training. 


were 


will work school 


PURPOSE OF CONFERENCE 

HE purpose of the conference was to get information 
‘ta the state plan of apprentice training in the plumb- 
ing industry; to get information on the national plan of 
apprentice training in the plumbing industry; to build a 
thorough understanding that employes and 
school officials are all genuinely concerned in the problems 
of apprentice training; to set forth and adopt methods, 
organizing and operating of 
and to 


employers, 


objectives in the 
apprenticed plumbers; 


aims and 


schools for consider the 


recommendations submitted by the preliminary com- 
mittees. 
Through E. E. Gunn, Jr., assistant director of the 


Wisconsin State Board of Vocational Education and super- 
visor of trades and industries, the meeting learned all the 
details of the Wisconsin program of vocational education. 
Wisconsin provides many part-time schools for apprentices 
and, in addition, has organized two instructional circuits 
with itinerant teachers. One is in the Fox River Valley 
and the other includes the cities of Madison, Racine, West 
Allis and Waukesha. At this meeting it was decided to 


create new circuits as quickly as possible to provide in 


struction in those sections of the state which have no 
vocational schools. 

Walter Simon explained the place of the Wisconsin In 
dustrial Commission in the state apprenticeship program. 
The general duties of the Industrial Commission, he said, 
are to The 
asks only that there be a signed agreement, known as an 


employer. This in- 


administer labor laws. apprenticeship law 


indenture, between apprentice and 


denture is a guarantee in writing that the boy will get 


certain training for five years. Vocational schools will 
recognize only regularly indentured apprentices. The 
indenture requires the apprentice to attend school four 


hours a week for a total of four hundred hours. 
Frank R. 
experience in 


King, state plumbing inspector, told of his 


examining plumbers for licenses and said 


that school instruction is of great assistance in preparing 


u man to pass the examination. Statistics proved that 
graduates of vocational schools passed examinations 
where those who had no such instruction often failed. 


He concluded, also, from his experiences in examining 
plumbers that instructors should be plumbers and that a 
text book should be prepared which applies to Wisconsin 
plumbing conditions and which can be finished within 
four hundred hours. 

S. Lewis Land, of the 
the National Trade Extension 
tional plan of training apprentices. 
which 
which can be 


nounced that the Bureau nas its correspondence course in 


apprenticeship department of 


Bureau, described the na- 
He had charts of the 


system has been prepared by the Bureau and 


obtained from that source. He also an- 


plumbing completed. Mr. King said that Wisconsin 


willing to give six months’ credit 
the T. E. 


was 
for the completion of 


B. correspondence course, placing it on the same 


basis as the extension course of the University of Wis 
consin. 

In the general discussion that followed these various 
speakers, many master plumbers brought up the point of 
supply and demand of journeymen. Wisconsin has 


reached the point where it is annually turning out enough 
journeyman plumbers from apprentice ranks to fill ade- 


a 
‘ 


(Continued on Page ) 
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No. 785—Sive View 
Air Eliminator and 
Return Trap 
for low pressure or 
vapor heating sys- 

tems. 
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METHOO OF WVETAL LIM G RETURN METHOD OF /VNSTHILLING RETURN 
TRAP WHEN LIMITE O AHEAD TRAP WHERE ANMIPLE HEAL ROOM 
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No. 15—Triple Duty 
Automatic Air Valve 


for low pressure or 
vapor heating systems 
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Mr. Heating Contractor — 


Hours of Your Time Can be Saved 
By Referring to Our Catalog No. 28 


It is a complete handbook—full of clear and specific information on how and where to install heating 


specialties for steam, water, air, gas, and oil equipment. The chart above is but one of the many to be 
found in our catalog No. 28. 


It illustrates the method of installing both the McAlear No. 785 Air Eliminator and Return Traps, and 
the McAlear No. 15 Triple Duty Automatic Air Valves. The former specialties are used on the return 


line in vapor and low pressure heating systems, while the air valves are used for relieving air as it accu- 
mulates in mains and risers. 


McAlear has long been the logical source for heating specialties. Our complete line of equipment, 
backed by our sound and practical engineering service, makes it possible for us to relieve you of all worry 
and to simplify your work. The time thus saved will add to your profits. 


Consult our engineers on the problem that confronts you today. We will be glad to help you select 
the proper equipment for the specific job. Our catalog No. 28 will help you in planning any heating job 


ENGINEERING ADVICE TO CONTRACTORS FREE OF CHARGE 


THE McALEAR MFG. CO.  :: CHICAGO, ILL. 


Manufacturers of specialties for steam, water, air, gas and oil 
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Will Raise $500,000 for Trade 
Extension Bureau 


(Continued from Page 22) 
salesmen. The plumbing and heating salesmen in the past 
10 or 15 years, he felt, had gone backward. The sales- 
man, he felt, should be a missionary, and he does not be- 
lieve that one salesman in ten, including master plumbers 
under the heading of salesmen, makes an effort to sell 
on quality but the first thing thought of in the contact 
with the buyer is the question of price. This condition 
is true although the contracting business is not liked as 
well as that business which comes on a good will basis. 


DISCOURAGES SELLING ON PRICE ALONE 


N the same way, E. C. Garrity, president of the Na- 
I tional Plumbing & Heating Supply Co. of Chicago, 
told of the interest of the wholesalers in the master 
plumber. His belief is that the plumbers all over the 
country by cleaning up their stores, by plainly marking 
their goods, and by better selling methods, can greatly 
help the business. The question is not so much one of price 
as profit. The wholesaler should sell the contractor on 
a profit and not a price basis, so that the master plumber 
in turn would expect to make his money on selling and 
not on buying. 

F. C. Timberlake of the Biggs Pump & Supply Co., La- 
fayette, Ind., expressed the opinion that the Indiana 
wholesalers would back the movement for expanding the 
extension work of the Bureau and would approve a broad 
advertising plan to break down the opposition and pre- 
judice between the plumber and the public. 
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Joseph W. Cannon, Sr., former president of the Na- 
tional Association of Master Plumbers and now president 
of the Chicago Master Plumbers Association, referred to 
the fear sometimes expressed that direct selling would put 
the master plumber out of business. He said he was a 
firm believer in merchandising through the master plumb- 
ers’ stores, and also a firm believer in the wholesaler hav- 
ing a price which recognizes the position of the master 
plumber. He referred to the 40 year old policy of the 
National Master Plumbers Association of urging the sale 
only of what the master plumber installs. When the cus- 
tomer asks a price, according to Mr. Cannon, the master 
plumber says that he will sell only what he installs, and 
this practice drives customers to others who will sell. 
Everyone, he felt, should have the privilege of getting a 
price on what he wants, and in practically all cases the 
plumber can sell the customer on the idea of having the 
plumber do the installation, as the complexity of the in- 
stallation and the many ordinances which must be ob- 
served, all make it advisable to use the master plumber 
for the installation. He pointed out that no customer 
asks the price on the complete plumbing job, such as is 
made when contracting for a new building or home, but 
that the customer’s interest is usually in replacement 
work and centers around the cost of the fixtures. 

John J. Calnan of Chicago replied that no master 
plumber would drive a customer from his store by re- 
fusing to give the price before making sure of the in- 
stallation. He felt that the public, instead of knowing too 
little about plumbing prices knows too much. He also 
thought that unethical competition could not be met by 
adopting unethical methods, but by constructive policies. 
New ideas are not always good simply because of their 


newness, (Continued on next page) 
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The Basin is of ample size. The attractive 
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EXCEL UNIONS not only make up quicker, 
tighter and easier, but once installed they will 
actually outlast the pipe on which they are 
used. They make a permanent, trouble- 
proof conne tion whi h will always be a credit 
to the man who made it. 


PROVIDENCE FITTINGS CO. 
7 Water St. Boston, Mass. 
New York Office: 219 E. 45th St. 
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PLUMBING BUSINESS IS THRIVING 


NY growing tendency in the plumbing and heating 
A business resulting in unethical business practices 
surely indicates that the master plumber also is growing, 
Only because the master plumbers are thriving are such 
unethical practices made possible. He felt that the regula- 
tions which have been drawn up to protect the health 
of the public are not sufficiently observed, and that the 
wider application of these necessary regulations would do 
much to help the business. He pointed out that years ago 
the practice now being suggested was commonly followed 
and that the progress made in the last forty years in 
getting away from such customs should not be thrown 
away. 

Its relation to the question of public health has given 
the plumbing and heating industry a certain measure of 
protection which should not be thrown away. Mr. Calnan 
felt that if the master plumbers would utilize fully the 
public protective measures which are available, unethical 
practices would disappear. He asked what the Chicago 
organization is doing to offset the unethical practices 
which some people are following, and why the association 
does not correct practices which are not permitted by 
health regulations. 

At Illinois, a delegate from Champaign said that labor 
was a small end of the business and that he would be 
glad to get away from it. But he then asked how the 
master plumbers could maintain a show room under the 
changes suggested. 

G. Frank Winkler, a Chicago contractor, said that the 
plumbing industry must meet the changed situation of 
today, as business is now operating in a new era. The 
master plumber, he felt, should forget the question of 
selling with labor. He referred to the assertion frequently 
made that new men are sometimes set up as contractors 
without having the proper business qualifications. 


PRESENT PLAN OF DISTRIBUTION IS SOUND 

N HIS talk, W. E. McCollum, secretary of the Central 
I Supply Association, pointed out that, due to the im- 
portance of correct installation, the members of the Cen- 
tral Supply Association believe that the established meth- 
ods of distribution are economically sound. He said this 
plan of distribution has been followed for 35 years, but 
Mr. McCollum felt that in five years more, if the progress 
of unethical practices maintains its rate of growth, it is a 
question if the present established plan of distribution 
will survive. He pointed out how, in the unethical types 
of operation, the prices frequently delude the public as 
low prices on poor goods bring in trade, and result in 
selling higher priced goods. He called attention to the 
fact that the wholesalers believe in marking the goods in 
their showroom. They want customers to visit their stores 
and see plainly marked prices. Mr. McCollum said that, 
through the support women’s organizations are now 
pledged to give, he hoped to see the selling force of class 





distinction introduced in the outfitting of American bath- 
rooms. 

William J. Lang of Chicago told how he has been prac- 
tising selling without labor. He told of different sales 
which he had made through this method. He said his 
practice is to give prices, and when the involved nature of 
the work is seen, he invariably secures the labor. 

Robert E. Murphy of Chicago pointed out that in han- 
dling oil burners, the question of installation was not 
brought up at the time prices were quoted, but that al 
most invariably he is asked to install the furnace. 

J. C. Naughton of Chicago pointed out that if the cus- 
tomer wants a price, he gives it to him. ‘The master 














plumber should have the ability to make the installation 
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Just pouring molten metal into a mold won't re- 
sult in a good pipe fitting. It’s a scientific job, however 
simple it appears. 


QUARTER CENTURY of pipe fitting manufacturing 
exclusively has taught us that no vigilance is 
too great in making fittings that save your time 


and money on the job and stand up under long years 
of service. 


One of the regular 47 inspections and tests in Stock- 
ham manufacture is the expert examination and 
sampling by a metallurgist of the molten metal be- 
ing poured. 

This sample undergoes several laboratory tests for 
strength, soundness and structure—Stockham care de- 
mands these exacting tests all during manufacture, for 
it is our obligation and our pride that every fitting bear- 
ing the name “Stockham”’ should be as fine as can 
be made. 

The local wholesaler who sells Stockham Fittings 
values your business—you can depend upon him for 
dependable quality, service and fair dealing for all 
your supplies. 


rum FS OTOCKHAM 


complete catalog 
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WHOLESALERS 
BIRMINGHAM, ALABAMA 
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Warehouses with Complete Stocks in: 
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| ECOGNIZED as the supreme achievement in Steam Boiler manufacture, 
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“Volunteer’’ Boilers are designed so as to generate steam quickly and maintain 
the desired temperature steadily —with minimum consumption of fuel. These 
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sale aS well. The inability of the wholesaler to quote 
prices to the customers drives such customers to com- 
panies other than the master plumbers. He told how he 
had built up a great deal of business on the time payment 
plan. 

Dan O’Connor of Peoria told of his pleasure at seeing a 
number of wholesalers at the convention, and of his hope 
that an invitation to have these other branches of the in- 
dustry attend state and national conventions of master 
plumbers would be regularly extended. He thought that 
many manufacturers brought on unhealthy conditions in 
the industry by selling to those who are not technically 
equipped to install goods properly, and that 90 per cent 
of the difficulties are caused by this practice. He sug- 
gested that materials should be plainly marked with a 
label ‘sold by member of the Central Supply Association.” 

C. J. Taffe of Chicago favored the plan of having the 
wholesalers show prices on their fixtures. 


DEFECTIVE WARE IS SCRAPPED 
R. KOHLER pointed out that larger manufacturers 
do not market defective ware, but that this is 
* broken up and returned to the plant as scrap. Such de- 
fective ware, seconds or culls, are not sold or shipped. Mr. 
Kohler made it clear that plumbing and heating, because 
the question of installation is involved, is much different 
than merchandising such products as radio. He had made 
the comparison, he said, only to show the intensity of the 
effort to reach the consumer market which is being made 
by other industries. He thought the plumbing and heat- 
ing industry should remember what the other industries 
are doing, and endeavor to meet such industries’ compe- 
tition. A big market for plumbing and heating goods is 
in old homes, which furnish a wonderful opportunity for 
replacement work. On the present American standard, it 
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is of course accepted practice that new homes will have 
adequate plumbing. 

At Illinois, C. D. Brownell of Champaign made the sug- 
gestion that the resolutions committee of the Illinois Mas- 
ter Plumbers Association should bring in a resolution 
ecncurring in the advisability of wholesalers marking their 
goods. He suggested that a conference committee from 
the association should meet a similar committee appointed 
by the Central Supply Association. After some discussion 
as to whether Illinois should take action or whether this 
should be done through the national organization, it was 
decided to have the Illinois association go ahead on its 
own initiative. National Director Lang asked the organi- 
zation to back him as he was the only director who fa- 
vored the plan of selling without labor. 


ILLINOIS APPROVES WHOLESALERS MARKING 
PRICES 
HE resolution, as formally adopted by the Illinois 
gov Plumbers Association, is as follows: “RE- 
SOLVED: That the Illinois Master Plumbers Association, 
in convention assembled, go on record as favoring a resale 
price plainly marked on all plumbing fixtures on display 
in the salesrooms of the wholesaler, which will allow a 
fair margin of profit for the master plumber, and that we 
also favor, as a means of encouraging the sale of plumb- 
ing materials by the master plumber, that all fixtures on 
display in his store or salesroom be plainly marked with 
the retail price to the consumer. 

“And that a conference committee of five be appointed 
by the board of directors to confer with a like committee 
of the wholesalers to discuss matters of interest to the 
trade.” 

In closing this discussion, C. W. Alcock of Chicago told 
of the value to the master plumber of using only the best 
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SENSIBLE! 


The Climax Cellar Drainer, without the Automatic 
Movement, will very sensibly fill the needs of contractors 
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The Climax Automatic Cellar Drainer is recom- 
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any other fixture: 


‘The Clow-Madden automatically assures sani- 


tation, and, due to its extreme 
simplicity, actually saves water 
and money. 


Its closed-top tank fills against 
compressed air, providing the 
flushing pressure of a 30 to 40 
foot standpipe. ‘The quantity 
of water is controlled by water 
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ittakes the res ponsibility for 
school sanitation completely 
away fromchildish memories 
—and because it so effec- 
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Less Water—Longer Life—And It Can’t Forget 


In every school, the water closet carries greater pressure—not by intricate, easily worn, valves 
responsibility for sanitation and low costs than 
There are but two moving parts in the entire 
assembly—which explains such service records 


as the one of 39 years ina Peoria, 
Illinois, School. 


And Remember: The Clow- 
Madden does not trust childish 
memories. Every time it is used, 
it scours its bowl automatically 


from rim to trap—as no other 
closet can. 


Sectional view, Madden valve—but tavo moving parts. 
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materials, and of the importance of good salesmanship. 
He urged every member at the convention to contribute to 
the expanded program of the Trade Extension Bureau. 

At Illinois, no definite vote was taken on the sugges- 
tion of encouraging individual subscriptions by mas- 
ter plumbers and heating contractors to the new bureau 
program, but at Wisconsin a resolution was adopted that 
the Wisconsin Master Plumbers’ Association heartily con- 
curred in the Trade Extension Bureau plan, as explained 
by Mr. Kohler, would do all in its power to promote and 
foster the plan and would recommend and encourage vol- 
untary subscriptions to the program from its members. 

™ the discussion of this resolution, which was passed 
unanimously, George F. Reeke, Green Bay, said that he 
was present at the meeting of Trade Extension Bureau di- 
rectors a week before at Evansville, Ind., and that the 
manufacturers and jobbers were heart and soul with the 
master plumber—would do everything in their power to 
promote business through the established master plumber. 
He mentioned the growth of direct-to-you selling and said 
that it was necessary for the established elements in the 
industry to organize their forces to meet such practices. 
He explained why voluntary contributions were being 
asked from the master plumbers, as individuals, saying 
that it was the master plumber who would benefit from 
the proposed promotional plan and that his investment in 
it would naturally cause him to take a greater interest in 
its working. He said that this would be brought up at 
the national convention. 

Then he told of receiving word a few minutes before, by 
telephone, of the resolution passed at the Illinois conven- 
tion, referring to the part of the resolution which put 
Illinois plumbers on record as favoring the merchandising 
of plumbing fixtures without necessarily selling the instal- 
lation at the same time. 

This idea was denounced by several Wisconsin men, 
whose objections to it seemed to have the endorse- 
ment of the whole convention. President Kuetemeyer said 
that he did not believe in that kind of merchandising, 
feeling that it would result eventually in the plumber’s 
becoming only a “labor agent.’’ He pictured unfair, un- 
profitable competition in the future, if plumbing fixtures 
are to be sold without labor. A plumber will sell a sink, 
for instance, he predicted, to a customer at a very narrow 
margin of profit, will have it delivered by the jobber, and 
then the customer will shop among a number of plumbers 
for a price on installing it. He pointed out that there was 
no profit in such a scheme for the master plumber; it 
would mean a return to conditions which existed before 
the establishment of the National Association. 

He said that the manufacturers wanted to see this way 
of selling adopted because their one interest was in selling 
their overproduction of goods. They did not care what 
would happen to the master plumber, he said, and he 
strongly urged the members to keep within their own 
hands both the sale and installation. 

J. B. Sullivan, Stevens Point, vice-president of the asso- 
ciation, claimed that the manufacturers were trying to 
“high pressure” the plumbing business. He described 
their expanded production capacities and the necessity of 
moving surplus stocks. He said that if Illinois plumbers 
were foolish enough to pass such a resolution, Wisconsin 
ought to pass one condemning their action. He advised 
the members not to sell goods unless they install them. 

Mr. Reeke said that he wanted to correct any impres- 
sion that might exist that any manufacturer had influ- 
enced Illinois to pass this resolution. He explained that 
in Chicago particularly there is a strong feeling among 
master plumbers that plumbing fixtures should be mer- 
chandised in the way described in the resolution. 
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Positive 
Protection 


Donnelly Pressure Relief Valves are 
equipped with an external spring 
which is positive assurance of pro- 
tection. 














The valve can be adjusted in thirty 
seconds by any mechanic. Operates 
at any required pressure from ‘a 
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and closed plumbing sys- 
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Keystones 


A Model No. 2 Red Top Relief Valve is a key- 
stone of profitable business for you. It is the 
part which makes possible the Red Top Pres- 
sure System of Hot Water Heating. An airtight 
expansion tank is the only other special equip- 
ment_you need. 

You can install this safe, efficient system at a 
cost which will bring you business and allow a 
real profit. 

Write for folder descriptive of this valve and the 
Red Top system. And the Model No. 1 valve 
for safe-guarding domestic hot water supply. 


NEPTUNE METER CO. 
50 East 42nd St., New York City,'N. Y. 
Branch Offices in Principal Cities 


red fop Rretiey Valves 


. 


<a RnR 


oat als 





——_ 





——— <r = —-——— e ee ase 


——_—— 








' 


48 





: 


DOMESTIC ENGINEERING 








Woop Toilet 








The Largest Manufacturers of Toilet Seats 


Quarter-sawed Lumber 








January 29, 1927 








for strength and durability 


T ISN’T the cheapest or easiest way—it’s the best! 
Every Never-Split seat is quarter-sawed from se- 
lected and carefully seasoned red gum or oak. That is 
the first reason why Never-Split seats have become 
known the world over for durability. 


Then, there is the famous 
Never-Split construction. 
Each seat is carefully fashioned 
in four sections so that the 
grain of the quarter-sawed oak 
or gum runs around the hole. 
These sections are united in an 
inseparable unit by four bolts 
concealed in the wood. So tight 
is the grip of the bolt, so accu- 
rately machined are the tongues 
and grooves that it is impossible 


for the joint to split or come 
apart. 

The hinge is made of the 
finest quality new brass and is 
so well set in that it is as long 
lasting as the seat itself. 

Every Never-Split seat is 
beautifully finished and there is 
a type for every bowl. 

Have you a catalog? If not, 
a postcard will bring one. 
Complete specifications are in 
Sweet’s Catalog. 


NEVER SPLIT SEAT COMPANY 
Dept. 21, Evansville, Indiana, U.S. A. 
Founded 1905 





Evernu is the perfect 
seat. The interior wall 
of special hard rubber 
of great strength and 
the outside surface of 
solid color hard rubber 
are vulcanized under 
hydraulic pressure in- 
to one lasting piece. 


No finish to wear off. 
No joints to open up. 
The hollow center pro- 
vides lightness with 
strength. The hinge is 
as durable as the seat. 
Complete specifica- 


tions will be found in 
Sweet’s Catalog. 
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Research Stressed at Carnegie’s 
Third Institute 


(Continued from Page 25) 


225 plumbing and heating contractors present, that in 
years to come may be regarded as the greatest forward 
step ever made in plumbing and heating. It was a tenta- 
tive but comprehensive plan for nation-wide research in 
these sciences, and for co-ordinating the efforts of the 
various colleges and universities that are now conducting 
research in these and in allied lines. A number of col- 
leges and universities are already in accord with the 
proposed plan. 

Attention bas been called frequently to the duplication 
of effort in research in the various laboratories main- 
tained at seats of learning. Heretofore many of them 
have been working at cross purposes, with little or no 
knowledge of what other laboratories were doing, and 
with no attempt at concerted or co-ordinated effort. It 
is hoped and believed by Professor S. E. Dibble, who has 
been working on this plan for many months, and by 
James H. Lutz, Jr., president of the Pennsylvania State 
Association of Master Plumbers and many others, that 
the research work now being done at many colleges and 
universities can be co-ordinated and that new programs 
of research can be inaugurated at these places which will 
provide information that will be of inestimable value. 
It was stated that there are now six colleges or universi- 
ties that are willing to co-operate in the tentative plan 
outlined by Professor Dibble. 

The plan, which Professor Dibble was careful to state 
is open for discussion, improvement or revision, involves 
the maintaining of a research residence where all manner 
of plumbing tests can be made under actual working 
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conditions. It is proposed that the experimental data 
furnished by other institutions of learning be put into 
actual practice in this research residence so that the 
plumbing and heating industry may have the benefit, not 
only of the data worked out from scientific tests, but so 
they may know results of actual application in a home. 

During the explanation of the proposed research plan, 
a chart was exhibited by means of a stereopticon, showing 
what kinds of research might reasonably be undertaken 
in the six different institutions of learning. The chart 
is shown in connection with this article. 

Enthusiastic encouragement has already been received 
from many manufacturing concerns and others interested 
in plumbing and heating. It is believed that all organiza- 
tions that are in any way connected with this twin 
industry that contributes to the comfort and health of 
the nation by means of pipes, will want to co-operate, and 
their co-operation and assistance is earnestly sought. C. 
F. Troutwine of York, Pa., a national director of the 
National Association of Master Plumbers, has undertaken 
to present this matter to the national body. 

“The saying that ‘Knowledge is power’ is very old,” 
said Professor Dibble, ‘‘but here it has a new application, 
and in this twentieth century when almost every trade 
and industry is grasping for more knowledge, the plumb- 
ing and heating man must have for his business a scientific 
foundation if he is to keep pace with the times. The 
industry that does not search for new knowledge, and 
does not apply that knowledge, gradually loses ground.” 


THE PLUMBING AND HEATING MAN SHOULD LEARN 
WELDING 

NOTHER matter of major importance to the plumb- 

A ing and heating contractor is that of welding. The 

plumbing and heating contractors present at the short 
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O-B Brass Valves 


are made in the following styles: 


Radiator Valves 
Flexitite ag Gate, No. 50 
Steam, No. 3! 

Hot Water, No. 40 
Packless Graduated, No. 35 
Union Elbows, No. 45 


Flexitite Dise Gate Valves 


125 Ib. Star dar d, Non Rising 
26 





andard Rising Stem, 
No. 21 
100 1b. Light Standard, No. 25 


Globe, Angle and Check Valves Renewable 
Brass O-B 
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Competition " . xe No. 3 
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Flexitite Disc 
Gate Valve 
Patented 
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‘G’’ fittings that we 
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course were asked to consider the welding torch as a 
permanent tool for use in the plumbing and heating shop 
Many are looking forward to the time when the welding 
torch will be almost as commonly used by the plumber 
and steamfitter as the pipe wrench is used today. 

It was pointed out that the piping in many larze 
buildings is now being connected by the welding torch. 
Particular attention was called to the fact that this weld- 
ing is being done, not by the master plumber, in many 
instances but by members of the welding trade. What 
will this lead to in say five years from now? Some con- 
tractors present mentioned instances where competitors 
installed welded jobs at prices lower than they could 
afford to quote on the same jobs connected in the regular 
Way. 

A heating installation composed entirely of welded pipe 
was shown in one of the work rooms of the College of 
Industries. It was the product of the welding instructor 
of the school. Classes in welding are conducted for sey- 
eral evenings each week, and many questions were asked 
by contractors as to the cost of welding instruction,—how 
long it would require a journeyman to become an efficient 
welder, etc. It was stated that four months might be 
taken as the average time required to become proficient 
in welding, although attention was called to the fact that 
welding has been learned, in many instances, in three 
weeks of intensive training. 

Professor Dibble has been studying the matter of weld- 
ing for two years, and believes that this practice, which 
is comparatively new to the plumbing and heating field, 
should have due consideration. It recently has been de- 
veloped that the welded joint can be used for high pres- 
sure as well as for low pressure work. 
gas lines, welding is universally used. 


On long oil and 

In the heating 
field, it is particularly advantageous in the making of 
headers. Professor Dibble could not see any reason why 
welding could not be used for all the piping in a low 
pressure heating job. The number of pieces taken on 
the job would be greatly reduced by this method. In 
welding, long sweep bends can be made eliminating fric- 
tion to a great extent. 

Some of the contractors who have been experimenting 
with the welding torch have found it more expensive than 
to use fittings, especially on the smaller pipe lines. Some 
of them thought that in actual practice on the job, there 
is a minimum size which can be welded economically. It 
was the opinion of several others that it would not be 
economical nor practicable at the present time to go into 
the welding business to any great extent because the 
details of practice, as applied to plumbing and heating, 
have not been worked out in sufficient detail, but it was 
believed that plumbing and heating men should familiarize 
themselves with the welding torch as soon as possible. 

A pleasing innovation in the management of plumbing 
and heating institutes or short courses was the appoint- 
ment of chairmen taken from the plumbing and heating 
trade who had charge of the various sessions. James 
H. Lutz, or “Jimmy” as his friends like to call him, presi- 
dent of the Pennsylvania State Association of Master 
Plumbers, addressed the registrants at the opening session 
on behalf of the trade. Other sessions were under direc- 
tion of J. W. Oliver, vice president of Standard Sanitary 
Manufacturing Company, Pittsburgh; C. V. Haynes, vice 
president of the Hoffman Specialty Company, Waterbury, 
Conn., while the session devoted largely to sewage dis- 
posal and the relation of plumbing, heating and ventilating 
to public health was conducted by Dr. C. James Vaux, 
head of the Pittsburgh department of health. 

In his lecture on water supply and sewage disposal, 
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(ZURNEY HEATER MFG (OMPANY 


















‘‘Makes a Big Difference’’ 


Building Business 


Long fuel travel, ample 
firebox, handy cleanout 
doors, etc., etc. There are 
many, many desirables in a 
Gurney Boiler, yet each 
boiler is such a simple com- 
bination of heating power 
that you cannot help but 
build a_ good, profitable 
business on it. 





This is a photograph 
of a Gurney Essex 
Steam Boiler 


General Offices: Boston, Mass. 
93-97 Oliver Street, Fort Hill Square 


Gurney Heater Co., Inc. Gurney Heater Mfg. Co, Gurney Heater Co., Inc. 


New York Richmond, Va. Philadelphia 


Manly St. Cor. Anable Ave. 418 East Main St. 108 North 17th St. 


ng Island City 
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. Patented cut out rear pre- 
vents soiling of rim in 
back. 


2. Open front and rear makes 
White Seat much less sub- 
ject to soiling. 

3. Extended front prevents 
wetting of floor and soiling 
of rim. Invaluable in 
feminine hygicne. Does 
not increase length of bowl 
over syphon jet bowls 
without this feature. 


4. Large water area. Every 
inch of bowl walls scoured 
by strong rim flush. 


5. Syphon Jet starts empty- 
ing of bowl immediately, 
quietly, without churning 

of contents. 





. Supply Valve within tank. 


B. All cast parts, including 
thumb and set screws, are 
heavy red brass. 


C. All rods and seamless tubing 
are commercial bronze. 

D. After-fill regulating screw 
provides positive adjustment 
of refill. 


E. Easy adjustment for quiet fill- 
ing under various pressures. 


F. Special construction of plun- 
ger provides for quieter filling. 
G. Special design of hard rubber 
float gives maximum buoy- 
ancy. 
H. Molded Para rubber flush ball 
of special “Standard” design 
assures maxi- 
mum durability. 
~\. I. Positive center- 
» ing of flush ball. 








The “Standard” 
PURIMO 
$ 95-00 


Price to Home Owner 
Exclusive of Installation 


The PURIMO Gives Most Closet per Dollar 


The Purimo has sanitary features found in no other 
closet—features which are very much needed. 

The patented cut out rear keeps the Purimo clean 
where other closets are most often soiled. 

The extended front prevents soiling of rim and 
floor and provides for convenient use of the douche in 
feminine hygiene. Yet the bowl is so constructed that 
the Purimo takes up no more room than syphon jet 
closets without lips. 

These special features are combined with all the 


best in other good closets. The water area is unusually 
large. The bowl action is immediate, thorough and re- 
markably quiet. The fittings are efficient, quiet, long 
lasting. Bowl and tank are genuine vitreous china. 

For $95.00 your customers will secure a closet that 
practically keeps itself clean, that has special hygienic 
advantages, that is as quiet and efficient as any made. 
The Purimo like other “Standard” Closets, is not as- 
sembled but manufactured complete and backed by the 
largest makersof sanitary plumbing fixtures inthe world. 


Standard Sanitary TN)fg.Co. — Pittsburgh 


St andard” 


PLUMBING FIXTURES 
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Professor Harold I. Lang showed how these subjects enter 


into modern sanitation and affect the health of the in- | 


dividual. He also illustrated methods employed to pre- 
vent water supply and sewage disposal from having a 
detrimental effect upon health. Dr. Ryerson H. Decker, 
in his address on plumbing, heating and ventilating as 
they affect public health, discussed from the point of 
view of the physician, the various factors of plumbing, 
heating and ventilating that pertain to health and em- 
phasized the importance of this industry in the relation 
to the health of the individual, of the community, and of 
the nation. 


A STUDY OF PLUMBING CODES 
HE SESSION on plumbing codes was a spirited one. 
"hl feces Dibble showed by charts, projected by 
means of a stereopticon, the wide variations in plumbing 
codes. These emphasized the necessity for research work 
so that the guesswork that was made apparent by the 
charts could be eliminated. 

H. J. Luff, building drainage engineer of Cleveland, who 
has been prominent in plumbing code matters for many 
years, and his son, have spent a great deal of time study- 
ing the ‘Hoover’ code. He paid high tribute to the 
writers of that code and believed that it was 90 per cent 
satisfactory. However, he has worked out a code which 
he believes to be an improvement on the ‘‘Hoover” code, 
and in his address he explained his reasons for the various 
changes which he suggested. Copies of Mr. Luff’s code 
were provided for those who were in position to make a 
special study of it. 

Other features of the institute will be described in 
future issues of ‘‘Domestic Engineering.”’ 





SHARING OF PROFITS NO LONGER THE TRUE TEST 
OF A PARTNERSHIP 
HE law at one time treated the sharing of profits as 
the true test that established a partnership, particu- 
larly as to third persons; but this doctrine has become 
entirely obsolete, and is no longer law either in England 
or'in this country. The law is now well settled that where 
a person loans or advances money or goods to another to 
be invested in some business or enterprise, the lender to 
share in the profits as or in lieu of interest on, or in re- 
payment of, such loan or advances, does not constitute a 
partnership; neither will it constitute a partnership as to 
third persons, unless the acts of the parties in furtherance 
of the agreement between themselves amount to such 
holding of themselves out as partners as that third per- 
sons are misled into a reasonable belief that a partnership 
exists in fact. 

When one does not allow the public or individual deal- 
ers to be deceived by the appearance of a partnership, the 
true test of whether a partnership does in fact exist be- 
tween the parties is to be found in their intent as shown 
by the contract which they make, and names amount to 
nothing when the substance of the agreement shows them 
to be inapplicable. 

Where parties enter into a trade arrangement upon such 
a basis as that they have a community of interest in the 
capital stock engaged in the business, and also a commu- 
nity of interest in the profits resulting therefrom, the uni- 
form rule is that they will be held to be partners in such a 
venture.—Supreme Court of Florida, in Ambrecht Lumber 
Co. v. Adair et al., 108 Southern Reporter, 222. 





The Hameline Plumbing Company, Inc., 1319 Sunset 
avenue, Utica, N. Y., is constructing a new building ad- 
joining its present office and shop to be used principally 
for a showroom. It will be of brick veneer front and will 
add greatly to the facilities of the firm. 
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Genuine 
Armstrong 


Tools 


from him. 


He stocks these 
goods to save you 
time and trouble. 


Take advantage of 
this opportunity 
and buy direct 
from him. : : : 


The Armstrong 
Mfg. Co. 
284 Knowlton St. 
Bridgeport, Conn. 


New York Office 
181 Lafayette Street 
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] No. 19 





The only Black inde- 
structible seat with no 


metal appearing above 
the surface of the bowl. 


Churc 


Sani «black 









An Engineering 
Triumph 


HE Church Sani-Black Seat is not an over- 


night product but the result of years of 


engineering thought and study. The cross-sec- 
tion to the right shows the construction of the 
new Church Sani-Black Seat. The core is built up 
with crossgrained layers of wood and sheet rubber, 
vulcanized under heat and tremendous pressure 
until a compact, homogeneous core unit is pro- 
duced. Each ply of wood in the core is sur- 
rounded with rubber, which gives a permanent 
seal to each ply making it absolutely non-warping. 
The outside covering is a hard composition vul- 
canized under heat pressure completely encasing 
the laminated rubber core. This gives the seat 
full protection against moisture, atmospheric or 
climatic conditions and abuse. There are no 
joints anywhere in the seat or covering. 


There is no finish to wear off. 


This construction makes the Church Sani-Black 
Seat strong, light and indestructible — makes it 
possible to unconditionally guarantee them not 
to break, splinter, crack or wear out. 


eats 


LOOK FOR THIS NAME ON UNDER-SIDE OF SEAT 












EWES, 


Especially 


Factories 

Office Buildings 
Public Buildings 
Comfort Stations 
Railroad Stations 


COMPARATIVE STRENGTH 


RUBBER vulcanized laminated plies by actual compara- 
tive tests have proved to be considerably stronger than 
the best glued plywood. 
been accepted by the Navy Department for aeroplane use, 
by comparison is only 60°, as efficient as our vulcanized 
rubber bound plies tested under exact conditions. 
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Grade A plywood, which has 





Recommended | 
for | 


Schools 
Steamships 
Stadiums 

Locker Rooms 
Department Stores 
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OW— every toilet seat prospect 

is a Church Seat prospect! 
The addition of this complete line 
of Sani-Black Seats to our now 
famous line of Sani-White Seats 
opens up the entire toilet seat 
market to retail plumber distribu- 
tors of Church Seats. 
There is a tremendous market for 
these new Church Sani-Black Seats 
because they are ideally suited for 
use in factories, schools and public 
buildings—any place where more or 
less abuse is to be expected—any 
place where a long-wearing, neat 
appearing and sanitary seat is 
wanted. 
Think of a seat so constructed that 
it is, at the same time, permanent, 
indestructible, neat in appearance 
and perfectly sanitary. ‘ 


Think of a seat on which there is no 
maintenance cost after it is installed 
because it 1s guaranteed for the life 
of the building. Think of those 
features and you are thinking of 
this new Church Sani-Black Seat!- 


Open Front Full Saddle Seat, semi-extended lip pattern 
with extra heavy nickel plated brass check hinge. 
Cushion bar bumpers. This seat, because of its semi- 
extended lip length, can be used on either an extended 
lip or regular bowl. 

No. 57 
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lertul new 


of Church 
Sani-Black 


New line of Black Seats 

opens up an entire new 

market with new profit 
opportunities. 


The only seat on the market with 
laminated wood and rubber core! 
A construction which makes possi- 
ble a written guarantee, signed by 
the President of the Church Com- 
pany, which reads: ‘“‘A new seat free 
of charge if a seat for any reason 
becomes damaged, broken, split, 
cracked, chipped, scaled or glazed.” 


Send for cross-section of seat 
Send for an actual cross-section of 
this new Church Sani-Black Seat. 
Test it any way you want to. Prove 
for yourself that it is permanent, 
indestructible-and sanitary. 


To help you sell 
Sani-Black Seats 
GREAT merchandising and advertis- 
ing efforts will be put behind Church 


<a 5 

















Church” 4 


LOOK FOR THIS NAME ON UNDER-SIDE OF SEAT 


Indestructible hinges on seats such as No. 19 (shown on 
opposite page) are molded of a hard composition over 
brass as shown above, and perfectly match the seat. No 
exposed metal when installed. Cannot rust or corrode. 





eats 


Sani-Black Seats to open up the 
Black Seat market for plumbers, 
just as we have done and are doing 
on the Church Sani-White Seats. 

With so many exclusive and desir- 
able features, with real sales push 
behind them, Church Sani-Black 
Seats will become an important 
part of your business. The first 
plumbers in every town to feature 
these seats are going to have a real 
jump on the rest of the field 
that will be of dollars and cents 
value to them. Send coupon today 
for cross-section and complete in- 
formation on these wonderful Sani- 


Black Seats. 


}. F. Church Mfg. Co. 
Dept. S26 Holyoke, Mass. 


— SERVICE — 
Atlanta Newark 
Boston New Orleans 
Chicago New York 
Detroit Oklahoma City 
Indianapolis Philadelphia 
Jacksonville Pittsburgh 
Kansas City, Mo. St. Louis 
Los Angeles Seattle 
I mi Stamford, Ct 
Minneapolis Tamp 


~ 


a 
Montreal Vancouver, B. 


Open Front and Open Back Full Saddle Seat, with 
extra heavy concealed check hinge. Cushion bar 





bumpers. Standard dimensions and fits all extended 
lip bowls, , 
No. 53 
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C. F. Church Mfg. Co., Dept. S26, Holyoke, Mass. | 
Please send me at once Cross-Section and complete information on the F 
new Church Sani-Black Toilet Seat. 
Street | 
I ee State | 
| My «wholesaler is....... ei 4 eee : 
a nian mle em mine moan tee 
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a. 
Durability 


Sturdy construction of 
Sloan Flush Valves, 
plus high grade ma- 
terials used in their 
manufacture, provide 
lasting protection 
against wear and tear 
within and abuse from 
without. 
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SLYOAN VALVE CQ, 


CHICAGO 


Albany, N. Y. Butte, Mont. Des Moines, Iowa Jacksonville, Fla. Milwaukee, Wis New York City, N. Y Seattle, Wash. 
Atlanta, Ga. Cincinnati, Ohio Detroit, Mich Kansas City .Mo. piencapets, Minn. Oklahoma City, Okla. St. Louis, Mo 
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MARKETS 


BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 








CHICAGO 


Shortly after the first of the year a slight quickening was 
noted by manufacturers in the number of requests from 
wholesalers for plumbing and heating materials. This 
impetus to the buying movement, while not heavy, was in 
such proportions as to make itself felt in day to day busi- 
ness. These orders, for the most part, were of a size to 
meet current demands and still enough above this to 
permit wholesalers’ stocks to regain a pre-inventory level. 
The past week witnessed no real change in activity. Whole- 
salers are continuing to buy material for sorting-up pur- 
poses in the same manner as during the earlier weeks of 
this month, although on some items in slightly larger 
quantities than heretofore. As wholesalers have not 
entered the market for later needs in nearly as heavy pro- 
portions as is usual at this period a number of manufac- 
turers are operating their plants at a curtailed schedule, 
waiting for definite commitments to work against before 
producing goods in larger quantities than needed for 
ordinary requirements. However, while manufacturers are 
not in possession of heavy surplus stocks, their supplies 
are adequate and well enough assorted to insure whole- 
salers of deliveries when wanted. The price situation has 
not changed during the week. Although no further price 
changes have been announced by boiler and radiator manu- 
facturers the market is still unsettled and wholesalers are 
not buying in larger quantities than actually needed. One 
range boiier manufacturer who has been out of the market 
lowered his prices during the week to the prevailing 
market. 

The mid-west territory is still more or less in the grip of 
the recent severe snow storms and, as a result, very little 
ground is being broken and deliveries of building materials 


to jobs under construction are somewhat handicapped. 
Contractors were busy during the week figuring a large 
amount of new work, the bulk of which was large con- 
struction. As yet, however, few contracts are actually 
being awarded. 

Truman S. Morgan, president of F. W. Dodge Corpora 
tion of New York, and one of the world’s foremost sta- 
tistical experts, recently addressed a number of Chicago’s 
leading business men, and said in part, ‘‘I see no reason 
to be other than optimistic for all the United States. The 
country appears to be likely to experience another year 
of above normal building, though in general it is not prob- 
able the volume of 1926 will be attained. 

“Chicago’s happy situation, as I see it, is the result of 
far-sighted planning by leaders among your citizens. A 
really significant fact,’’ Mr. Morgan said, “is that total 
contracts let during the last quarter of 1926 in thirty- 
seven states exceeded the total for the corresponding period 
of 1925 by $6,000,000. It was scarcely expected that the 
fourth quarter of 1926 would equal that of 1925.” 

Soil Pipe 

Soil pipe manufacturers report a quickening in ship 
ments for the week over previous weeks of this year. 
Wholesalers, however, are not entering orders for later 
release, confining their buying to present needs and sort 
ing-up purposes, these orders often being followed by 
wires requesting immediate shipment. Most foundries con- 
tinue on a curtailed production schedule and, while some 
makers report foundry stocks gradually being overtaken 
by a steady demand from wholesalers, prompt deliveries 
are possible. Prices are firm and have not changed 

Stecl Pipe 

Current demand for steel pipe reflects seasonal condi 

tions, wholesalers buying only enough pipe to take care of 





HE plumbing and heating business is proceeding 

in a very orderly manner throughout the entire 
country. While shipments have not yet reached heavy 
proportions this year, the amount of material moving 
into consumption and for jobbers’ stocks is in fair 
seasonal volume. Wholesalers so far this year have 
confined their buying mainly to small amounts for the 
purpose of sorting-up their stocks to safe working 
levels. In general jobbers are not considering their 
future requirements in the same volume as usual at 
this period. Some wholesalers, however, have com- 
mitted themselves for brass goods for the next sixty 
or ninety days, while others are confining their order- 
ing to actua? needs, in brass and other materials. 





FORWARD BUYING 


IS CONSERVATIVE 


One of the range boiler manufacturers who had 
maintained his May, 1926, sheet throughout the period 
of unsettled prices during the latter part of the year, 
this week issued new quotations putting him in line 
with the prevailing market. Prices of the other major 
commodities were unchanged during the week, as far 
as new sheets are concerned. Large orders, however, 
are bringing out occasional reports of concessions in 
brass goods prices. Stocks in jobbers’ hands, while 
not heavy, are sufficient to insure the trade of deliv- 
eries of material when wanted. Manufacturers’ stocks 
while not of excessively heavy proportions in any 
lines, are ample to permit of prompt deliveries of 
most items. 
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One of several new homes at Card'Lane, Poin: 
i Bee, Fated, Pa. (Owner, Phillip Fite 
gibbons.) 


Biase a i 











Plumber, Thomas H. Edxards Jobber, Bouman Supply td Mfg. Co., Ine 


... Many new installations 
are T/N, of course! 


Or in the district where George Westinghouse still has his estate 
and where originally Heinz and other Pittsburgh millionaires had 
vast acreage that now is being sub-divided for residential homes of 
the better class are several new brick dwellings just completed, and 
the above photograph is typical of their smart design. The installations 
of T/N One-Piece Closets were made because no expense or effort was 
spared to give home-owners every possible comfort and convenience! 
To say nothing of its added attraction in making the sale! 


Special Features! 

Silent - Non-Overfiow W. A. CASE & SON MFG. CO. 

Powerful Flush - Integral Tank 220 Delaware Ave. Buffalo, N. Y. 
ONE-PIECE 





Potteries: Robinson, Ill. >t 
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Ke Ny OM SILENT NON-OVERFLOW 
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their customers’ needs, which, although rather light, are 
steady. Pipe mills are reported to be operating at 65 to 
70 per cent of capacity, and stocks are such that prompt 
deliveries may be had from mills. Prices are firm and 
unchanged. 
Wrought Iron Pipe 

A curtailed production schedule in being maintained at 
most wrought iron pipe mills. Consumption is in fair 
volume. Shipments are leaving mills in about the same 
tonnage as the past few weeks, consigned mainly for 
wholesalers’ stocks, as few buildings are at the stage where 
pipe is needed. Deliveries may be had as wanted. Prices 
are firm and unchanged. 

Enameled Ware 

Manufacturers report an increasing interest on the part 
of wholesalers for enameled ware. This slight impetus in 
shipments ‘is a result of jobbers sorting-up their stocks 
after having maintained them at a low level for several 
weeks. As yet, however, jobbers are showing little dis- 
position toward ordering materials for their future re- 
quirements. No delays are reported in deliveries, as fac- 
tories have ample and well assorted stocks on hand. Prices 
are firm and have not changed. 

Pottery 

Wholesalers are calling for releases against old orders in 
fair volume. Current buying of staples is light, most 
jobbers having covered quite heavily on these items early 
in November of last year. The demand for specials marked 
for future shipment, however, is in fair volume. Jobbers’ 
stocks are of good size and deliveries may be had as 


wanted. Stocks at potteries are also good, and deliveries 
of staples are prompt. Prices are firm and have not 
changed. 


Range Boilers 

Jobbers are taking in range boilers as needs indicate. 
Seasonal requirements keep the number of boilers being 
used to small figures. New buying is light as most jobbers 
are well covered. Deliveries are not being delayed as 
manufacturers are in possession of ample stocks. One 
manufacturer who had maintained his May, 1926 sheet, 
reduced his prices during the week putting him in line 
with the prevailing market. 

Plumbers’ Brass Goods 

Both tubular and cast brass manufacturers report a good 
demand for this season. Many wholesalers are getting 
into the market for both tubular and cast goods, although 
according to some reports, not in quite as large a pro- 
portion in this territory in cast asin tubular goods. Other 
jobbers, however, are not considering their future re- 
quirements, confining their ordering to actual needs. No 
new price sheets have been announced, although there 
are some reports of concessions where good-sized orders 
are involved. 

Boilers and Radiators 

The price situation remained unchanged during the 
week. The recent price reductions have not as yet acted 
as a stimulus to buying, wholesalers refraining from 
ordering material in larger quantities than actually needed. 
The question of preferentials is causing some uncertainty, 
many wholesalers not understanding their position in this 
respect. Manufacturers have a plentiful supply of boilers 
and radiators and shipments are going forward as wanted. 
The Department of Commerce reports shipments of round 
boilers for November, 1926, in thousands of pounds as 
26,175 as compared with 22,920 in November, 1925. Ship- 
ments of square boilers for November, 1926, in thousands 
of pounds were 27,777, compared with 24,571 pieces in 
November 1925. Shipments of radiators in thousands of 
square feet of heating surface as for November 1926 as 
19,631, compared with 16,455 for November, 1925. 
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NEW YORK 


While the statement issued during the week by 8S. W. 
Straus, president of S. W. Straus & Co., in which the 
banker sounded a warning note to the building industry 
against excess construction has created no end of dis- 
cussion in the New York plumbing and heating field, there 
are some interests which are not in accord with this con- 
tention as it pertains to this section where approximately 
one-sixth of the building in the entire country was com- 
pleted. One dissenting opinion as concerning New York 
which termed the over production danger signal as being 
somewhat premature and perhaps unnecessary was that of 
C. Stanley Taylor, consulting editor of the Architectural 
Forum. Mr. Taylor agreed if old buildings in New York 
were considered but further declared that prosperous 
enterprises demand new and modern space and for this 
reason this city has far from satisfied the needs of recent 
commercial expansion. 

Summed up, the opinions of interests in the plumbing 
and heating industry were in accord to the extent that even 
though drastic curtailment of further building was effected, 
enough construction momentum has already been gathered 
to carry through to a substantial 1927, this in view of a 
$5,000,000 let-down in plans filed during the first two 
weeks of the year over this same period of 1926. Plans 
filed during one day of the week in Bronx Borough alone 
totaled close to $3,000,000. These were for tenements, 
stores, small office buildings, a small factory and a theater, 
Two-family dwellings, however, were in the majority. 

Sources seem well supplied with all of the major prod- 
ucts. Price structures are reported to have weakened 
somewhat in this area on enameled ware, soil pipe and 
tubular brass goods. This generally, though, has not 
reached an alarming point. 

Soil Pipe 

It still remains impossible to definitely state that any 
soil pipe is being sold in this market at a price 2% points 
lower than that established nearly a year ago. There are 
rumors that this is true. These are more annoying than 
alarming to the larger manufacturers who are holding 
firmly. The demand for iron pipe is light. Wholesalers 
are not stocking to any great extent, seemingly content 
to only maintain their stocks at a safe level. Foundries 
are rendering prompt delivery service. 

Steel Pipe 

Mills are forwarding light shipments which are, for the 
most part, designated to recoup the broken stocks of 
wholesalers. The buying pace for plumbing and heating 
contractors is relatively slower than for this period last 
January. Production continues enongh beyond demand 
to permit the re-establishment of makers’ stocks, a proce- 
dure intended to forestall extended deliveries in the future. 
Prices are unchanged and remain firm. 

Wrought Iron Pipe 

Demand for this commodity tapered off a little during 
the week and was made up almost entirely of assorted 
ears for rush shipment, except for scattered divergencies 
where future shipping dates were designated. Mill stocks 
are such that forwarding takes no longer than the making 
up of cars. Both manufacturers’ and wholesalers’ resale 
prices are holding firm except for certain isolated instances 
when the latter do a little chopping off here and there. 

Enameled Ware 

Few buildings in this territory are at the fixture set- 
ting point which precludes much of any demand for 
enameled ware on the part of the plumbing contractor. 
A reflect of this condition is to a great extent felt by manu- 
facturers in face of the scattered placements made by 
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jobbing houses. Measured by the number of inquiries 
which reached makers during the week future interest is 
likely to reach significant proportions. Stocks at sources 
of supply seem abundant and deliveries are being made 
promptly. Sheets remain unchanged but rumors of price 
shading persist. 
Pottery 

During the week calls from wholesalers for pottery 
were in moderation, consisting in the main of small re- 
leases with a smattering of new lettings. Potters in gen- 
eral are well pleased with the outlook for a more generous 
movement after the first of the month. Potteries are 
operating at a good rate and putting reserve stocks on a 
comfortable footing. Deliveries can be made promptly. 
Prices are steady and no changes have been announced. 

Plumbers’ Brass Goods 

Cast brass goods prices are reported firm. This, how- 
ever, is untrue of tubular products as there exists quite a 
wide variance in quotations made by different makers on 
some items. No new sheets have been issued. Jobbers 
are committing themselves on cast products more freely 
than on tubular goods for from 30 to 90 days. Current 
buying is composed mostly of the fill-in variety and is not 
heavy. Most all manufacturers are in position to forward 
merchandise as wanted. 

Range Boilers 

A new sheet was distributed this week by one manu- 
facturer which approximated his prices with those of the 
majority of his competitors in this market. Prior to this 
action the early 1925 sheet was the price base used by 
this maker. Practically the entire movement of range 
boilers in this area during the past few days was con- 
fined to small fill-in stock orders. Deliveries can be made 
promptly. 

Boilers and Radiators 

The week opened with a little more ordering on the 
part of jobbers and heating contractors than was evident 
during the previous six days. The movement was almost 
entirely confined to actual requirements and toward the 
latter end of this period a noticeable let-down in interest 
was apparent. Prices remain unchanged. Shipments are 
forwarded promptly 


PHILADELPHIA 


Business is slow in getting started in the plumbing 
and heating fields in Philadelphia, with manufacturers, 
jobbers and contractors all laying plans for increased 
activity a little later in the season. January is always a 
slow month in this district, other businesses feeling the 
slackness as well as the plumbing and heating industry, 
and persons acquainted with this market view conditions 
with no hint of pessimism. 

Philadelphia is apparently close to overbuilt on detached 
private houses, and other sections of the territory are 
approaching this condition, but on the other hand, almost 
all cities ordinarily served from this distributing point 
have a shortage of apartment houses, Baltimore, Wash- 
ington, and Philadelphia being notable examples. For this 
reason, authorities are expecting the building program to 
run largely to the medium-rental apartment buildings this 
year, with of course, enough office buildings, loft build- 
ings, industrial plants and school erection to take care of 
the steady population and business growth and the natural 
replacement necessities. 

Manufacturers report a fair demand for staple articles, 
this consisting in large measure of small orders from 
wholesalers whose stocks have not been well rounded out 
since completion of inventories. Distributors find that 
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contractors are not buying a great deal of material at this 
season, and that estimates for figuring are coming in in 
only fair volume. 

Prices have undergone little change during-the week, 
most makers quoting firm figures. One range boiler manu- 
facturer who has been out of the market lowered his prices 
during the week to the prevailing market. 

Soil Pipe 

The market for this commodity still does not show very 
much activity, contractors’ needs being light, and whole- 
salers buying only enough material to keep the stocks in 
their yards at a safe level. Current quotations from 
foundries reflect the same degree of firmness that has been 
evident for several months. Large foundry stocks make 
quick shipments possible. 

Steel Pipe 

Demand is not well sustained, occasional requests for 
minimum carloads producing the major part of the volume 
reaching mills. Despite lessened production by makers, 
stocks at production points are large. The rush ship- 
ments that are usually requested are being made without 
difficulty. Prices have not been changed. 

Wrought Iron Pipe 

Manufacturers report a trifle better demand than was in 
evidence during the first half of the month, but state this 
has not yet approached large proportions. Lack of con- 
struction of the type of buildings usually using wrought 
iron pipe is keeping contractors’ needs down. Prices have 
not changed. Shipments are being made promptly. 


Enameled Ware 

For the season, demand for enameled ware can be 
characterized as good. This does not mean a large con- 
sumption of ware, but indicates shipments into the ter- 
ritory that compare favorably with this month in past 
years. High grade ware still is a considerable factor in the 
orders being placed at this time. Prices are being main- 
tained at close to sheet figures by the average manufac- 
turer. Large factory stocks of staples insure early delivery 
when desired by buyers. 

Pottery 

While potters are looking for a good first quarter, de- 
mand has not yet materialized into large volume, ship 
ments of staples against earlier-placed orders forming a 
large bulk of the ware reaching wholesalers. Current 
consumption continues to be light. No price changes were 
annegunced. Prompt deliveries of staples are the rule. 


Plumbers’ Brass Goods 

Hand-to-mouth buying in the majority of instances is the 
report received from salesmen of both cast and tubular 
goods, few wholesalers committing themselves for later 
needs, unless price inducements are given. These induce- 
ments apparently are more rare from manufacturers of 
cast goods than from tubular makers. No price changes 
involving more than one or two items are reported. De- 
liveries of most items can be made without delay. 

Range Boilers 

One manufacturer whose sheet has been above the 
general market has issued a new sheet with figures com- 
parable to those quoted by other makers. Current demand 
is not brisk, the average wholesalers having covered at 
lower figures and merely specifying against those bookings 
when boilers are needed. With the one exception, prices 
have not changed. Deliveries can be made promptly. 

Boilers and Radiators 

Contractors and wholesalers, with an eye toward Febru- 
ary 1, are buying only enough boilers and radiators to 
cover needs before that date. Many distributors, how- 
ever, who feel that present price sheets will not prevail 
for a long period, are ordering for delivery after the period 
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price change. While all makers have not sent out new 
sheets, practically all have at least orally adjusted prices 
to compare with figures issued on January 10. Deliveries 
are prompt. 


NEW ENGLAND 


Nearing the close of the first month of 1927 there is 
experienced a general feeling of optimism on the part of 
manufacturer, wholesaler and contractor. Existing con- 
ditions, involving the amount of work on architects’ 
boards, orders received and contracts closed, are equally 
as good as they were during January last. The idea that 
winter building is not profitable, which has been prevalent 
for many years in the past, is being worn down gradu- 
ally. This is witnessed by the amount of work which is at 
present under construction. Manufacturers report that 
shipments are being made in satisfactory volume for this 
time of year. Even in consideration of the periodical 
quietness, jobbers are fairly well satisfied with the amount 
of business received. There seems to be, however, a 
watchful waiting attitude attending both the wholesaler 
and contractor. There are very few contracts, in size and 
in volume, being placed, but the total of business for this 
month is being sustained by numerous small orders. 

Shipments from factories into this territory are being 
made promptly. There are no apparent shortages of ma- 
terial and prices during the past week have been holding 
firmly. 

Soil Pipe 

The foundries report no change in conditions, ship- 
ments generally being made immediately on receipt of 
orders. One maker, as reported in last week’s market 
letter, is still experiencing a shortage in 2 to 4 in. sizes of 
extra heavy pipe and states that his foundry is working at 
maximum production to fill his orders. The demand from 
wholesalers and contractors is about normal for this time 
of year. Jobbers’ stocks are not being greatly increased, 
but they are maintaining well-assorted holdings. Foundry 
prices continue firm and unchanged. 

Steel Pipe 

There has been practically no change in this market 
for several weeks. The mills report a slight improvement 
over the previous week in the number of orders received. 
Jobbers are closely watching their stocks and are placing 
orders for immediate delivery. Future delivery orders are 
not being placed with the makers as freely as was usual 
during this period several years ago. There is a good 
supply on hand at the mills and shipments are being made 
promptly. Prices quoted by both manufacturers and job- 
bers were unchanged during the week. 

Wrought Iron Pipe 

One maker reports that his mills are working on ap- 
proximately a 90 per cent production basis, which is a 
little better than during the corresponding month of 1926. 
Makers have a very optimistic outlook for the coming 
year, considering the start which has been made so far. 
Wholesalers are placing carload orders in fair quantity 
and the tonnage moving-into this territory has been in- 
creased by municipal developments and by the activity of 
water works and gas companies. Stocks at the mills are 
in good shape and deliveries are being made promptly. 
No price changes have been evidenced. 

Enameled Ware 

There is noticed by several manufacturers a slight up- 
turn in the number of carload orders placed with them 
during the past week. Wholesalers, however, are not in a 
hurry to load themselves up, being content to keep a well 
varied stock and relying on the local manufacturers’ 
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warehouses in emergencies. These, in turn, report their 
drawings on the factory heavy. Deliveries to the plumb- 
ing trade are spotty, but in some cases are reported in 
fairly good volume, due to the finishing of work begun 
in the late Fall. Little future business is being booked. 
Shipments of staples in all quarters are made immediately 
and the market remains steady. 
Pottery 
There is no change in either supply or demand of this 
commodity since last week. Shipments of earthenware 
are as good as might be expected at this time of 
Very few orders of an appreciable size are being received 
by the makers. Contractors are not calling for pottery ex- 
cept to complete existing jobs. Several have 
been made by manufacturers with jobbers covering their 
requirements for the first quarter of the year No price 
changes have been effected. 


year. 


contracts 


Plumbers’ Brass Goods 


Orders received by makers of tubular and cast brass 
products have not been heavy. There has been some 


booking of orders from wholesalers for delivery within 
the next two to three months. The demand from the 
plumbing trade has been light. Factories are in posi- 
tion to make immediate deliveries as are the jobbers, who, 
however, are not allowing their stocks to increase appre- 
ciably. There are no shortages reported nor have any 
fluctuations in price occurred during the past week. 
Range Boilers 

There has been a moderate increase in sales to jobbers 
over the past few weeks. One maker, although reporting 
his stocks at present well rounded out, has allowed a slow 
process of liquidation of stock on hand since the first of 
the year. This is reported in accordance with the present 
hand to mouth policy of buying on the part of both jobber 
and contractor, there being little future delivery business 
placed. Immediate delivery is being made by factories 
and wholesalers, and prices remain firm. 


Boilers and Radiators 

There are no new developments noted 
commodity. There is experienced by the 
crease in demand following recent price reductions. 
is prevalent an attitude of watchful waiting accompanied 
by an unsettled feeling among some manufacturers. One 
reports his plant to be operating above normal production 
in order to fill his warehouses to capacity and also reports 
a slight shortage on square boilers. Orders received from 
wholesalers and contractors are light and 
being made promptly. The supply of boilers and radiators 
is generally good. 


PACIFIC COAST 


There is no outstanding feature to the Coast market at 
the present writing. Business, as a whole, continues to 
be fairly active and indications are multiplying that 1927 
will be a good year as far as this territory is concerned. 
During the week the carpenter’s strike in San Francisco 
was settled and this will have a tendency to increase build- 
ing in that city. While jobbers generally are purchasing 
in fairly good volume they are adhering to the policy of 
purchasing in small lots and depending on factories for 
prompt deliveries rather than carrying heavy stocks them- 
selves. 
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Steel Pipe 

Very little noticeable change has occurred in the de- 
mand for this commodity which continues in small lots 
for immediate requirements only. Considering the num- 
ber of distributors of this commodity, however, the gross 
business being done on the coast at present is well up to 
normal. Stocks in distributors’ hands are ample to meet 
present requirements and little difficulty is experienced in 
obtaining early deliveries on mill orders. Prices to the 
trade remain unchanged. 

Enameled Ware 

A fairly well sustained demand continues for enam- 
eled ware, which jobbers have no difficulty in meeting 
either from stocks on hand or from nearby factories and 
manufacturers’ warehouses, both of which have good 
stocks on hand. Prices to the trade remain unchanged 
and, as a rule, are holding firm. 

Pottery 

The pottery situation shows very little change. The 
demand continues te be in small lots for immediate re- 
quirements which jobbers have no difficulty in meeting 
from stocks on hand. Prices remain unchanged. 

Plumbers’ Brass Goods 

This commodity continues to be in fairly active demand 
and, considering the various jobbers and manufacturers 
offering their product to the trade, the individual sales 
are good for this season. Prices generally on the coast 
are at their lowest point for some time past and remain 
unchanged. 

Range Boilers 

There continues a fair demand for this commodity. 

Prices to the trade remain unchanged and, in general, are 


The Metal Market 


Average Average Average 
Jan. 24 Dec., 1926 Oct., 1926 1926 
PIG IRON— 
No. 2 foundry, Chicago, 
Furnace ...... ...$20.50 $21.00 $21.00 $21.65 
PLATES AND SHEETS- 
Steel boiler plates, Pitts- 





burgh, per Ib ; 1.90¢ 1.90¢ 1.90¢ 1.89¢ 
Blue annealed _ sheets, 
No. 10, Pittsburgh, per 
i Sb kveasenee bbawitys 2.30¢ 2.35¢ 2.35¢ 2.40¢ 
lack Sheets, No, 24, 
Pittsburgh, per Ib.... 2.90¢ 3.05¢ 3.05¢ 3.17¢ 
Galvanized sheets, No. 
24, Pittsburgh, per Ib 3.85¢ 3.90c 3.90¢ 4.30c 
TIN— 
Straits tim ......:.0.. S9%C 
COPPER 
Prime Lake, f. o. b. re- 
a a ea .. 13.35¢c 
Electro, delivered ..... 13.15¢ 
LEAD— 


SY wivaws Oe easies . 7.50¢ 


The Old Metal Market 
Dealers’ Buying Prices 


Per lb Per lb. 
Aluminum clippings...20 ec eo ae ee 9%46¢6 
oo. ee eer 61 ec Copper, uncrucibled 
oo) ge. .- 6%c WED: desatkesvancecal 10%e 
Brass, heavy mixed.... 7%c Faucets and valves ... 9 ¢ 
PRN, BOR oxinccss ee . 9%e Lee, BOATS dosccdece 6%c 
Copper, crucible -...... ll c Solder joints .....cccs ll e¢ 


NOTE: Prices are those quoted on Monday of this week. 





Mount Union College of Alliance, Ohio, will erect a 
Music Building at a cost of $150,000 and has plans well 
under way for the construction of a library at a cost of 


$2,000,000. Walker & Week, of Cleveland, are the archi- 
tects. 
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The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 








Par 1927 
Value High Low Quotations of Jan. 24, 1927 * Bid Asked Last 
25 1153%4 110% American Radiator Co.,com............-.... A 10% 111 110% 
WD cases oases American Radiator Co., pfd.................. S/he 13314 
50 4914 4714 Anaconda Copper Mining Co................. A 47% 48 48 
NP 38% 36% Brunswick-Balke-Collender Co................/ Pees ee 374 
NP 47% 42 A.M. Byers Co.,com...................A&F 454 455% 451 
100 104 104 A.M. Byers Co., pfd......... sae Ee - Iohaws 104 
100 116 116 Century Electric Co., com...... Sawaasou ee aos 120 116 
100 106 100 Century Electric Co., pfd...............-.... a. 102 106 
50 4434 4374 Chicago Nipple Mfg. Co.,“A”............... B 44 4444 443, 
50 32% 31 Chicago Nipple Mfg. Co.,“B’............... p 2 33 3234 
2% 62 $1 Crane Company, OOM.............2sccececees C 51 51% 51 
100 118 11744 Crane Company, pfd....................0000. C 11g = 118% 118 
100 89 841% Detroit Brass & Malleable Works............. ee 90 89 
20 27% +27 Eagle-Picher Lead Co.....................-..} 27 27% «(27 
NP 42% 3914 Fairbanks, Morse & Co.,com................. A 424% 42% 42%; 
100 108% 108 Fairbanks, Morse & Co., pfd................ -A 108% 110 10814 
NP 225 210 Johns-Manville, Inc..,.......................B 218 221 220 
100 100% 100 Jones & Laughlin, com.,.....................F 90 100 100 
100 119% 117 Jones & Laughlin, pfd........................F M5 ..... 117 
10 19% 16 Michigan Copper & Brass Co................. D 18% 19% 19 
100 168 164 National Lead Co., com.................+++5- A 16314 16414 164 
100 11834 11734 National Lead Co., pfd.............---2+++-- A 1173 118% 118 
ee ee | ee eer rrr mene 103% 10314 
NP 80% 77% Ohio Brass Co.,“B”..........scccsscscesees H 80 8034 80% 
NP 12% 12 Pacific Steel Boiler Corp..................0.. B 12 12% 124% 
100 108 103 Penberthy Injector Co., pfd.................. Bint. 105 =: 103 
i a.tsc.. achee Pierce, B. & P. Mfg. Corp., com............... U 2 30 2714 
100 101 100 Pierce, B. & P. Mfg. Corp., pfd............-.. U 98 102 101 
NP 2 22 Richmond Radiator Co., com.............-..- B 22 22% 22 
NP 49 47 Richmond Radiator Co., pfd.................. B 48 49 48 
ee | eer Peo Me . reece 65 
25 «96 90 Standard San. Mfg. Co.,com................. F 9 105 96 
rr Standard San. Mfg. Co., pfd.................. | oe 115 
Ree con cul-ebane Trenton Potteries Co., com................055 U 45 55 7 
EE shady imneae Trenton Potteries Co., pfd...............-++-5 U 95 105 99 
100 22814 20414 U.S. Cast Iron P. & F. Co., com.............. A 206 20644 20614 
100 115 114 U.S. Cast Iron P. & F. Co., pfd............. A 113% 114% 114 
NP 42 Oh Ti RE BO oi ocascceicccs ss ctld css 42 42 
100 101 801 60.8. Retinter Oore., 981...........000cs.000s D 99% 100% 101 
100 62% 5754 U.S. Rubber Co.,com....................-..A 57% 57% 57% 
100 110 10754 U.8. Rubber Co., pfd................0-00000 ed A 107% 108  1073/ 
100 15914 15414 U.S. Steel Corp., com.......... aes Kee Keats A 155% 1554 155% 
100 13054 130 U.S. Steel Corp., pfd..................0+.+..A 1303 13084 130% 
NP 20% 18 Walworth Company.........................A 18% 19 19 
NP 15% 155 Williams Oil-O-Matic Htg. Corp.............. C 15% 16 153 
ae eG ere errr C 5% 8% 5% 
NP 90 8654 Youngstown Sheet & Tube Co................A 874% 8734 87% 
*Where listed— 
A—New York Stock Exchange F—Pittsburgh Stock Exchange 
B—New York Curb Exchange G—St. Louis Stock Exchange 
C—Chicago Stock Exchange H—Cleveland Stock Exchange 


D—Detroit Stock Exchange 
+ E—Boston Stock Exchange 


I—Cincinnati Stock Exchange 
U—Unlisted Stocks 





The extension of the Brighton, N. Y., sewer district No. 
2 was voted at a recent meeting of the town board. The 
sewer system will include both storm and sanitary sewers. 
This will serve the property owned by the Employee’s 
Realty Company, made up of employees of the Eastman 
Kodak Co. 

Frank Dupuis Co., Inc., 599 Main street, Pawtucket, 
R. I., has been awarded the heating and plumbing con- 
tracts on the new gymnasium building for the Lincoln 
school district, Providence, R. I. 

Eames Co., 246 Middle street, Bridgeport, Conn., has 
been awarded the plumbing contract on the addition to 
the Startfield hotel in that city. William H. Clark, 41 
Elm street, has the heating contract. 

M. J. Daly & Sons, Inc., 543 Bank street, Waterbury, 
Conn., has the heating contract and Charles Thatcher 
Co., 39 Centre street, Waterbury, the plumbing contract 
on the addition to the Columbia school, in that city. 

Feeks & Rutz, Atlantic street, Stamford, Conn., have 
been awarded the heating and plumbing contracts on 


the building to be erected by the First National Bank, in 
that city. 


























January 29, 1927 DOMESTIC ENGINEERING 


63 


Here is the information 


that helps plumbing dealers get more business 


Do not take chances on sewage disposal 
—the vital part of any unsewered job 

















The famfquip Septic Tank 


By use of this septic tank the plumbing dealer is = "#4 ©" Las 
now able to give complete sewage disposal service in '"i2#¢ fo” 


the unsewered areas. Waterline 
$6 Bafles = — 
The Septic Process is a digestion of sewage by 8” Air Chamber 
which most of the solids are eliminated and final = %!"49¢ Chamber 
° ° ° e Passages 
disposal simplified. The treated sewage is usually — egiuent chamber 
disposed of by soil filter. Dry well, or streams may Flanged Base 
be used for discharge when permissible. 


Design—Follows findings of U. S. Public Health Service, proven by years of 
experience. 


Material- —Copperoid Iron—12 and 14 gallon. Special rust 
resisting. Further rust-proofed with mineral asphalt 
enamel. 


Durability - _ SarvEquip Septics are protected by a 


heavy coating of mineral asphalt enamel, melted on 
inside and outside. Unaffected by mois- 
ture, acids or soil. The perfecting of this 
process insures durability. 


Sairiquip Advantages 


Furnishes important health protection. 
Simple design, requires minimum 
attention. ; 

Light weight, easy to handle and install. 

A complete unit, no assembling of parts. 
Water tight, unbreakable, no seepage. 

May be sent to the job with other fixtures. 
Prompt deliveries everywhere in U. S. 

Sent on approval for inspection, if desired. 

















N Net Rating No. of People Dimensions—Inches Shipping Pr 

- Gallons Home School Factory | Diameter Depth Wsat., lbs. a 
402 200 6 12 10 38 48 295 $ 44.00 
403 300 10 20 15 47 48 325 56.00 
405 500 20 35 30 52 Length 60 420 90.00 
410 1000 50 65 60 60 Length 96 950 180.00 
415 1500 75 100 90 5 fe: Length 12 ft. 1300 270.00 
420 2000 100 130 120 5 ft. Length 16 ft. 1650 360.00 
425 2500 125 165 150 5 tt. Length 20 ft. 2000 450.00 
430 3000 150 200 180 5 ft. Length 24 ft. 2350 540.00 
435 3500 175 230 210 > $t. Length 28 ft. 2700 630.00 
440 4000 200 260 240 5 ft. Length 32 ft. 3050 720.00 





























For larger systems up to 48,000 gallons, figure price at 16c per gallon capacity. Ask for plans. 





SAVE THIS ISSUE Leading Wholesalers Everywhere 


Next nfonth in this space Recommend and Sell the San-Equip 


a very simple plan sheet (NEW ADDRESS) 





to help you. Chemical Toilet Corp. £. Brighton Ave., Syracuse, N.Y. 








——— 








——— 
——— eon = 


— me 


| 





64 DOMESTIC 


NEW YORK CHAPTER A. S. H. V. E. HEARS TALK ON 
CHIMNEY CONSTRUCTION 

The monthly meeting of the New York Chapter of the 
American Society of Heating and Ventilating Engineers, 
held Monday evening, January 17, at the Building Trades 
Club, New York City, was the occasion for a talk on Chim- 
ney Construction by Ira H. Woolson, consulting engineer, 
National Board of Fire Underwriters. 

In the absence of President Carpenter, Vice President 
R. A. Wolff presided, introducing Mr. Woolson, who pref- 
aced his remarks with a brief, general discourse on chim- 
neys. According to the speaker, the first chimney was 
built about 300 B. C. Since then many improvements 
have been made, but the point of utmost efficiency has not 
yet been reached, or—more important—the fire hazard of 
chimneys has not by any means been reduced to a mini- 
mum. It is the aim of the Board of Fire Underwriters, 
he said, to revise the present code so that the likelihood of 
fires being caused by defective chimneys will be percep- 
tibly lessened. In this, Mr. Woolson stated, the board 
seeks the co-operation of the A. S. H. V. E., architects, 
and other interested bodies. 

F. H. Alcott, Jr., assistant consulting engineer of the 
fire underwriters, gave an explanatory talk on the tenta- 
tive new code with the idea of getting further recommen- 
dations from the society. Mr. Alcott, with the use of lan- 
tern slides, showed just how far the board has gone in 
the matter of required flue sizes and construction, and 
differentiated between correct and faulty construction. He 
also gave comparative figures showing the advantage of 
round flue lining over rectangular lining. Tables of flue 
lining sizes which, theoretically, will be most effective for 
the various boiler and furnace sizes used in residences, 
were shown. 

The discussion which followed the lectures disclosed 
that the society membership is intensely interested in the 
formulation of a definite and effective system of chimney 
construction so that understandable figures may be pre- 
sented to builders and laymen. It is understood that the 
society will wholeheartedly lend its co-operation in this 
compilation, as it did when the last revision was made. 


CAMBRIDGE, MASS., MASTER PLUMBERS ORGANIZE 
ASSOCIATION 

Twenty-five master plumbers of Cambridge, Mass., met 
recently in that city and formed an association. Charles 
Rose, of W. L. Rose, Inc., was elected president; Frank 
L. Murphy, vice president; Lewis Callum, treasurer; and 
William F. Berkeley, Jr., secretary. Headquarters of the 
organization are at 163 Pearl street, Cambridge. - 

Edward Becker, executive representative of the Massa- 
chusetts state association of master plumbers has been 
instrumental in the organization of the new body. Future 
meetings will be held on the second Monday of every 
month. Some of the master plumbers of Cambridge have 
for years been members of the Boston Association, but this 
is the first local association in Cambridge. 





NEW ENGLAND ASSOCIATION OF PLUMBING _IN- 
SPECTORS HOLDS ANNUAL MEETING 

On Wednesday, January 19, the New England Associa- 
tion of Plumbing Inspectors held its annual meeting at 
the Chamber of Commerce in Boston, Mass. After a 
lengthy and interesting program, the organization elected 
officers and appointed committees to serve it for the com- 
ing year. 

Henry Clayton of Boston was elected president; Hugh 
Crane of Leominster, Mass., first vice president; T. J. 
Guba of Manchester, N. H., second vice president; R. W. 
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Godfrey of Boston, third vice president; R. S. Bemis of 
Providence, R. I., fourth vice president; J. R. Walker of 
Waterbury, Conn., fifth vice president; Richard Griffin of 
Portland, Me., sixth vice president; E. J. Parker of New 
Bedford, Mass., secretary, and H. J. Maloney of Boston, 
treasurer, 

E. J. Bates was named head of the scientific committee; 
T. M. Wilson heads the legislative committee, and C. D 
Driscoll, H. J. Maloney, Messrs. Wheater, Avery and 
Kenily form the Ways and Means committee. 

The speakers of the afternoon were Louis K. Rourke, 
public building commissioner of Boston, Joseph A. May- 
nard of Boston and Elmer Stack of Boston. The places 
and dates of the next meeting of the organization will be 
decided by the Ways and Means committee. 

















January 12, 1907. 


The H. W. Johns-Manville Company, of New York City, 
has opened a branch in the large three-story building at 
the corner of Baronne and Perdido streets, New Orleans, 
La. 

1907 

The John Douglas Company, of Cincinnati, Ohio, has 
opened a branch office at 64 Home Life Building, Wash 
ington, D. C. 





1907 
The Standard Sanitary Manufacturing Company, of 
Pittsburgh, Pa., has nearly completed its showroom in the 
new building at 949 Penn avenue, and is planning to open 
it some time this month. 





1907 
The annual salesmen’s conference of the Pierce, Butler 
& Pierce Manufacturing Company was held in Syracuse, 
N. Y., January 3 and 4. The morning hours Thursday 
were spent at the factory, after which luncheon was served 
at the Vanderbilt. The evening was spent at the Grand 
Theater. 








1907 
The San Diego, Calif., Merchant Plumbers’ Association 
has been incorporated for the purpose of advancing sani- 
tation and enforcing sanitary laws. 
1907 
At the annual meeting of the Albany, N. Y., Association 
of Master Plumbers a banquet was tendered to the retiring 
president, John H. Moran, at the Belvidere Hotel. T. E. 
Kerwin, newly elected president, presided as toastmaster. 
1907 
The Master Steam and Hot Water Fitters’ Association 
of Denver, Colo., gave a theater party to its members and 
their families on Thursday evening, January 3, followed 
by a banquet in the Adams Hotel. 
1907 
The Chicago Master Plumbers’ Association held its regu- 
lar annual meeting and election of officers on Saturday 
evening, January 5. Officers elected were as follows: 
President, William Redieske; vice president, Carl J. Stein; 
secretary, Chas. A. Dreier; assistant secretary, Peter M. 
Munn; treasurer, Lewis R. Bain: and sergeant-at-arms, 
J. J. Krats. 
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Delaware Grade School, Tonawanda, N. Y. Engineer—H. P. Dempsey, 232 Delaware Ave., Buffalo, N. Y. 
Arch.—Edward B. Greene & Sons, | Niagara St., Brooklyn, N.Y. Plumbing ,Contractor—Moore & Thomas, Inc., 7 Seneea St., Buffalo, N. Y. 





ATISFACTORY service is the first 
consideration for a flush valve for a | 
school installation. The valve must be | 
trouble-proof and tamper-proof. It must | 
stand up under hard service and ! | 
it must perform without expen- - 


Sive Servicing. gee 


The Beaton 6& Cadwell Simplex 
Flush Valve meets all these con- 
ditions—and more. 


Your Jobber Will Supply You 


The BEATON & CADWELL MFG. CO. 
NEW BRITAIN, CONN. 


Office and Warehouse carrying stock of Perfection Products and 
Simplex Flush Valves 


234 Water Street, New York City 


SH  VALVEY 
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Fig. 700 
Modulating Valve 


Jenkins 





Fig. 168 
Screwed, Jenkins Standard 
Bronze Radiator Angle 
alve 





Fig. 352 
Screwed, Jenkins*Standard 
Bronze Swing Check Valve 





Fig. 325 
Screwed, Jenkins Standard 
Iron Body Gate Valve 








Jenkins 
Just the Same 


Do your customers know valves? 


Whether the answer be yes or no, 
the answer to the question of valves 
is—Jenkins just the same. 
The reasons are clear. On one hand, 
the customer who knows valves 
knows Jenkins standards, and gains 
a favorable impression of your work 
when he sees you have installed 
genuine Jenkins. 

On the other hand, those who do 
not know valves judge your. work 
by performance alone. In this case, 
you can’t go wrong with genuine 
Jenkins Valves. 


JENKINS BROS. 


eae Rees wh Be ew as oe oe NaN New York, N. Y: 
; ...Boston, Mass. 


$24 Atlantic Avenue... ...........2.26. 
133 No. Seventh Street. . .Philadelphia, Pa. 
646 Washington Boulevard......................... Chicago, Il. 


JENKINS BROS., Limited 


FACTORIES: 
Elizabeth, N. J. 





Montreal, Canada London, England 


Bridgeport, Conn. Montreal, Canada 


Always marked with the"Diamond" 


Jenkins Valves 





SINCE 1864 


















Jenkins Bronze 
Rapid Action Valve 


Fig. 112 
Jenkins Bronze Hose Angle 
Valve 





Fig. 370 
Screwed, Jenkins Standard 
Bronze Gate Valve 





Fig. 600 
Screwed, Jenkins Medium 
Pressure Bronze Globe Valve 
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“We'll Fix It—lIf It Breaks Us!” 


(Continued from Page 20) 


MANAGEMENT METHODS 

O MUCH for the manner in which the business is pre- 
\ sented to its clients. Now for the management 
policies which keep work moying smoothly, and keep Mr. 
Murray informed of the state of the business. It would 
take far too much space to describe in detail the filing 
system by which a handy, easily found record is kept of 
every transaction. It would do credit 
however large. One thing is worth mentioning specially. 
The Murray organization does a great deal of school work. 
For every job in process there is a file, into which goes 
everything in connection with that job. It is Mr. Murray’s 
work to supervise the out-of-town contracts, all work in 
Hoopeston being supervised by brother, 
When Mr. Murray leaves to go to any job, he goes to the 
file and takes out the folder containing all the papers 
which refer to that job. The file will contain all corre- 
spondence, copies of all orders, copies of reports on the 
progress of the work, and so on. 


to any business, 


his Clarence. 


He could hardly have 
more complete information if he had been on the job at 
all times in person. 

The man who is in charge of any particular job is put 
into a position where he may operate with the greatest 
possible efficiency. He is given a bank account with a 
local bank. A jobbing connection is arranged. 
the material which he needs. The daily report form 
which he must fill out gives the office in 
close check on the progress of the work. It shows the 
material received, the daily expense and the labor report. 
If the owner or his representative want extra work done, 
they have to sign a statement, which is part of the daily 
report form, showing the nature of the extra work to be 
done and the price or agreement, by which it is to be done. 
At the top of the sheet there are spaces to show the tem- 
perature at 7 a.m. and at 6 p.m., with a space for re- 
porting the condition of the weather. This, together with 
a space at the bottom which is headed, ‘‘Work is being 
delayed on account of’ enables Mr. Murray to eliminate 
quickly delays for which there is not sufficient reason. 


He orders 


Hoopeston a 


I asked about their system of keeping accounts. We 
stepped from Mr. Murray’s office into the general office. 
A $1,500 bookkeeping machine, with its record-holding 
equipment brings this end of the work to a high pitch 
of efficiency. Mr. Murray asked in quick succession for 
several different figures—total of accounts receivable, of 
accounts payable, of motor expense, and so on. The sys- 
tem yielded the figures immediately. He could have 
walked out of his place of business within a very few 
minutes carrying to his banker a complete statement of 
affairs. Which is one very good reason why his relations 
with local bankers are exceedingly friendly. 

Here’s another angle of the accounting. matter. 
an item may seem to offer a big profit. It’s selling price 
is ample to secure a good return. But what about service? 
If, in the months following its installation it is necessary 
to give it excessive attention, the entire profit may be 
eaten How is the contractor to 
know? 


Often 


up in service charges. 


Mr. Murray opened a big ledger in which there was a 
page for each job. Under the final entries on each page 
was written, “Contract Guarantee Expense.’”’ They guar- 
antee plumbing work for six months. Mr. Murray does 
not believe in indefinite guarantees as a means of getting 
business. 








We paged through a number of accounts and | 
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2 
Reduce Roughing-In Costs and Make | 
Easier and Better Installations 

They eliminate the annoying, time-consuming and 
expensive long-screw connections, unions or ~ : 
and “L” nipples, and therefore SAVE YOU TIME » 
and MONEY. | 
U 
EY 
Illustration shows <4 
position of pipe in 1) 
‘ sleeved hub after > 
Simply drop pipe being screwed into ( 

into sleeved hub, top fitting. 

screw into top fit- » 
E|| ting, calk-—and the NOTE: Oakum_ |f 
3( job is done. cannot possibly 3 
F work thru joint, = 
or pass end of pipe. 1) 
= 
5 
Manufacturers of a complete line of fittings for = 
either CAST IRON or SCREWED PIPE instal- : 
lations. We have fittings for any type operation iS 
—whether a skyscraper, hotel, apartment build- H 
ing or small cottage or bungalow. lo of BY 
Write today for catalog of modern and econom- »: 
ical plumbing roughing-in systems. A 7 = 
STRINGER BROS. CO., Inc. , A 
1100 W. 38th’St. :: Chicago, III. ] 






Warehouses: Chicago, Ill., Gadsden, Ala. 
Factories: Gadaden, Ala 
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Pp ERFECTLY MACHINED 
Besr RED METAL 


F ITTINGS WELL BUILT 


P B F’s combine all of these qualities 
“The Red Brass Fitting Line’”’ 


PHOENIX BRASS FOUNDRY 
IRVINGTON, N. J. 
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William M. Anderson — 
Philadelphia 


Says: 

“TI have handled the Ever- 
Hot Heater for some con- 
siderable time. I like it 
particularly because the 
users recommend it to their 
friends and that means 
more business for me.” 


f trexliot Heater Co. 


paar eres ee : 
) , 44 C7T 


fed olate and Canada 








have Classic Sink Fixtures 
than any other combina- 
tion faucet. The demand 
increases steadily. So do 
profits—ours and yours. 
Why trouble with clumsy 
imitations when you know 
what Classics will do? 


Cc F i | rN G 0 The Chicago Faucet Co. 
2700-22 N. Crawford Ave. 
FAU Cc E Chicago, III. 




















7 Malleable 
Iron 
Fittings 


All standard types and sizes 
quickly delivered in any quantity 


Send for catalog 
The Kennedy Valve Mfg. Co. 
ELMIRA, N. Y. 


Branches in principal cities 














DPDEMING Hand Pumpsinclude 
a complete line of Pitcher 
Spout and Cistern Lift Pumps for 
shallow wells and cisterns; House 
Force Pumps for hand use in do- 
mestic water supply; Set Length 
Liftand Force Pumpsfor hand and 
Fig. 135 windmill use; and many other 
Clow: dTop types. Sendfor Complete Catalog. Fig. 16. “Blue 


“— The Deming Co., Est.1880, Salem, O. Special! omy 


HAND AND POWER PUMPS 
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the amounts entered in the few cases where there had 
been service rendered were so ridiculously small—75c 
95¢e, and so on, as to indicate that the guarantee was no! 
eating up profits. It also served to indicate that whatever 
had been installed was doing its work and, therefore, not a 
profit-eater. 

No small part of the job of the managing head of any 
business is to establish its credit on a satisfactory basis. 
To do this he ought to give enough thought to the matter 
of credit so he will know on what it rests. ‘‘Credit,” said 
Mr. Murray, “‘is established, not by wealth, but by prompt- 
ness.”” Promptness in fulfilling obligations is, in his opin- 
ion, essential to keeping the credit standing high. At the 
same time, he must do something to keep the cost of 
financing as low as possible. I asked Mr. Murray if they 
discounted all bills. He was very decisive about that prac- 
tice, and to indicate its value he said, ‘Our discounts 
have paid all interest on money borrowed and have left 
a balance to the good.’’ Promptness not only establishes 
credit reputation but, apparently, makes money. 


PRACTICAL WISDOM 

HERE were some gems of practical wisdom which 
jen Murray has gathered in the course of his experi- 
ence which will bear repeating. Speaking about the matter 
of price, and ways of meeting the objection which so often 
stops the sale, he says: “The initial cost is usually a 
shock—but consider the upkeep of the quality job as 
against the one bought for a price.’’ And, ‘Forget the 
price—get the job you want.” 

Referring to the matter of making the job look its 
worth he said: ‘‘We bronze all piping in the basement. 
You know, fifty cents worth of paint will make a job look 
worth fifty dollars more.’’ And with reference to the diffi- 
culties which every man in business must encounter, he 
said: ‘‘Fight it out yourself—self-reliance is a great vir- 
tue.’”’ He may speak here with authority. At one time in 
the career of the business, back in December of 1916, an 
explosion, followed by a disastrous fire, wrecked the 
building in which the business was housed, burned all of 
the stock on hand, and destroyed the books, leaving ab- 
solutely no records. When the debris had been cleared 
away, some of the tools and fittings were found to be in 
good shape. They were gathered together. Mr. Murray 
rented the second floor of the building he now owns, 
opened an office in one of the office buildings, and prac- 
ticed the famous slogan, ‘“‘Business as usual.” 

Their present building is very well arranged for carry- 
ing on work in an efficient style. The second floor is light 
and airy, with ample room for sheet metal work. A plat- 
form elevator makes handling of material easy. A de- 
tached garage is large enough to take care of the com- 
pany’s automotive equipment and has a gasoline tank 
large enough so that ‘‘gas’’ may be bought in bulk at a 
saving. 

But above all the equipment which the company has 
for carrying on its work; above all the splendid manage- 
ment and selling policies is that spirit which I have in- 
dicated in the title. This is a business founded upon a 
sincere desire to turn out a finished job, excellent in every 
detail, and fitted to the customer’s needs. ‘‘We’ll fix it 
—if it breaks us.’’ They’re too good as engineers ever to 
put in a job that would require such drastic fixing—but 
the spirit is there, and it’s the spirit that makes its im- 
pression on the prospective customer. 





A two-story brick store and apartment building will 
be built in Covington, Kentucky, on Madison avenue, op- 
posite Fifteenth, at a cost of $40,000, by the Covington 
Realty Co. 
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Automatic Control of 
Service Hot Water in the New 
Philadelphia Inquirer Building 





















Rankin, Kellogg & Crane, Architects 
W. M. Anderson, Heating Contractor 


The two 6-inch No. 930 Sylphon Regulators used on 
large storage water heaters for all of the Inquirer Bldg. 
except the tower. 


under Sylphon automatic temperature control. Two 6-inch 

No. 930 Regulators, as shown in the installation photograph, 
are used on two large storage heaters, to which the steam is supplied 
at atmospheric pressure. These heaters furnish hot water for every 
part of the building except the tower. 


Two 2-inch No. 930 Regulators are also used on hot water storage 
heaters on the fifth floor, which are operated with 35-lb. steam, and 
supply the hot water needed for the tower. 


Thus, this entire building, which is one of the most modern of office 
buildings, besides housing an unusually complete newspaper printing 


plant, is sure of a constant supply of hot water at the right tempera- 
ture and at minimum cost. 


"Te Philadelphia Inquirer Building is supplied with hot water 





No. 930 Sylphon Tem- 
perature Regulator 
Lever type for control 
_ of liquids 














Sylphon Regulators Are Self-Contained 


There are no delicate or complicated auxiliaries to get out of order. Once installed 
and set, a Sylphon Regulator automatically maintains the desired temperature 
without attention or repairs. 


The Sylphon Bellows, the motor ele- 
ment in every Sylphon instrument, is 
the most accurate, flexible and dura- 
ble temperature contro! element in 
existence. 





You will make no mistake by using Sylphon Regulators on every service hot water 
system you install. 


If you have not filed a copy of Bulletin KTR-110, ask us to send one. 


ee ee 
THE FULTON COMPANY KNOXVILLE,TENN. 


ORIGINATORS AND PATENTEES OF THE SYLPHON BELLOWS 





Sales Offices in: NEW YORK, CHICAGO, DETROIT, BOSTON, PHILADELPHIA 


This can be done handreds of thousands // \ 
a 











and all other principal cities in the U.S. A. 


European Representatives: Crosby Valve & Engineering Co., Ltd., 41-42 Foley Street, London, W 1, England. 


Canadian Representatives: Darling Bros., Ltd., 120 Prince Street, Montreal, Canada. 
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Announcing the most 


campaign 
in the 


wool { Ne g . a 
cAUTIFDL = / “2 
is 4 Lo OVER 
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a | 133 Million 
Church Advertisements 
in the following 
Magazines and News- 
papers in 1927 
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Magazines 


Saturday Evening Post 
Good Housekeeping 
House & Garden 
House Beautiful 
Garden & Home Builder 
Country Life 
Better Homes & Gardens 
Ladies’ Home Journal 
Woman's Home Companion 
Delineator 





e 
American Magazine 
National Geographic 
Liberty 
Pictorial Review 
Colliers’ 


Newspapers 
Boston Herald—Sunday 
New York Herald Tribune—Sunday 
Philadelphia Inquirer—Sunday 
Chicago Tribune—Sunday 
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extensive advertising 
ever launched 


toilet seat 














OR the past five years the sale of Church Sani- 

White Seats has increased in proportion as our 
advertising has been increased—plumbers’ profits have 
increased proportionately because every Church Sani- 
White Seat sold has been sold through one of our retail 
plumber distributors. 


In 1927 we have scheduled the biggest national adver- 
tising campaign we have ever run—it: is far more 
extensive than anything ever undertaken in the toilet 
seat field. ‘There are 93,000,000 help-you-sell messages 
in the best magazines; 40,000,000 messages in the 
rotogravure sections of the country’s leading news- 
papers. Which means that more Church Sani-White 
Seats are going to be sold this year than ever before— 
that plumbers are going to make more money through 
the sale of Church Seats this year than they ever did 
before. 


Full pages in the Saturday Evening 
Post and Good Housekeeping 


Tue full page advertisements which are being run in 
the Saturday Evening Post and Good Housekeeping 
are in themselves an advertising campaign that can 
be relied upon to help the plumber sell many Church 








133 Million Church Sani-White Seat 
Advertisements in 1927 will keep Church 
Seat Sales and plumbers’ profits growing 


SERVICE 
Atlanta Jacksonville Montreal Philadelphia 
Boston Kansas City, Mo. Newark Pittsburgh 
Chicago Los Angeles New Orleans St. Louis 
Detroit Miami New York Seattle 
Indianapolis Minneapolis Oklahoma City Stamford, Ct. 


field! 














Sani-White Seats. Behind these pages however are 
extensive campaigns in 15 of the other leading maga- 
zines of the country. In addition advertisements are 
scheduled throughout the year in the rotogravure 
sections of the country’s leading newspapers. An 
advertising campaign that blankets the country. 


Much of this advertising, will go right into your terri- 
tory. It is going to start the sale of many Church 
Sani-White Seats there. Who is going to pocket the 
profits? The Church retail distributors there who tie up 
to our advertising and let people know they handle 
Church Seats! 


We have prepared advertising material and a handsome 
window display to make it easy for our distributors to 
tell the public that they carry Church Seats. 

You can become a Church retail distributor and get 
your share of the business this gigantic advertising 
campaign brings. ‘The coupon below will bring you 
immediate and full information. 


Gow 


C. F. Church Mfg. Company 
Dept. S-14 Holyoke, Mass. 











Churchay, ots 


LOOK FOR THIS NAME ON UNDER-SIDE OF SEAT 





Cc. F. CHURCH MFG. CO., Dept. S-14, Holyoke, Mass. 


GeNntLEMEN: Please send me information immediately on how I can 
identify myself as your retail distributor. I understand that in becoming 
your retail distributor I automatically place myself on your prospect mail 
ing list. 


Name 
Street 
City State 


My Wholesaler is 





Mention Domestic ENGINEERING when writing advertisers. 





—_—_— oO ——— ——— a 





—_—_———! ee 


—_— —<— 





—— = 


72 


DOMESTIC ENGINEERING January 29, 1927 








Striking Minneapolis 
Window Display! 





More Support for Minneapolis Dealers— 
and a Tie-Up with “Early 80’s” Advertising 


This beautiful four-color display, forms a hook-up with the ‘Early 
80’s” series of advertisements in four great national publications— 
the Saturday Evening Post, House & Garden, House Beautiful, and 
the American Magazine, with a total circulation of 4,801,610. The 
appearance of this display in your window immediately identifies 
your store with this outstanding campaign which is attracting nation- 
wide attention. 





This expensive display, bringing out strongly the advantages of the 
Minneapolis, is furnished free (except for express charges). Only 
one to a dealer. 


Now is the time to order this display. This is the season to get in 
some strong selling effort on the Minneapolis Heat Regulator. 
Much cold weather is still ahead—followed by the spring heating 
months when the Minneapolis is needed more than ever, to prevent 


overheating and keep the temperature uniform. Minneapolis 
¢ 
8-day 7-Jetle 
Order today! “Clock. 
Thermostat 


Minneapolis Heat Regulator Co. 
Est. 1885 
2801 Fourth Ave., So. Minneapolis, Minn. 


The, INNEAPOLIS : 


HEAT REGULATOR 
°T COAL~GAS-— OIL 
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Iowa Will Have Trade Relations 


Conference 


(Continued from Page 33) 


The modern salesman has nothing to give away. His is 
an Offer of service; 2.—Study of human nature. The 
modern salesman knows that he must handle different 
people in different ways; 3.—Knowledge of goods or serv- 
ices to be sold; 4.—Knowledge of the psychological proc- 
ess by which a sale is made. 

Later during the sessions, John E. Gustin, of Ft. Dodge, 
read a paper in which he ‘applied the principles developed 
by Mr. Gates to the day-to-day selling problems of the 
plumbing and heating contractor. He urged the members 
to put their whole hearts into selling. “If you go at it 
half-heartedly, you will make only a partial sale,’ he 
said. He advanced for consideration the possibility of a 
community plumbing and heating store, made up of a 
combination of eight or ten establishments, so that an 
effective division of the duties of buying, selling, super- 
vision, etc. might be made. ‘‘A one-man concern,” he said, 
“cannot grow to any great size.”” He made a special 
point of his feeling that the real competitor of the plumb- 
ing and heating contractor is not his fellow craftsman, 
but rather the automobile dealer, the radio dealer, and 
the other merchants striving to secure their share of the 
consumer’s surplus earnings. 

Carrying still further the application of salesmanship 
to the problem of the industry, Don Holt, of Sioux City, 
a past president of the Iowa association and at present 
chairman of the National Educational Committee, had 
some ideas to offer concerning the employment of sales- 
men. He felt that the type of salesman available for em- 
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ployment by the merchant plumber was not the best type. 
It becomes necessary, therefore, to make the best of the 
material at hand. In his opinion, the master plumber or 
heating contractor who employs a salesman should train 
the man, not with the idea of making him a high grade 
salesman, but to the end that he will have a better knowl- 
edge than the employer himself of the products he is to 
sell. If he is to sell an oil burner, he should be made 
to take the burner apart, to re-assemble it, and to become 
so familiar with it that he knows the purpose of every 
part, and all that can be learned concerning the opera- 
tion of the burner. He should then be what Mr. Holt 
referred to as a “bird dog.” He should be sent out to 
present the material on its merits, leaving the closing 
of the sale to the employing master. 

E. L. Flentje, representing the National Trade Exten- 
sion Bureau, took up the matter of competition and agreed 
with previous speakers that the competition which the 
plumbing and heating contractor ought to consider most 
was that of other industries rather than his own. 

Sketching the plans of the Bureau for 1927, he stated 
that it was expected that the budget would be approxi- 
mately a half-million dollars. Plans for the Bureau’s work 
during the current work include the intensification of fleld 
work, of sales help work and of the accounting work. On 
the side of the merchant plumbers he thought that the best 
help they could offer to the expansion planned would be 
to remove the confusion in the public mind between the 
journeyman and the master plumber or heating contrac- 
tor, by setting up better business establishments. 


VOTE TRADE RELATIONS COMMITTEE 
HE DISCUSSION which followed an address by D. R. 
‘3 Thomas, of the Central Western Credit Bureau, led 
to a step which, in the opinion of the delegates present, 





You Take No Chances 


When you install HUDSON built-in-combinations because you have posi- _ 
tive assurance that the units behind the tiling are rugged and reliable. | 


All HUDSON built-in-units feature Red Brass Castings made from ingot 
melted in electric furnaces to guarantee you the hichest quality. All 
valves are tested to withstand 150 lbs. pressure so that you are assured 


against leakers. 


All these features combined in HUDSON products are made with the know]- 
edge that you are depending on us for highest quality and workmanship. 


The HUDSON No. 407 concealed combination shower with supply and 


waste bath fixture includes the No. 383 bath fixture. 





























Send for your 
copy of the 
Hudson cata- 
log containing 
many beauti- 
ful, as well as 
useful shower 
and waste 
combinations. 





16-20 NASSAU STREET, 
BROOKLYN, N. Y. 

















—— =e = = 








——_— ———-— « 


—=— 


a 





74 DOMESTIC 


“SAACO”’ 
Traps 


are the traps you have been looking for. The 
SAACO Bath Trap, K 9, illustrated below, 
comes in two sizes, 1!14-inch and 2-inch, with 
rough brass S J Inlet and I.P. female outlet. 
The “Half S’” Trap (N. Y. Pattern), K 10, 
shown above, in three sizes, 114-inch, 114- 
inch, and 2-inch with Iron C O Plug. They 
are cast iron and you can get them in painted 
or galvanized. 

These are but two of our 
complete line of traps of 
all kinds and styles. For 
more detailed information 
on these and other of our 
Cast Iron Specialties 
write for our new catalog. 
Then order from your 


jobber. 
Sanitary Co. 
OF 


America 
LINFIELD, PA. 
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Big tm time 





























On the stage they say, when an actor has broken into 
the better theatres, that he is doing ‘the big-time 
stuff’ He has made a reputation for himself because 
his ‘‘stuff’’ is better than the other fellows’ And you 
pay more to see him do his ‘big-time stuff 


So is it with anything and because you are interested 
in this important item in your business, you will find 
it so with ball-cocks. The Sherwood ball-cock knows 
no equal. It has gained a reputation because “it is 
unquestionably the best and is doing the big time on 
the plumbing stage 


Produce this bail-cock for your audience, the customer 
and you have made a hit because your customers de 
mand quality and will pay the slightly higher price for it 


Fool-proof--one pin holds all parts in place, all wear 
ing parts are bronze with steam metal seat; it is silent 
no whistling under any city water pressure. Ask 
your jobber 


SHERWOOD BRASS WORKS 


Jefferson and Mt. Elliott Aves Detroit. Michigan 
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will do much to smooth out many troublesome problems 
In his address Mr. Thomas announced that commencing 
January 1, the automatic list in arrears had been put in 
effect in Iowa by the wholesalers, through the credit 
bureau. 

This announcement led to a general discussion of con- 
ditions as between the wholesalers and the retail branch 


| of the industry. Urged by E. Bailey, secretary of the Iowa 


association, the delegates put many questions to Mr. 
Thomas, and from the discussion came the motion that the 
board of directors be empowered to appoint a trade re- 
lations committee. Mr. Thomas guaranteed that if such 


| a committee were set up, he would have the wholesalers 
| on their side appoint such a committee, to meet with the 


retailers’ committee and so iron out the problems which 


| needed attention. 


Touching on the matter of credits, Mr. Thomas said: 
“When a man fails, two men are responsible: The man 
who extended too much credit, and the man who made use 


| of it. In all my experience I have never found that a man 


failed because he had been granted too little credit. It 


has always been because he has been granted too much 


credit.’’ He cited many examples of plumbing and heating 
contractors who felt that strict credit regulations have 
been beneficial in their cases. ‘‘A man is not a good credit 
risk,’’ said Mr. Thomas, ‘‘unless he is in his local, state 


| and national association.” 


Following a motion by Secretary Bailey to the effect 
that “It is the consensus of opinion in this convention 
that we use every means and effort available to get the 
passage in the Iowa state laws to employ a state plumb- 
ing inspector,’’ W. C. Shanley, of Des Moines, who repre- 
sents the master plumbers’ organization on the State Code 
Committee, outlined some of the difficulties of securing 
legislation. He pointed out that the greatest obstacle in 
the past has been the fact that members did not get in 
touch with their representatives in the state legislature. 
He urged their action in this direction as being the only 
way that any progress could be made. Mr. Bailey’s motion 
was passed, with the promise on Mr. Shanley’s part that 
the code committee would use its every effort. 

The only resolution offered for consideration by the 
Resolutions Committee was to the effect that the Iowa 
association get behind the plan of the federation of wo- 
men’s clubs to have the occupation of ‘‘Home maker’”’ 
included in the census. The resolution was concurred in 
unanimously. 


NEW DIRECTORS AND OFFICERS 
éé HE TERMS of Frank S. Popelka, Cedar Rapids, E. 
C Wernentin, Davenport and Don Holt, Sioux City, as 
directors of the Iowa association, having expired, the 
Nominating Committee’s recommendations were as follows 
for the ensuing three-year term: Frank S. Popelka and E. 
Wernentin, for re-election, and M. J. Orr, of Sioux City, 


| to fill the vacancy left by the expiration of the third direc- 


tor’s term. 
Immediately following the adjournment of the conven- 


| tion, the old and new boards of directors met to elect of- 


ficers for 1927-28. The following officers were selected: 
President, Frank S. Popelka, Cedar Rapids; vice-president, 
Jas. L. Zahrobsky, Mason City; secretary, E. Bailey; treas- 
urer, E. Wernentin, Davenport. 


AUXILIARY TO PUSH BATH-A-DAY CAMPAIGN 
HILE the state association was in convention, the 
W Ladies’ Auxiliary was busy with its own meetings, 
and with the entertainment arranged by the Waterloo 
local. Following the disposition of routine matters, the 
ladies listened to an address by Don Holt, of Sioux City, 
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Mr. Wholesaler:—Look over your inventory and 


FOR QUICK TURNOVER IN 1927 
LET US FILL THE GAPS! 





BOILER STANDS 





ADJUSTABLE STANDS 








REFRIGERATOR TRAPS 
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Type A Automatic Instan- 
taneous Gas Water Heater. 
6 Sizes—2 to 8 gallons per 
minute. 





Cottage Automatic Heater. 
Three Types. 





AcmeA utomatic Storage Sys- 
tem. Moderate Price. Capac- 
ity, 24 gallons. 





Automatic Heater (Pressure 
Valve Type). Capacity, 2, 
2% and 3 gallons. 





Instantaneous Bath Water 

















Heater. Capacity, 2% and 3 
gallons per minute. 
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| How Many 


Years of Full-volume 
Service? 


Measured that way—and it’s a good way— 
the cheapest water heater you can buy is a 
Humphrey Automatic. When you consider 
price alone, and ignore service, there is al- 
ways something cheaper, of course. 





For forty years we have been building Hum- 
phrey Heaters with only one thing in mind— 
to provide convenient, trouble-free, econom- 
ical hot water service over a long period of 
years in buildings and homes of all types 
and sizes. 

That ambition has led to the development of 
a line of heaters so complete that we can 
truthfully say there is no hot water con- 
dition that cannot be met successfully with 
a Humphrey Automatic Gas Water Heater. 


No builder need ever go outside of the 
Humphrey line for anything he will ever 
want for any type of building, from a sky- 
scraper to a cottage. There’s a type and a 
size for every purse and purpose—and only 
one standard of quality. 

Plumbers who sell the complete Humphrey 
line are in an excellent position to figure on 
every job that comes along, and the repu- 
tation that Humphrey Heaters enjoy is a 
wonderful asset to them. 


Complete information about Humphrey Heat- 
ers is contained in a booklet that we will be 
glad to send you. Detailed instructions and 
diagrams showing proper installations; speci- 


fications and methods for determining correct 


sizes for various requirements. Write for this 
valuable data. 


HUMPHREY COMPANY 


Kalamazoo, Mich. 
(Div. Ruud Mfg. Co.) 


HUMPHREY 


Automatic Gas Water Heaters 
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Instantaneous Shower Bath 
Heater. Bath Heater and 
Shower Complete. 
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Copper Coil Tank Water 
Heater. Three Types: 30 to 
80 gallons capacity. 


Humphrey Automatic Stor- 
age System. Three Sizes: 25, 
40 and 66 gallon capacities. 


s. 


Amp ARERER 


Humphrey Multi-Coil Auto- 
matic Storage System. For 
office buildings, hospitals, 
hotels, etc. Can deliver in any 
capacity desired. 
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on the manner in which they might assist their husbands. 

As their definite contribution for 1927, the ladies have 
organized committees in the cities represented at the con- 
vention, the committees to use every effort in their com- 
munities to promote the Bath a Day Campaign. A “Do- 
mestic Engineering” representative outlined the aims and 
objects of the campaign, and urged it upon the ladies as a 
constructive contribution to the promotion of matters of 
sanitation in their cities. The plan was taken up with 
enthusiasm and it is expected that at the 1928 convention 
the auxiliary will be in position to report that the cam- 
paign has successfully been put over in a number of cities 
in the state. 

The entertainment of the ladies included a sight-seeing 
tour of Waterloo and Cedar Falls, a dinner and theater 
party, a shopping tour, a luncheon and bridge at the Elks’ 
Club, a reception, banquet and dance. 

The officers selected for the following year were as 
follows: President, Mrs. Lou Pray, Ft. Dodge; vice-presi- 
dent, Mrs. M. J. Harringon, Rockwell City; treasurer, Mrs. 
V. Hagan, Sioux City; secretary, Mrs. Floyd Buihner, Des 
Moines. 


Wisconsin Holds Apprenticeship 
Conference 


(Continued from Page 39) 


quately the state’s need for mechanics. Mr. Gunn, how- 
ever, said that such a problem could be absolutely gov- 
erned within the industry itself—that this meeting was 
merely a conference on educational policies. 


PLUMBERS TO HAVE THE SAY 

HE net results of the recommendations that were 
‘eae were that the master plumbers and journey- 
men will have the main voice in directing apprenticeship 
training. The state apprenticeship committee will consist 
of three representatives from the Wisconsin Master 
Plumbers’ Association, three from the state association of 
journeyman plumbers, one from the State Industrial Com- 
mission, one from the State Board of Health and one from 
the State Board of Vocational Education. This state ap- 
prenticeship committee will act as an advisory body to 
local apprenticeship committees. 

It is the aim to have a local apprenticeship committee 
in each city, consisting of two representatives from the 
local master plumbers’ association, two from the local jour- 
neyman plumbers and one to two representatives from the 
local vocational school or from the general public if there 
be no vocational school. This local committee shall make a 
survey of local conditions as to the need of apprentices 
and the facilities for training them. It shall assist in 
finding properly qualified instructors, in locating school 
facilities, in outlining courses of study, in safeguarding 
the training of apprentices on the job, in selecting suit- 
able candidates for apprenticeship and, in general, in all 
phases of apprenticeship training. 

It was moved, at the end of the meeting, that an annual 
conference on apprentice education, such as this one, be 
held. The time and place will correspond with the annual 
convention of the Wisconsin Master Plumbers’ Associa- 
tion. 





L. & G. Plumbing Co., 73 Temple street, New Haven, 
Conn., has been awarded the heating and plumbing con- 
tracts on the apartment block to be erected at 226-234 
Ellsworth avenue, in that city. 
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SILENT SUMP PUMP 


So smooth and silent in operation 
that no one knows how much 
valuable protection the Taber 
Automatic Midget Sump Pump 
gives. Its silence reflects its 
quality. 


Write for Bulletin 120 MSJ NOW! 














TABER PUMP CO.- BUFFALO, NY. 


BUILDERS OF REGULAR AND SPECIAL PUMPS - SINCE 1859 





The 


DECATOR 


Combined Foot-Valve and Strainer 


is standard equipment with plumbers 
and jobbers throughout the country. 


Spherical bronze poppet valve seats 
from any angle against a leather disc, 
making an absolutely tight valve. 
Details furnished on request. 


DECATUR PUMP COMPANY 











632 E. Cerro Gordo St. Decatur, III. 
Also Manufacturers of the Burks Super Turbine Pump 






















We use 
extreme 
carein 
making 
Frrier 
Union 
Elbows. 
Nickel plated all over, 
with polished connec- 
tions. Once installed they are good 
for a lifetime of service. 
Write for Folder D. 


WALTER H. PRIER COMPANY 
Dunham Bidg. 450 E. Ohio St. Chicago, Ill. 


UNION ELBOW 
PRIER wen sow 














RADIATOR HANGER 


These safer hangers are adapted to ANY 
type of wall construction—concrete, 
brick, hollow tile, gypsom block, or frame. 
Only one anchor bolt per hanger. Ad- 
justable both laterally and vertically. 


HEALY-RUFF COMPANY 
770 Hampden Ave., St. Paul, Minn. 
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Wisconsin Endorses Sales 


(Continued from Page 23) 


HERE’S PUMP SERVICE! | Promotion 





y IN 24 HOURS from the time you place your order Chicago 
Pump Company can deliver a ‘‘Sure Return’”’ Condensation 
Pump and Receiver. 
Manufacture on a quantity production basis make the 
Chicago ‘‘Sure Return”’ units unusually LOW IN PRICE. 
The “‘Sure Return”? shown low has been particularly 
designed to meet the demands of the trade for a high grade 
moderately priced unit. 






“Sure Return” 
ve faersrue rt 


Nelo ivianae? 


All parts in this unit are of the highest grade obtainable, 
and are standard and interchangeable. It is more com- 
pact, takes up less floor space, and requires less attention 
than any other on the market. For pressures up to 10 Ibs. 
and capacities up to 10,000 square feet of direct radiation, 
this unit is unequaled. 


We will gladly send you Bulletin 131 which fully describes 
this unit or information on larger units if you desire. 


PUMP COMPANY 


SEWAGE-CONDENSATION-CIRCULATING 
BILGE- FIRE~- HOUSE- VACUUM 


Der rcomZzdq O~ 8Pg 





2322 WOLFRAM ST., CHICAGO, ILL. 











CHICAGO PUMP COMPANY 
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THERE 
ARE SEVERAL REASONS 


_ BLANK CAST IRON why the Blake 
Cais, <P _TO CLOSE DRAIN SIMPLEX 
» m7 DURING CONSTRUCTION Safety Waste 
Drain gains 

popularity. 
Every type of 
SIMPLEX 


stiifse Urinal and 
LUT HIC Shower drain 
™ nt can be tested. 


-- CAST IRON CAP Test caps are 
: : nEear tates shipped when 
» STING _ requested. 
FLASHING RING x . The Double 
SHEET LEAD FLASHING Drainage slots 
BY EQUAL EXPANSION are protected 

with a paraffin 
covering both 
inside and out- 
side. This coat- 
ing is easily 
removed with 
any sharp in- 
strument when 
the job is fin- 
ished. 


The adjustable strainer head on all SIMPLEX drains permits 
adjustment by one-thirty-second to five-eighths inch after the 
floor is finished. It is locked after adjustment. 


Blank strainer plate is shipped with all SIMPLEX Urinal 


and Shower drains which is removed when the job is completed. 
Ask your jobber. 


BLAKE SPECIALTY COMPANY 





BRASS BOLT TO LOCK 
HEAD AND STRAINER ~~ 


IN POSITION a: 






N P BR 
FINISHED 






VERTICAL WEEP 
SLOTS SEALED 
AT FACTORY 





TESTED EXTRA 
HEAVY CAST IRON 
BODY 








| 
days when business in this field was conducted in such a 
way that fixtures and material were bought by the public 
| and the master plumber bid only on the labor. The start 
| of the national association, he said, was the start of pros- 
| perity in this business. [ts stand on trade relations is 
summed up in the ‘‘Make a Wholesaler a Wholesaler” 
| resolution, adopted two years ago at the Portland conven- 
| tion. With all other phases of business, as handled by 
the various committees of the National Association, in 
good shape, Mr. Wilson has designated trade relations as 
| the particular thing on which to work, and announced 
| his appointment of a Trade Relations Committee. Three 
past national presidents comprise this committee, EB. D. 
Hornbrook, Kansas City, Mo.; A. C. Eynon, Canton, Ohio, 
and Frank B. Lasette, New York City. Their work shall 
be to achieve the results asked for in the ‘‘Make a Whole- 
saler a Wholesaler’’ resolution. 

National Secretary Coleman, in speaking along the same 
lines, said that, with the pressure of over-production in 
business today, many methods of distribution are being 
considered, and he did not believe it fair to blame the 
master plumber, as he has been blamed, for failing to 
carry his share of the burden of passing plumbing com- 
modities in to consumption. He mentioned the existence 
of propaganda that the National Association is slipping 
and asked all the members to attend the Minneapolis con- 
vention to refute such a statement. He concluded by 
pledging the national officers’ efforts to maintain the 
conditions for which the association has worked so hard 
during the years of its existence. 

Mr. Lang, in his address, urged every Wisconsin dele- 
gate to be at Minneapolis and described the daily pro- 
gram which has been planned. He said that in his work 
of managing and arranging for exhibits, he is getting a 
great deal of support from the Minneapolis men. He 
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ROCK ISLAND, ILLINOIS 
Canadian Service: All Crane Company Branches 


SPECIALTIES 











anticipates taking in $40,000 for exhibit space and said 
that such a method of running the business affairs of a 
national convention has proved the value of a business 
manager for the National Association. He announced that 
he was going to introduce a resolution at Illinois, to be 
brought up at the national convention, calling for a regis- 
tration fee of $10.00 from every delegate to the national 
convention. This, he said, would eliminate preliminary 
begging from jobbers. It was his personal opinion that 
plumbers were business men enough to pay for their own 
entertainment. 


SALES PROMOTION AND ADVERTISING 
ALTER J. KOHLER appeared at both the Wisconsin 
W\ and-Illinois conventions to outline the enlarged pro- 
motional campaign being started by the National Trade 
Extension Bureau. Rather than repeat the address twice 
in the reports of the two conventions, “Domestic Engi- 
neering’ has made a special story of his talk and of 
Wisconsin’s discussions and action on the matter, and 
refers its readers to this article on another page of this 
issue. 
Aside from this national promotional plan, Milwaukee 
is particularly progressive in its efforts to increase public 


| demand for guaranteed plumbing fixtures installed by 


reliable plumbers. Under the chairmanship of H. J 
Bauer, Milwaukee, a co-operative advertising committee 
of the Milwaukee Master Plumbers’ Association has been 
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ALL LATEST DESIRABLE FEATURES 


EMBODIED IN THIS IMPROVED PATTERN 


American Concealed Bath Fixture 






L 4 : 4 a 7 , yy 
All Handles Adjustable Sa a Se ye 
for Plaster or Tile Wall. f 


Malleable 
Frame and 
Adjustable 
Lugs for 
Attaching 
to Joists 


A Fixture of 
Quality 


All Tubing and Fittings of Brass. 
High, Removable Valve Seats 
with swivel discs and encased 
washers. | 


— 


Ground Joint Lead 
Connection For Up 
and Down Adjust- 
ment. (Can be Fur- 
nished with Rigid 
Joint if Preferred.) 





Lead Ground Joint 


79 





Connection. 





No. 1010 — As Shown. 
No. 1015 — With Shower Valves. 


No. 1000 — With Shower Valves 
and Shower Complete. 














A Popup Waste That Is 
Really Substantial 







A Very Sturdy Fixture. Simple in Construction. 
Positive in Action. Large Waterway. 


A thoroughly dependable fixture 
characteristic of 


American 


products. 








AMERICAN SANITARY MFG. CO. 
ABINGDON, ILLINOIS 


Manufacturers 


No. 1200 








Mention Domestic ENGINEERING when writing advertisers. 
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eur Prospects Are Asking Us 
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School authorities in every town listed on this page 
have asked us where they can obtain “The Story of 


the Bath” 


for distribution among their pupils. 


This is your opportunity to enlist the aid of the 
youngsters in your drive for more business. Let this 
sink in—the boys and girls of your town are asking 


for 


“THE STORY 
OF THE BAT 


This Coupon Brings Full Details 
MAIL IT NOW! 








| DOMESTIC ENGINEERING 1900 Prairie Ave. 
My town is marked X 
| Alabama: Kansas: New Jersey: Galeton 
| Saree Arkansas City Vineland Red Hill 
| ~s — Goodrich —— ‘South Carolina: 
errr Kentucky: Seeshald Greenville 
Glasgow Piedmont 
| Marshall Butler Fairforest 
Carlisle Maryland: New York: 
| Hermitage Taylor’s Island Fort Plain Tennessee: _ 
| Arizona: Massachusetts: Nyack Prospect Station 
| Fort Apache Holden oa — Texas: 
California: : 4 allston Spa Paris 
| "eliants —o Brighton Farmersville 
: - Walworth 
| Martinez _ Holliday Utah: 
l Oakland Shantitins New Mexico: Fillmore 
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| Walsenburg Great oe E. Las Vegas irginia: 
Brighton reat Falls Harrisonburg 
| Gal: North Carolina: Roanoke 
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| Illinois: Emerald West Virginia: 
] Chicago Lincoln Ohio: _ Follansbee 
Grayslake Sutherland Deersville Shegon 
| Indiana: Albion Oklahoma: Largent 
| Staunton Wallace Millerton Washington: 
| Towa: New Hampshire: Pennsylvania: Bellingham 
Emmetsburg Peterboro Donora Wisconsin: 
| Orient Hanover Dillsburg Oshkosh 
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functioning for the past nine months and has inaugurated 
a $14,500 advertising campaign in that city. Twenty-one 
sign-boards, many of which are already up and some of 
which are illuminated, have been engaged during the 
coming year, and space in six Milwaukee newspapers has 
been contracted for on The local Mil- 
waukee members are contributing a certain amount each 
month to pay for this campaign, and the Milwaukee job- 
bers, specialty men and other interested concerns are 
contributing, as well. The idea is to create a public 
desire for modern, guaranteed plumbing. Mr. Bauer 
stressed the potential opportunities in the replacement 
market which can be developed by the proper promotional 
work. 

Besides describing in detail how Milwaukee is con- 
ducting its campaign, he suggested how cities and rural 
communities throughout the state could follow’ the 
same idea. 

“Domestic Engineering’’ will give a complete story of 
Milwaukee’s advertising campaign in an early issue, going 
more into detail than this convention report will allow. 

E. L. Flentje, of the sales promotion department of the 
Trade Extension Bureau, told of the campaign being in- 
augurated by the Bureau next month to induce 1,000 
master plumbers to put in show rooms and display win- 
dows. The Bureau, he said, will offer its store planning 
and show window service to these men, whose names the 
Bureau is getting from manufacturers and jobbers as men 
who should have such displays. He went on to say that 
merchandising is all important in the plumbing business, 
and that nothing is so indicative of good merchandising 
as adequate show rooms and displays. He stated that, 
by actual experience, proper displays have meant a 25 per 
cent increase in business. 


a yearly basis. 
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EDUCATION 

ISCONSIN is the foremost state in the country in 
WY cocemena education. Plumbing apprentices have 
been given every facility, in vocational schools, for proper 
instruction, and the master plumbers of the state have 
actively pushed apprentice training for a number of years. 
As a result, Wisconsin is not faced with the problem of a 
journeyman shortage, as are so many states. Indeed, the 
problem is the other way; there was talk at this meeting 
of surveying the field carefully in order to avoid an 
over-supply of journeymen. 

George P. Hambrecht, director of state vocational edu- 
cation, gave a very good address on the need for educa- 
tion. His particular point was that vocational education 
should be provided by the state just as is general or pro- 
fessional education. There is some opposition now current 
to state support of vocational schools. Mr. Hambrecht 
pointed out that the plumber is directly concerned with 
the training of youth. It can not be left to chance, he 
said; schools should be provided to give formal instruc- 
tion, for this is as important as instruction right on the 
job. He made a plea for public and free education—par- 
ticularly vocational, for that is what is. being attacked by 
children. As a result, 

Association passed a 


Wisconsin 
Plumbers’ 


some groups—for all 
the Wisconsin Master 
resolution endorsing the state vocational school law and 
asking for a continuation of the part-time schools. 

Dean Cooley, of the Milwaukee Vocational School, ex- 
plained the necessity for education, saying that youth is 
the raw for plumbing 
are made economics of 
demand that 
education of young men. 

George W. Farndale, plumbing instructor in the Mil- 
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We manufacture 
«au complete line of 


Cast Iron Dratn- 
ave Fittings, Black 
@iiciae i iaseric 
vanized. 


MAIN OFFICE AND WORKS . 


445 
New York 
Phitadetphia 


leMitateelelas 
Cleveland 


Steam and 
Drainage Fittings 


Specify PECO fittings 
on your next order. 


Your local jobber can 
supply you with PECO 
fittings from stock. 














We manufacuire =~ 
a full tine of Cast 
lron Serewed and 
Flanged. Fittings, 
Flanges & Flange 
Unions, 
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| Armstrong Bros. 
SOLID 
PIPE DIES 


an 
Improved Design—Cut Like Lathe Tools 
Backed off Chasers made of Alloy Steel 


Write for Free Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. - Chicago, U.S. A. 



















Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 

Water Closets for every type or class of 
service. 


Frost Proof Closets. Direct flush = 
or after flushing. €) 


Write for catalog. 


Philip Haas Co., Dayton, O. 
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Serviceable! 


The Estabrook Catch Basin is built F 
to give long, satisfactory uninter- 
rupted service. For use in drain- F 
ing yards and other suitable areas. | 
It is unequalled in value, anywhere 
and will prove worthy wherever 
installed. 


R. ESTABROOK’S SONS 


So. Boston, Mass. 
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PNEUMATIC — STORAGE— SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 
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waukee Vocational School, said that it is no longer 
problem to get young men to take up instruction in his 
school. There are more than enough to supply the de 
mands of the trade. The type of boy, however, is still a 
problem, for there are many who are taking plumbing 
courses who are not fitted to be good plumbers. He hoped, 
therefore, for the establishment of standards by which the 
apprentice of the future shall be chosen. 


RESOLUTIONS 

NASMUCH as the state plumbing law is applicable only 
[ to cities over 3,000 population having sewer and water 
systems, the Wisconsin Master Plumbers’ Association en- 
dorsed a movement to extend it to cover all cities and 
towns having water and sewer systems. It was, also, re- 
solved that the incoming Board of Directors take up with 
the State Board of Health the proposition of not issuing 
temporary permits. It was voted to receive and put on 
file a resolution covering the point that there are too many 
salesmen employed by wholesalers throughout the country. 
A resolution was passed asking the national association to 
have outgoing officers contract, before the expiration of 
their terms of office, for the printing of the proceedings of 
the national convention, so that they can be made up and 
distributed in faster time than is now the case. 

The convention went on record as being in sympathy 
with the movement of the General Federation of Women’s 
Clubs to have the government census give the housewife 
the separate classification of ‘home maker.’’ As explained 
in the article on the Trade Extension Bureau’s program 
for the future, this convention passed a resolution heartily 
concurring in the plan. 

Memorial resolutions were passed on the deaths during 
the year of Joseph Wittig, Sr., Milwaukee; Henry D. Dears- 
ley, Milwaukee; Otto Biefelt, Watertown; Joseph Struck, 
Kenosha; Joseph Bernert, Burlington, and Grant Searles, 


| Lake Geneva. 


(Continued in next week's issue) 


Illinois Favors Prices on 
Showroom Fixtures 


(Continued from Page 28) 
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sions appears on page 21 of this issue of ‘“‘Domestic En- 
gineering.”’ 
Albert J. Wilson, president, and Alexander W. Coleman, 


| secretary, of the National Association of Master Plumbers, 


| both of San Francisco, Calif.,.were guests at the meeting. 


Both had previously attended the Presidents and Secre- 
taries conference at Evansville, Ind., and also the Wis- 
consin state convention at Milwaukee. In a short talk, 
President Wilson asked the members of the Illinois associa- 
tion to help in making 1927 a successful year for the 
National Trade Extension Bureau. He urged each in- 
dividual to contribute something toward the greatly in- 
creased budget, and asked all to take an individual interest 
in the work. ‘‘The master plumber gets as much out of 
the bureau as the manufacturer or wholesaler, and he 
should contribute to its upkeep, in a small way at least. 
Unless we do back up the work of the bureau we will 
suffer. We cannot maintain our positions as business men 


| by resting on our laurels, or by pointing to past achieve- 


ments. But before giving anything, we must know that 
we receive something commensurate with our gifts.’’ Presi- 
dent Wilson also invited all of those present to attend the 
next national convention, which will be held in Minne- 
apolis, Minn. 
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SECRETARY BERGNER OUTLINES T. E. B. PROGRAM 

REPORT on the proposed activities of the National 
A teete Extension Bureau was read by William G. 
3ergner, secretary. He outlined the important place in 


the industry that is held by the plumbing and heating con- | 


tractors, and told of the recent conference of presidents 
and secretaries, at Evansville. Ind. He asked the masters 
to so pick their convention dates in the future, as not to 
conflict with the dates selected by other states. He pointed 
out that with four conventions in one week it was impos- 
sible to have a bureau field man at each meeting, and 
consequently some masters must be neglected. 

“If we ever want to put the plumbing business on the 
map, we must make an investment and put good men in 
charge of the affairs of our various local associations,’’ he 
said in connection with his plea for more paid secretaries. 
He advocated the employment of men who are able to give 
their whole time and energy to the trade problems of the 
various localities. He cited the work of the paid secre- 
taries in the state of Texas, as an example of how much 
good can be done by those men. 

He told his audience that the master plumbers and heat- 
ing contractors must fit themselves to run their establish- 
ments in such a way as to attract new business. If they 
fail to educate themselves, the business will slip away from 
them. He deplored the fact that a great number of 
plumbing and heating contractors do not seem to be inter- 
ested in the methods which have been found good by suc- 
cessful masters. He advocated the reading of the success 
stories which are published in the business papers of the 
industry, the stories which tell of the success of men in 
all parts of the country, and which tell of the methods used 
to achieve those successes. 

Much is said about all the various things which go to 
make up a successfully operated business, he said, but not 
much is ever done about co-ordinating them. Some mas- 
ters will lay great stress on their buying, some on selling, 
some on installations, and some on advertising, but only 
the comparatively few successful ones seem to realize that 
they must lay an equal amount of importance on each of 
those phases. 

In order to put more emphasis on balanced business 
management, the National Trade Extension Bureau has 
outlined a program for 1927. The successful contractor, 
according to Mr. Bergner, must know his own relative 
efficiency, and he can determine that by checking up on 
forms and comparing his methods with an adopted stand- 
ard. The bureau and the trade press will co-operate in 
distributing the information to the contractors, and in ad- 
dition, personal advice and aid will be given by means of 
personal letters, and calls by field men. 


LISTS MONTHLY SCHEDULE OF TOPICS 

S OUTLINED, the schedule of monthly topics is as 
A follows: January, “The Imperative Necessity for 
Balanced Business Management”; February, ‘“Considera- 
tion of the Contractors Business as a Unit’’; March, ‘‘Esti- 
mating and Installation’’; April, ‘‘Use of Forms in Esti- 
mating’; May, “Shop and Office Management’; June, 
“Market Analysis’; July, ‘‘Special Sales Campaigns’’; 
August, “Selling and Advertising’; September, ‘‘Pur- 
chasing and Finance’; October, “Record Keeping”; 
November, “Employes Relations’; December, ‘‘Analysis of 
the Year’s Business.”’ 

At the invitation, and under the auspices of the Cham- 
paign local association, F. Bonner Leonard, an attorney 
of that city, attended the convention and gave a master- 
ful talk on “Legal Safeguards in the Plumbing Business.” 
Although his subject was technical, it was so handled that 
he held the interest of every listener until his last word. 
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| He told of the legal pitfalls into which the careless busines: 















































| man might fall from the time he first opens his place. He 


then told of the best safeguards against those disasters 
He said that nearly all litigation, including the most bit 
terly fought actions, were the results of misunderstanding: 
which could have been avoided if the business man had 
had a little simple legal advice. His talk was so well re 
ceived that on a motion by William J. Lang of Chicago. 


| it was decided to have it printed in pamphlet form and 


distributed to the members of the association. The Cham- 
paign association, C. D. Brownell and Mr. Leonard were 
given a rising vote of thanks for the talk. 


TECHNICAL PROGRAM WELL PRESENTED 

ESIDES the educational business management features 
B of the program, the technical side of the business was 
also well presented by a number of speakers. F. P. Han- 
son, H. F. Ferguson, and C. D. Gross of the University of 
Illinois farm extension service, and the state department 
of health gave talks on the work done by those two bodies. 
Mr. Hanson showed slides and moving pictures of sanitary 
plumbing installations on farms, and told of the educa- 
tional work being done among the farmers to sell them the 
idea of running water and sanitary equipment. The other 
two speakers told of the efforts to control the health 
of the rural dwellers by extermination of swamps and other 
breeding places of malarial mosquitoes, and by the ex- 
amination and marking of wells and other public drinking 
places. 


CHARLES D. HARRIS NAMED PRESIDENT 

HARLES D. HARRIS of Chicago was nominated for 
» the presidency by the nominating committee, Clar- 
ence Ruddy of Aurora was nominated for the office of first 
vice president, Jack Johnson of Champaign for second 
vice president, and D. E. Greig was nominated to succeed 
himself as treasurer. The nominees were unanimously 
elected. Past President William Hildeman was elected 
delegate to the national convention at Minneapolis, and 
V. J. Killian of Winnetka was elected alternate. 

William Crowley of Peoria, George Staab, Jr., of Spring- 
field and Thomas J. Wooters of Urbana, composed the cre- 
dentials committee. Mr. Crowley was reading clerk. The 
memorial committee was made up of Charles A. Dreier of 
Chicago, A. P. Spires of Blue Island and W. J. Schlegel of 
Belleville. C. C. Schureman of Jacksonville, Walter Stuebe 
of’ Danville and Ray Gallagher of Urbana were on the au- 
diting committee. Joseph W. Cannon of Chicago, N. J. 
Mergenthaler of Wilmette, J. P. Lowry of Bloomington, 
Dan O’Connor of Peoria and W. H. Carson of Danville 
made up the resolutions committee. The budget commit- 
tee was composed of Seward Best, Quincy; Charles D. Har- 
ris, Chicago; D. A. Murphy, Canton; D. E. Greig, Spring- 
field, and Thomas J. Clifford, Glen Ellyn. 

William J. Lang of Chicago was chairman of the nomi- 
nating committee, and had as co-workers, Dick Johnson 
of Champaign, E. J. Ryan of Danville, Otto Goss, Belle- 
ville; E. J. Farrel, Aurora; Frank W. Riedel, Decatur; 
J. W. Ward, Rock Island; Charles Watson, Chicago; 
Frank J. Ruddy, Aurora; George Poehner, Joliet; Charles 
B. Day, Fairbury; George J. Wohner, Kankakee; M. L. 
O’Malia, Evanston; Seward Best, Quincy, and C. D. 
Brownell, Champaign. 

On a motion to present Treasurer D. E. Greig with a 
suitable gift in recognition of his efforts in behalf of the 
association for a number of years, President Hildeman ap- 
pointed E. J. Ryan of Danville, George Staab, Jr., of 
Springfield and Henry Stringer of Highland Park, who 
purchased a radio set which was presented after some 
verbal fireworks of great brilliance. 

(Continued in next week’s issue) 


























THIS WEEK 


AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








MANUFACTURERS TO REPORT AT EASTERN SUPPLY 
MEETING 

Officers of the Eastern Supply Association, in a bulletin 
just issued, announce that the usual reports of conditions 
in various lines by manufacturers will be one of the 
features on the first day of the two-day meeting, to be 
held at the Hotel Astor, New York City, February 9 and 
10. Manufacturers of boilers and radiators, brass goods, 
enameled ware, fittings, pottery, range boilers, soil pipe, 
steel pipe and wrought iron pipe will make reports. 

It is also announced that Merle H. Thorpe, editor of 
Nation’s Business, the organ of the Chamber of Com- 
merce of the United States, will address the meeting. 





HOFFMAN HEATER CO. ELECTS OFFICERS AT 
ANNUAL MEETING 


At the annual stockholders’ meeting of the Hoffman 
Heater Co. of Louisville, Ky., which was held at Lorain, 
Ohio, on January 13, officers for the coming year were 
elected. A. W. Lissauer was named president; John G. 
Dorn, vice president; O. P. Simler, vice president in charge 
of sales; Arch. M. Rice, treasurer, and F. B. Ayres, secre- 
tary. On the new board of directors are: A. W. Lissauer, 
Louisville, Ky.; T. Hoyte Gamble, Louisville; G. W. Fiske, 
Louisville; John G. Dorn, Sandusky, Ohio; Carl A. Graefe, 
Sandusky; Herman Appell, Sandusky, and Henry Pirtle, 


Cleveland, Ohio. 





NATIONAL SLATE ASSOCIATION HOLDS ANNUAL 
CONVENTION IN NEW YORK CITY 

The National Slate Association held its annual conven- 
tion at the Commodore Hotel, New York City, on January 
18 and 19, and elected the following officers for the en- 
suing year: F.C. Sheldon, F. C. Sheldon Slate Co., Gran- 
ville, N. Y., president; William H. Smith, North Bangor 
Slate Co., Bangor, Pa., vice president; A. H. Morrow, 
Rising & Nelson Slate Co., West Pawlett, Vt., treasurer; 
W. A. Kitto, R. D. Chapman, N. M. Male, James Owens, 
S. J. Spry, W. S. Kitch Ditchett, S. C. Smith, E. R. Norton, 
James O’Brien, George Shinville, Richard Griffith, Hayden 
Owens, Harry Hicks, W. A. LeSeuer and William Wright 
were elected directors, and W. S. Hays was again named 
executive secretary. 





NATIONAL RADIATOR CO. HOLDS SALES MEETING 

The National Radiator Company held its annual sales 
meeting at Trenton, N. J., January 17 and 18, head- 
quartering at the Stacey Trent Hotel. R. E. Worden, vice- 
president in charge of sales, presided at the meetings, 
where a resume of last year’s activities and plans for 1927 
were discussed by the sales force. Entertainment included 
a banquet at the hotel on the evening of the 18th. It was 
also announced that a new plant is to be built at New- 
castle, Pa., in connection with the boiler plant now there. 
The new factory will have a large capacity and both boilers 
and radiators will be manufactured there. 


PHILADELPHIA BRANCH OCCUPIES NEW QUARTERS 
The Philadelphia branch of the Trenton Potteries Co., 
has moved to new quarters in the building at 1700 Walnut 
street. The sales branch is now in suite 410-11, where it 
has double the space it formerly occupied at Room 711. 


PLUMBERS SUPPLY CO., OF OAKLAND, CALIPF., 
INCORPORATED 
The Plumbers Supply Co. of Oakland, Calif., has been 
incorporated with a capital of $50,000, by Harry N. 
Haynes, Harold R. Johnson, Cedrick W. Peterson, all of 
Oakland; B. H. Hecklin of San Francisco, and Martin B. 
Reed of Berkeley. 





NEW SUPPLY HOUSE ORGANIZED 
Harry Cohen, formerly owner of a supply house on Pit- 
kin avenue in Brooklyn, N. Y., and Sam B. Cohen, for- 
merly identified with Simon Gasner & Sons Co., Brooklyn, 
have just engaged in the heating supply business at 184 
Junior street, Brooklyn. The new company is to be known 
as the Cohen Brothers Steam Supply Corporation. 


INLARGES BROOKLYN OFFICE 
Coyne & Delany Co. has just enlarged and refurnished 
its general offices at 832 Kent avenue, Brooklyn, N. Y., 
providing more space for the office force and equipment. 








APPOINTS NEW SALES REPRESENTATIVES 

The King Union Co., Hills Grove, R. 1., has recently ap- 
pointed two new representatives, will handle its 
line in Philadelphia and Chicago territories. The George 
E. Kitson Co., 5939 Haverford avenue, is the new Phila- 
delphia agent, and Charles W. Badger will sell in the Chi- 
cago district. The company is building a new addition to 
its plant, which will increase its production possibilities 
100 per cent. 


who 


PHILADELPHIA PLUMBSTEAM CLUB HOLDS 
JANUARY MEETING 

A good attendance featured the regular monthly meet- 
ing of the Plumbsteam Club of Philadelphia, Pa., held 
Friday evening, January 14, at the Elks Club, in that city. 

As announced at the December meeting, 
be a “‘loosen-up’’ meeting, and as such it 
The entertainment committee, headed by Harry Walther, 
supplied some exceptionally good talent for the evening. 

After dinner the regular routine was taken 
care of with President Willetts in the The date 
of the second annual ladies’ night was set for February 18. 
No decision was reached as to the place of this event, it 
being lé.t to the executive and entertainment committees 
to pick the place. 

In keeping with the ‘‘loosen-up”’ 
on the program for the evening, and, when the business 
was finished, the meeting was turned over to the enter- 
tainment committee for the balance of the evening. 


this was to 
Was a success. 


business 


chair. 


idea, no speakers were 
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SEATTLE PLUMBING AND HEATING SALESMEN 
FORM ASSOCIATION 

The organization of the Association of Plumbing and 
Heating Salesmen of Seattle, Wash., was perfected at a 
recent meeting, at the College Club in that city. The 
meeting was the culmination of efforts during several pre- 
liminary sessions. When the constitution was signed by 
all those in good standing, there were forty-two names 
affixed, representing the following firms: Bowles Co., 
Crane Co., Palmer Supply Co., Peerless Co., Seattle Plumb- 
ing Supply Co., Walworth Co., Kohler Co., Standard Sani- 
tary Mfg. Co., American Radiator Co., American Smelting 
& Refining Co. and Northwest Lead Co. 

Officers and committee chairmen were elected and ap- 
pointed as follows: president, Paul Revelle, Seattle 
Plumbing Supply Co.; vice president, Vincent Golden, 
Crane Co.; secretary, Robert Peoples, Walworth Co.; 
treasurer, A. Carbury, Bowles Co.; entertainment commit- 
tee, Harold Baum, Crane Co.; membership committee, Lee 
Wilkinson, Bowles Co.; reception committee, Martin Ray, 
Crane Co.; publicity committee, Fairman B. Lee, Wal- 
worth Co.; twister committee, George Cook, Seattle 
Plumbing Supply Co. 

The constitution and by-laws were modeled after those 
of the Oakland, Calif., association, and it is the hope and 
desire of the officers and members to affiliate with the Na- 
tional Association in the near future. 

Meetings of the association will be held on alternate 
Thursdays at noon at the College Club, Seattle, and an 
invitation has been extended to any of the fraternity who 
are in Seattle to attend the gatherings. 





ELECTED GENERAL MANAGER OF KALAMAZOO 
SANITARY MFG. CO. 

Announcement has _ just 
been made to the effect that 
Cliff Thompson has been made 
treasurer and general man- 
ager of the Kalamazoo Sani- 
tary Manufacturing Company, 
of Kalamazoo, Mich. Mr. 
Thompson has been connected 
with the plumbing industry 
for the past 32 years, starting 
as a journeyman plumber. He 
was organizer and manager of 
the Central Closet Manufac- 
turing Company and_ the 
Thompson Manufacturing 
Company, both of Holland, 
Mich. Harry Stamper of Day- 
ton, Ohio, will be the exclusive 
sales representative of the Kalamazoo Sanitary Manu- 
facturing Company in Ohio, Indiana, Kentucky, western 
Pennsylvania and northwestern New York state. 
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OAKLAND SALESMEN ELECT 

The California Plumbing & Heating Salesmen’s Asso- 
ciation, of Oakland, Calif., installed the following recently 
elected officers at its regular meeting held Thursday, Jan- 
uary 6, at the Elks Club in that city: President, Frank 
Worthinger of the M. Stulsaft Co.; secretary, T. N. Reyn- 
olds of the Oakland Plumbing Supply Co.; treasurer, Jack 
Meyers of the C. W. Abbott Co. 

At that time President Worthinger announced his ap- 
pointments to the Board of Governors and the committee 
chairmen. The members of the board are: C. R. Fraser 
of Crane Co., Paul F. Steck of Grinnell Co., and M. L. 
Geary of Holbrook, Merrill & Stetson. The committee 
chairmen are as follows: Membership and welfare, E. R. 
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Anthony of American Radiator Co.; finance and ways and 
means, Chalmer Teft of Walworth-California Co.; enter 
tainment, Jack Traynor of Walworth-California Co. 





PITTSBURGH CHAPTER, A. S. H. V. E., MEETS 


T. M. Dugan, newly elected president, presided over 
the January 10 meeting of the Pittsburgh, Pa., chapter of 
the American Society of Heating and Ventilating Engi- 
neers, which was held at the U. S. Bureau of Mines in 
that city. After a good dinner the business meeting was 
called. 

H. C. Murphy of Louisville, Ky., was the speaker of the 
evening, and his subject was ‘Newer Developments in the 
Field of Air Filtration.’’ His talk was very comprehen- 
sive and was followed by an enthusiastic discussion. At 
the next meeting of the chapter, which will be held on 
February 7, F. C. McIntosh will speak on “Temperature 
Control.” 





ONTARIO, CANADA, PLUMBING AND HEATING 
SALESMEN FORM ORGANIZATION 

Plumbing and heating salesmen of the Province of On- 
tario, Canada, have formed a club which is known as the 
Plumbing and Heating Traveler’s Club, with headquarters 
in Toronto. Officers of the new organization were elected 
at a recent meeting, the club is already functioning. H. S. 
Moore is president of the organization; William Hogg is 
vice-president; T. F. Stewart, second vice-president; 
George Trickey, secretary; Garrett F. Frankland, treas- 
urer, and W. T. Wheeler and E. R. Gauley are directors. 





SALES CONFERENCE OF MURRAY W. SALES & CO. 

The annual sales conference of Murray W. Sales & Co., 
Detroit, Mich., will be held at the company’s main offices 
in that city on February 9th to 12th. An interesting pro- 
gram is to be carried out under the direction of A. Daniel, 
sales manager. 





U. S. SANITARY MFG. CO. HOLDS ANNUAL 
SALES MEETING 

The annual sales meeting of the United States Sanitary 
Manufacturing Co., Pittsburgh, Pa., was held in the home 
offices of the company January 10-12, inclusive. Those in 
attendance included F. W. Broatch, New York manager; 
Frank G. Newton, Philadelphia manager; Edmund Henry, 
Boston manager; Harold A. Cross, Chicago manager, and 
John Smith, Kansas City ‘manager. 





GREATER NEW YORK CHAPTER N. A. P. H. S. HOLDS 
WELL ATTENDED MEETING 

The speeches made by A. D. Guion, of the Bridgeport 
Brass Co., and Fergus M. McLaughlin, secretary of the 
Manhattan Master Plumbers’ Association, were delivered 
before the largest monthly gathering of members of the 
Greater New York Chapter of the National Association of 
Plumbing and Heating Salesmen on record. 

In addressing the meeting, which was held on January 
20 at the Building Trades Club, New York, Mr. Guion had 
the aid of stereopticon slides made from the illustrations 
of the historical plumbing accomplishments of the early 
ages which the Bridgeport Brass Co. for many months has 
been using in its advertising campaign in ‘‘Domestic En- 
gineering.’’ His excellent and colorful talk was most in- 
teresting. 

Fergus McLaughlin in his remarks, which were very in- 
spiring, stated that salesmanship is involved in almost 
everything we do and the basic principles of selling call 
for our doing a little more than is actually necessary. 
Collectively, manufacturers, jobbers and plumbing con- 
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tractors have failed to apply to the fullest the art of sell- 
ing the industry to the public, and until something is done 
aJong this line, Mr. McLaughlin explained, the consumer's 
attitude toward the industry will remain unchanged. 

A. A. Alles, Jr., when called on extemporaneously by 
President LaCroix, said that his opinion of the business 
of plumbing was that of the average citizen up to a few 
months ago when he entered upon his present work as 

Manhattan Master 
measure proves the 


executive business manager of the 
Plumbers’ Association, which in a 
need of advertising and selling the public on the industry. 
He suggested that the members of the salesmen’s organi- 
zation do all they can to further this movement. 

The followed, during which 
Shwab, of Shwab Bros., was admitted to membership. 
John Taylor reported he had, while acting semi-officially, 
pledged to the New Jersey association the aid of the New 
York salesmen in getting speakers for the National Con- 
vention. A letter from the president of the National Asso- 
ciation, addressed to LaCroix, requested the 
membership to frame and forward any resolutions bene- 
ficial to the organization in order that they may be pre- 
sented at the National meeting. It was voted to hold a 
Bosses’ Night, the date of which was left to the executives. 


business session Thomas 


President 


FLECK BROS. SALESMEN ENJOY ANNUAL DINNER 

Jollity was the keynote at the annual dinner for the 
sales force of Fleck Brothers Co., Philadelphia, held at 
McCallister’s, in that city on Thursday evening, January 
13. The affair, which was under the direction of Paul 
Collins, secretary and general sales manager, ably assisted 


by Robert Hambleton, assistant sales manager, was at- 
tended by about sixty members of the inside and outside 
sales force from the Philadelphia, Camden, Lansdowne 


and North East branches of the company. 
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The main speakers of the evening were William Stock- 
well of Weil-McLain Co., and Edward H. Blywise of the 
Republic Brass Company, and they interesting 
messages to the salesmen. Speeches over, the attention of 
the guests was turned to entertainment, the major portion 
of which was furnished by talent within the organization, 
the exception being a high class magician. 

Company employes who distinguished 
cluded John Reidinger at the piano, Charles Miller of the 
Camden branch, William Wilts, on both the piano and at 
the accordion, Victor Feixas, who made a saxophone moan, 
and A. Clark, who wrote many of the songs. Not to men- 
tion Mr. Burns of the heating department, who proved 
himself an adept at poetry 

Besides the two speakers already William 
C. Fleck of the company made a short talk about business 
conditions and spoke about plans for 1927. 


brought 


themselves in- 


mentioned, 


C.S. D. L. GIVES ENJOYABLE RADIO LUNCHEON 


A radio luncheon at which San Francisco’s leading 
plumbing, and heating manufacturers and jobbers, and 
master plumbers were in attendance, was ‘“radiocast’’ 


from Station CSDL, Thursday, January 13, from the con- 
cert room of the Palace Hotel. 

Hugh Dobbs, 
Hancock, radiator,” put 
program for progressive regularly 
health talks KPO 
San Francisco and on this occasion he gave an able adapta- 
tion of such a related to the plumbing and 
heating industry, interspersing throughout pertinent hints 
as to bathroom, kitchen and heating products in general, 


and Wm. H. 
pleasing 


Jarrett “singing sanitarian,” 
into a 
Dobbs 


Station 


punch 
Mr. 
over 


“rhythm 
plumbers. 
exercises 


broadcasts and 


program as 


and their installation. 


before the 
activities in 


actual work 
regarding his 


example of 
brief talk 


He prefaced his 
transmitter by a 
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UNIFORM HEAT 


The Stevens Automatic 
Damper contro!s the fire and 
keeps rooms evenly heated. 
It saves coal, saves the heater 
and is so simple that a child 
can operate it. 
Write for full particulars 
Distributed by 
THE STEVENS SPECIALTY 
COMPANY OF N.Y. 












26 Cortlandt St., 
New York, N.Y. 

































































a 
Hajoca Rydal Shower Mixing Valve concealed in 
wall, rotating dial all china index handle and china 
wall escutcheon for 1 inch iron pipe. 
Plate 
B-573 
Haines, Jones & Capsury Co., Philadelphia 
ALL LEAD 
MIDLAND ONE PIECE FLASHINGS 
Made from virgin 
pig lead by a pat- 
ented process that 
assures you of 
a pliable lead flash- 
ing free of air pceck- 
ets and cracks and 
of uniform thick- 
ness. Heavy calk- 
ing ring inside. No 
joints tocomeapart. 
Will fit any pitch 
roof. 
Ask your jobber, 
mote Midland Metal Mfg. Co. 
nt, — af ~~ —) leet 
of 
Prevention 
Boiler trouble is expensive. We don’t give McDonnell 
& Miller Duplex Water Feeders away, but they cost 


a lot less than trouble. Prevent burned boilers and 
cracked sections by installing McDonnell & Miller 
Duplex Water Feeders on all low pressure steam 
heating jobs. 

Ask for Bulletin D 6. 


ay MSDONNELL & MILLER sy 


WRIGLEY BUILDING, CHICAGO 
Eastern Warchouse Stock, Bush Terminal, N. Y 
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which he laid particular stress on the importance of the 
spoken word as it influences the buying public. This, he 
pointed out, has been repeatedly made evident by the 
volume of responses elicited from radio fans throughout 
northern and central California. 

Mr. Dobbs then proceeded to give a sample CSDL pro- 
gram. His regular health talks take place at 6:15 a. m. 
(for the early birds), there is another at 6:45 a. m., and 
a third at 7:15 a. m. (this, he said, is for the special 
benefit of bond-holders and retired bank presidents). 

Standing before the dummy instrument, with Mr. Han- 
cock at the piano close by, Mr. Dobbs began with: “Good 
morning, lazy-bones. Come on, now; throw back those 
covers, get the sleep out of your eyes and the kinks out 
of your muscles.”’ Referring to his exercise chart, he took 
one stunt after another, counting while the piano kept up 
a rhythmic beat to the tune of some popular air. Just 
enough pause was given between the exercises to permit 
of their proper enjoyment, a patter of wise-cracks and 
good-natured kidding taking up the time. 

The program was concluded with the Dobbs “big laugh 
exercise,” in which the league members eagerly took part. 





MURRAY W. SALES & CO. PRESENT EMPLOYEES 
WITH BONUS 
Murray W. Sales & Co., Detroit, Mich., have announced 
the presentation to all employees of a bonus amounting to 
10 per cent of the yearly salaries. This is the tenth con- 
secutive yearly bonus by that concern. 





J. B. WISE CO., INC., GIVES PARTY FOR EMPLOYEES 

At a complimentary dancing party given by the J. B. 
Wise Co., Inc., of Watertown, N. Y., to its employees, the 
program of dances announced several new dances, among 
them ‘‘Wiseco Foxtrot,” “Argo Waltz,” “Crawford Waltz,” 
“Perfect Quadrille’ and “Renne Waltz.” 





NEW JERSEY SALESMEN WIN BOWLING MATCH 
The bowling team of the New Jersey Chapter No. 1, 
National Association of Plumbing and Heating Salesmen, 
in a special match series with the United Commercial 
Travelers No. 503, held in Jersey City, N. J., Monday 
evening, January 17, carried off the evening’s honors. 
The plumbing and heating salesmen not only defeated 
their opponents two games out of three, but garnered 
more pins in the three games. High game for the evening, 
187, also fell to the winners, Edward M. Robinson rolling 
that total, and second high, 183, was garnered by Otto 
Hebeler of the trade salesmen. High average was also 
taken by Hebeler, whose three-game total gave him an 
average of 172. Alfred J, Tesch, also a member of the 
salesmen’s organization, captained the Travelers team. A 
return match will be rolled January 31 on Newark alleys. 
The scores were as follows: 
Total 
ist Game 2d Game 3d Game Pins Average 
ae ee 136 171 140 447 149 
ee 168 167 143 478 159 
ee ee 155 187 147 489 163 
CCE LTTE 161 183 172 516 172 


DL cubicnessoue ea on 139 com shew 139 139 
DRE is cccp sce ake ane vee 137 169 306 153 


Ree EE, SRIOMIROR. 6 oes i ccc ce 759 845 771 2375 
i Serer re rer re 680 813 791 2284 





The Ravena Iron Company, Ravena, N. Y., is sending 
out a beautifully lithographed calendar, with large figures 
on the date pad. The calendar contains a very good re- 
production of the painting, ‘‘The Foundation of American 
Government,’’ with an attached tear sheet explaining the 
characters and setting of the painting. 
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Personal Mention 


Murray W. Sales, president and treasurer of Murray 
W. Sales & Co., Detroit, Mich., left last week on a tour 
of the Mediterranean sea‘and countries, which will prob- 
ably take three months. Mrs. Sales and Carter Sales, their 
son, accompanied him. 

Harry G. Nye, president of the Nye Tool & Machine 
Works, Chicago, sailed on January 29 for Italy, planning 
to stop enroute at Madeira, Gibraltar, and Algiers. After 
reaching Naples, Mr. Nye expects to visit the principal 
points of interest in Italy and Switzerland, returning from 
Genoa, Italy, early in March. 

oO. P. Simler, whose like- 
ness is shown herewith, has 
just been elected vice presi- 
dent in charge of sales of the 
Hoffman Heater Co., Louis- 
ville, Ky. Mr. Simler is one 
of the best known water 
heater men in the business, 
having been for the past six- 
teen years one of the most 
active salesmen and sales or- 
ganizers in the field. His con- 
nection with the Hoffman 
Heater Co. began six years 
ago as a salesman and he has 
ever since climbed steadily in 
that organization. His many 
friends will wish him success 
in his new position. 

















oO. P. Simler 


Norman E. Boosey, president of the Norman Boosey 
Mfg. Co., Detroit, Mich., left last week on a trip to Avon 
Park, Fla., where he expects to spend the next three 
months. He is accompanied by Mrs. Boosey. 

F. J. Reilly, of Beith & Reilly Co., New York City, has 
recently returned from a two weeks’ vacation in Florida. 


Harvey B. Auger has been 
appointed manager of the new 
branch at Pontiac, Mich., 
which Murray W. Sales & Co., 
of Detroit, are planning to 
open before March 1. Mr. 
Auger has spent practically 
his entire business life in the 
plumbing and heating indus- 
try in Michigan. He has been 
with Sales & Co. for the past 
25 years, coming to this or- 
ganization from the Jas. 
Walker & Son Co., which was 
later purchased by Murray W. 
Sales & Co. At the present 
time Mr. Auger is assistant 
sales manager, and he has a 
host of friends who will wish him success in his new 
position. ; 

F, W. Broatch, New York manager for the United States 
Sanitary Manufacturing Co., Pittsburgh, proved his 
prowess as a golfer while on a trip to Bermuda recently. 
Playing in a threesome on the Mid-Ocean course, which is 
the hardest course on the island and the scene of the 
Bermuda championship, Mr. Broatch turned in scores of 


83 and 84. 


Harry L. Marker, formerly Oakland, Calif., representa- 
tive for the Mueller Co., of Decatur, IIl., is now on the 
sales force of the C. W. Abbott Co., of Oakland. 

















Harvey B. Auger 
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RADIATOR VALVES 


COMMONWEALTH Lavigne Radiator 
Valves are designed to stand up under 
the hardest service. More than ample 
strength has been provided to take care 
of any reasonable demands. 


For instance, the tail nut is made of 
forged brass instead of the ordinary 
casting. This forged nut has twice the 
strength of a casting and will stand an 
unusual strain without cracking or break- 
ing. You may not require this extra 
strength on every installation, but it is 
there when you need it. 


Each of the various models from our 
complete line of steam and hot water 
radiator valves has many individual 
features which will recommend them to 
you as best adapted to your particular 


requirements. 






Your Jobber 
Can 
Supply You 


ome ceca 


BRASS 


Detroit, Michigan 























OMMONWEALTH 
ORPORATION 
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M. Weil of the Fletcher-Weil Co., manufacturers’ agents 
of Los Angeles, Calif., has been visiting business asso- 
ciates in San Francisco. 

George Solz, Jr., has joined the sales force of the Bridge- 
port Brass Co., of Bridgeport, Conn., and will cover the 
state of New Jersey and part of New York. He was for- 
merly connected with Warren, Balderston & Co., of Tren- 
ton, N. J., and with the Butterworth Supply Co., of Phila- 
delphia. 

Arthur R. Glore, treasurer, Evins F. Glore & Son, Inc., 
New York City, is on his honeymoon in the South, having 
been married to Miss Dorothy Bancroft Joyce in New 
York City on January 15. 


Milburn Welding and Cutting Apparatus 

Alexander Milburn Co., of Baltimore, Md., has issued a 
new vest pocket edition of its catalog of welding and cut- 
ting apparatus. Torches, welding and cutting tips, outfits, 
repair kits, regulators, generators, etc., are among the 
articles listed in the catalog. 

“Duro Feather Weight Wafer” 

“Simplicity with Effectiveness” is the caption of the 
folder being distributed by the Duro Air Filter Company, 
of Chicago. The Duro wafer, with copper fabric filtration 
medium, is shown in a series of illustrations, and the 
operation of the filter is described. 


W. A. Russell & Co.'s Folder 
W. A. Russell & Co., of New York City, have just issued 
an envelope stuffer entitled ‘“‘“Make Your steam installa- 
tions do better work.’’ The company’s ‘‘Warco” air and 
vacuum valves are described. Various mechanical features, 
such as the air port, diaphragm of float, nipples, caps, etc., 
are described in detail. 








you can't buy a strong- 
erradiatorhangerthan | 

the Moore. It’s all pressed 

steel—no castings to | 

break. Made in 7 different | 

models — for every type 

of installation. Approved 

by architects, engineers | 

and heating contractors 

everywhere. 


Your jobber will 


supply you. | 





Bottom Hung | 
a. Carty & Moore Eng. Co. | 
(Incorporated) 

611 W. Larned Street 
DETROIT, MICH. | 
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CHICAGO PLUMBERS COMPLETE FIRST HALF OF 
BOWLING SEASON 

Chicago plumbers of the North and Northwest Master 
Plumbers’ Pleasure Club have recently completed the 
first half of their bowling league season. Secretary E. J. 
Benning has just released the following scores, which show 
how the teams and individual members are knocking the 
pins over: 


Games Individual Team 
Player Average Played High Game High Game 

Ik. Federle, Capt... .179 17 210 833 
ee) ee 153 44 197 
C¢. Burmeister ...... 151 39 201 
i. Christianson ....4... 135 45 181 
Pe re 126 36 181 
©, Herrmann, Capt....181 42 233 862 
eee 118 33 180 
Hi. Strauss PS ry | 45 193 
ef. na ae 140 45 179 
W. Harvey ............ 150 42 208 
H. H. Diedesch, Capt....160 42 222 901 
Reo. en re meee 45 223 
lg, EERIE chy ou wow ae 152 44 210 
ie 7 a er | | 41 208 
Pe J. Benning .........4126 45 205 
P. Jacoby, Capt........179 15 242 850 
| ee ++sw ace 37 244 
PROMO: sso oc s 5 See's 150 44 192 
J. Fitzsimmons ..... 150 39 216 
16, SRO ow Soe b26d wn ane 121 36 167 
i. Wagner, Capt.......164 36 215 846 
So i a errs 172 45 247 
i. SE Avs chew bo oS 149 40 199 
Sree 38 194 
J. Biair .. eer rr || $2 160 
K Wagener, Capt......160 45 214 888 
P, TeAtWOW. 66k ae | i | 36 230 
PED aiiis hema ennaices 150 41 201 
F.7 C. bs ckWeeen wkes 139 41 184 
\. Woods ere 103 41 135 


Type C. V. Fig. 2234 — Single Model Vacuum Pumps 


DEPENDABILITY 


is an essential requirement of all apparatus entering 
into the equipment of every worth while project. 


Economy Centrifugal Vacuum Pumps 


embody every requisite of high class equipment. They 
are well motored with ample reserve power. They 
never burn out, consequently shut downs are avoided. 
They are guaranteed for performance and quality. 


Economy Pumping Machinery Co. 
87 N. Curtis St. se CHICAGO 
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Convention Dates 


January 29 and 30, 1927.—The general conference of the 
presidents and secretaries of the local master plumbers’ asso- 
ciations in California, at the Master Plumbers’ hall, Fresno, 
Calif. 

February 1 and 2, 1927.—Annual convention of the Minne- 
sota Retail Plumbers’ Association at Hotel Radisson, Minne- 
apolis. 

February 7 and 8, 1927.—The annual convention of the 
West Virginia Association of Master Plumbers, at Huntington, 
with headquarters at the Prichard Hotel. 

February 8 and 9, 1927.—Annual convention of the Nebraska 
State Association of Master Plumbers, at Omaha. 

February 8, 9 and 10, 1927.—The thirty-sixth annual con- 
vention of the Ohio State Association of Master Plumbers, at 
Youngstown, with headquarters at the Ohio Hotel. 

February 9 and 10, 1927.—The winter meeting of the East- 
ern Supply Association, at the Hotel Astor, New York City. 

February 15, 16, 17 and 18, 1927.—Second Midwest Power 
Conference and Exposition at the Coliseum, Chicago, Il. 

February 16 and 17, 1927.—Conference of members of the 
plumbing industry at the Massachusetts Institute of Technol- 
ogy, in Boston, Mass. 

February 23 and 24, 1927.—-The winter meeting of the Cen- 
tral Supply Association, at the Palmer House, Cuicago., 

March 8 and 9, 1927.—Annual convention of the Maine State 
Association of Master Plumbers, at the Hotel Falmouth, Port- 
land. 

March 8 and 9, 1927.—The annual convention of the North 
Dakota State Association of Master Plumbers, at Grand Forks. 

March 14, 15 and 16, 1927.—The annual convention of the 
Indiana Society of Sanitary Engineers, at Indianapolis. 

March 14-19, 1927.—The Second National Heating and Ven- 
tilating Exposition, Twelfth Regiment Armory, New York 
City. 

Mareh 14, 15 and 16, 1927.—The annual convention of the 
Kansas Master Plumbers’ Association, at Wichita, Kans. 

March 21, 22 and 23, 1927.—The annual convention of the 
Missouri State Association of Master Plumbers at St. Joseph, 
with headquarters at the Robidoux Hotel. 

March 29 and 30, 1927.—The annual convention of the New 
York State Association of Master Plumbers, at New York City. 

April 2-9, 1927.—The annual Own Your Home Exposition, at 
the Coliseum in Chicago. 

April 5 and 6, 1927.—Annual convention of Massachusetts 
State Association of Master Plumbers, Inc., at Boston. Place 
of meeting has not yet been chosen. 

April 5, 6 and 7, 1927.—-The annual convention of the Amer- 
ican Oil Burner Association, at Buffalo, N. Y. 

April 7 and 8, 1927.—The annual convention of the Louisi- 
ana-Mississippi Association of Plumbing and Heating Dealers, 
at Gulfport, Miss. 

April 11 and 12, 1927. 
homa State Association of Master Plumbers, 
Okla., with headquarters at the Severs Hotel. 

April 14 and 15, 1927.—The annual convention of the Arkan- 
sas State Master Plumbers’ Association, at Little Rock. 


May 2 and 3, 1927.—The annual convention of the Florida 
State Association of Master Plumbers at St. Petersburg. 

May 2, 3 and 4, 1927.—The annual convention of the Asso- 
ciated Master Plumbers of Texas, at Ft. Worth, with head- 
quarters at Texas Hotel. 

May 9 and 10, 1927.—The annual convention of the Master 
Plumbers’ Association of Connecticut, at Bridgeport. 

May 9 and 10, 1927.—The annual convention of the North 
Carolina Association of Plumbing and Heating Contractors, 
at Asheville, N. C. 

May 10 and 11, 1927.—The annual convention of the Colo- 
rado Society of Sanitary and Heating Engineers, at Denver, 
Colo. 

May 16 and 17, 1927,—The annual convention of the Ten- 
nessee Association of Master Plumbers, at Nashville. 

May 17-20, 1927.—The eighteenth annual convention of the 
National District Heating Association at West Baden Springs, 
Ind. 

May 17 and 18, 1927.—The annual convention of the Penn- 
sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 





The annual convention of the Okla- 
in Muskogee, 
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ECONOMY 


Connected Waste and 
Overflow with Trap 












Some Special Features: 

Deep water seal. 
Roughs in line 
Will line up straight on any tub 
No. 20 B & S gauge tubing 
All cast brass trimmings, 

nickel plated. 
This fixture is reasonable in 
price and you cannot secure 


a better one no matter how 
much more you pay for it 








Manufactured by 


DEARBORN BRASS CoO. 


CEDAR RAPIDS IOWA 
Sold to the jobber only 
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HOT WATER 








in abundance 


WILKS 
BOILER 


with little attention or fuel, either 
hard or soft, is unequalled for 
furnishing a constant supply of hot 
water for Residences, pezsmnent Build- 
» Hosp Barber Shops, 
me and is the most economi- 
for J nef et Green 

_ eel Brooder Houses and 

other smaller buildings. Capacities 
from 40 to 1,400 gallons per hourand for 
heating from 200 to 1,200 square feet. 















WATER HEATERS 
AUTOMATIC FEED and TROUBLE PROOF 


Write for catalog, water heaters, garbage 
burners, garage heaters, steel tanks, etc. 


S. WILKS MFG. CO. "plished 


3521 Shields Ave. - - “CHICAGO 
E. W. SEDGWICK, Pres. 1 M. SEDGWICK, Secy. & Treas. 
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The Built-Well 
V-Lock Joint 





Patented 


Sectional view of 
joint, turned up 
side down to 
show how dowels 
are inserted from 
bottom. Mois- 
ture only makes 
them tighter. 

















For Hard 
Usage 


you can bank on the 
Built-Well V-Lock seat 
to give the most exacting 
service. 

Made in six styles and 
furnished in plain or 
quartered oak, in golden, 
antique or natural color, 
imitation mahogany, 
walnut or ebony finish; 
also in genuine walnut or 
mahogany and white lac- 
quer. The finish lasts. 
Write today for our 
catalog. 


Built Well Mfg. Co. 


1458 W. Kinzie St. 


Chicago, Ill. 




















PIPE FITTINGS 





Screwed 


Sizes 
2” to 12’ 
Inclusive 


Trade Mark 


IRON BODY GATE VALVES 


Manufactured by 


ILLINOIS MALLEABLE IRON CO. 


CHICAGO, ILL. 


GENERAL OFFICES: 1801 DIVERSEY PARKWAY 
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May 19, 20 and 21, 1927.—The annual convention of tiie 
Oregon Association of Master Plumbers, at Klamath Fal!s, 
Ore. 

May 27 and 28, 1927.—Annual convention of the Washington 
State Master Plumbers’ Association at a city to be determined 
later. : 

June 2, 3 and 4, 1927.—The annual convention of the Vir- 
ginia State Association of Master Plumbers, at the Hote! 
Cavalier, Virginia Beach, Va., with the Master Plumbers’ 
Association of Norfolk, Va., as host. 

June 6 to 11, 1927.—The national convention of the Amer- 
ican Water Works Association in Chicago, with headquarters 
at the Hotel Sherman. 

June 8, 9 and 10, 1927.—-The annual convention of the Utah 
State Association of Sanitary and Heating Engineers, at Salt 
Lake City, Utah. 


June 21, 22 and 23, 1927.—The forty-fifth annual convention 
of the National Association of Master Plumbers, in Min- 
neapolis, Minn., with headquarters at Hotel Radisson. 


Other Trade Events 

February 5, 1927.—The annual get-together of the Master 
Plumbers, Steam Fitters and Sheet Metal Workers’ Associa- 
tion of Elizabeth, N. J., at the Elks Auditorium in that city. 

February 9, 1927.—Ladies’ Night of the Master Plumbers’ 
Association of Philadelphia, at the Bellevue-Stratford Hotel. 

February 11, 1927.—Organization meeting of New Jersey 
Trade Golf Association, at Achtel-Stetter’s Restaurant in New- 
ark, N. J. 

February 15, 1927.—Annual banquet of the Master Plumbers’ 
Association of Montclair, Bloomfield, Verona and Vicinity, at 
the Elks’ Club, Montclair, N. J. 

February 17, 1927.—Annual banquet of the Master Plumb- 
ers’ Association of Trenton, N. J., at the Masonic Club. 

February 18, 1927.—The second annual Ladies Night of the 
Plumbsteam Club of Philadelphia, Pa. 
































February 23, 1927.—Annual banquet of the Philadelphia 
Suburban Association of Master Plumbers, at the White Apron 
Club. 

February 24, 1927.—-The thirty-first annual banquet and 
ladies’ night of the Master Plumbers’ Association of Newark, 
N. J., at the Elks Club in that city. 





NATIONAL TRADE EXTENSION BUREAU ANNOUNCES 
ITINERARIES OF FIELD MEN 

The following itineraries for field men have been an- 
nounced by the National Trade Extension Bureau of Evans- 
ville, Ind. 

W. G. Archer; February 1, Bradentown, Fla.; February 
2, St. Petersburg, Fla.; February 3, Orlando, Fla.; Feb- 
ruary 4, Jacksonville, Fla.; February 6-7, Savannah, Ga.; 
February 10-11, Charleston, S. C.; February 14, Colum- 
bia, S. C.; February 15, Charlotte, N. C.; February 16, 
Winston-Salem, N. C.; February 17, Roanoke, Va.; Feb- 
ruary 21-22, Huntington, W. Va.; February 23, Ashland, 
Ky.; February 24, Lexington, Ky: 

W. C. DeBold; February 1, New Brunswick, N. J.; Feb- 
ruary 3, Orange, N. J.; February 4, South River, N. J.; 
February 7, Paterson, N. J.; February 10, Summite, N. J. 

B. J. O'Donnell; February 1, Oil City, Pa.; February 
2-3, Meadville, Pa.; February 4-5, New Castle, Pa.; Feb- 
ruary 7-8, Huntington, W. Va.; February 10-11, Washing- 
ton, Pa.; February 12, Belle Vernon, Pa.; February 14-15, 
Homestead, Pa.; February 16-17, Butler, Pa.; February 
18-19, Ellwood City, Pa. 





John G. Clark, of Allerton, Mass., has purchased the 
C. E. West building, in that city, and he is now remodel- 
ing the building and will occupy it for his plumbing busi- 
ness when completed. 

A hotel building to cost over one million dollars and to 
contain two hundred rooms will be built in Ft. Wayne, 
Ind. A theatre seating 2,000 also is to be contained in 
the plans being drawn by A. M. Straus, architect. Bids 
soon will be open. 
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PROGRAM FOR TWO-DAY INSTITUTE OF MASSACHU- 
SETTS STATE ASSOCIATION OF MASTER 
PLUMBERS 


The proposed program for the two-day institute of the 


Massachusetts State Association of Master Plumbers, 
which will be held on February 16 and 17 at the Massa- 
chusetts Institute of Technology, Boston, Mass., under 


the auspices of the Department of Civil and Sanitary 
Engineering, has been announced. All master plumbers, 
irrespective of association or other organization affilia- 
tions, as well as plumbing inspectors, superintendents of 
water departments, members of boards of health, manu- 
facturers, jobbers, and teachers in vocational schools are 
invited to attend the conference. 
The program, as proposed, is as follows: 


Wednesday, February 16 
Professor R. G. Tyler, Presiding 
Morning: 

9:30.—Registration. 

10:30.—Address of Welcome-—Pres. Samuel Wesley Stratton, 
Mass, Institute of Technology. 

11:00.—Purpose of Conference, explaining schedules, etc.- 
Professor R. G. Tyler, Dept. of Civil and Sanitary 
Engineering. , 

12:00.—Suggested Changes in the State Plumbing Laws— 
Professor E. F. Miller, Head, Dept. of Mechanical 


Engineering. Member, Plumbers’ State Examining 
Board. 
1:00.—Lunch at Walker Memorial. 
Afternoon: 
2:00.—Distribution of Overhead Costs—Professor A. W. 
Hanson, Dept. of Economics and Statistics. 


3:00.—Hot Water Heating Systems—James Holt, Dept. of 


Mechanical Engineering. 
4:00.—-Hydraulic Laboratory Demonstration—Methods of 
measuring water, head loss, ete.—Professor G. E. 


Russell, Dept. of Civil and Sanitary Engineering. 
Evening: 
8:00.—Nature’s Method of Waste Disposal—Prof. S. C. 
Prescott, Head, Dept. of Biology and Public Health. 
Movie of Brockton Sewage Disposal Plant. 
Thursday, February 17 


President Wallace T. Wordell, Presiding 


Morning: 

9:00.—Hydraulics of Plumbing Systems (Friction in bends, 
pipes, water-hammer, etc.)—Prof. G. E. Russell, 
Dept. of Civil and Sanitary Engineering. 

10:00.—The Water Analysis and the Problem of Corrosion— 
Prof. R. P. Russell, Dept. of Chemical Engineering. 

11:00.—What Actually Happens in the Septic Tank and 
Cess Pool—Professor M. P. Harwood, Dept. of Biol- 
ogy and Public Health. 

12:00.—Domestic Hot Water System. 
of Mechanical Engineering. 


Mr. James Holt, Dept. 


1:00.—Lunch at Walker Memorial. 
Afternoon: 
2:00.—Capacities of Plumbing Systems—Professor R. G. 


Tyler, Dept. of Civil and Sanitary Engineering. 
Conditions of Flow in Soil Pipes, Demonstration— 
Professor R. G. Tyler, Dept. of Civil and Sanitary 
Engineering. 


3:00.- 


Evening: 


8:00.—Business Meeting and Conference.—Pres. Wallace 
T. Wordell, Mass. State Association of Master 
Plumbers. 


PLUMBING AND HEATING CONTRACTORS ELECT 
OFFICERS FOR COMING YHAR 
Following are the reports of some of the elections of 
heating organiza- 
have recently been held. 


officers of plumbing and contractors’ 
tions, which Most 
are now electing officers to guide them through the new 


year, and the selections will be found in ‘“‘Domestic Engi- 


associations 


neering’ immediately after the meetings. 
Fort Meyers, Fla., Association of Plumbing and Heat- 
ing Dealers:—President, J. D. Walker; 
Fr. C. secretary and treasurer, W. J. Howell. 
North Shore Master Plumbers’ Association, Salem, Pea- 
body, Danvers and Manchester, Mass.:——President, Percy 
L. Burnes; vice president, George F. Woodbury; 
John F. Cabeen. 
Association, 


vice president, 


DesRochers; 


secre- 
tary, James H. Trow; treasurer, 

Lynn, Master 
President and secretary, 


Mass., Plumbers’ Inc.: 


Eugene Harnois; vice president, 
Fred K. Tobin. 

Plumbers’ 
vice president, Joseph 


treasurer, J. Frank 


Roger Pope; treasurer, 

Ocean City, N. J., 
President, Richard H. 
Broadley; Constant 
Sarmino. 

Master Plumbers’ 
President. Henry A. 
Ward; secretary, James T. 
Entwistle. 

Master Plumbers’ Association of Newark, N. J.: 
Taaffe; first vice president, Herman E. 


Master Association: 
Johnson; 
secretary, Ford; 
Jersey City, N. J.: 

president, John A. 
treasurer, Richard 


Association of 
Cohendet; vice 


Brennan; 


-Presi- 


dent, Andrew A. 


Baumgartner; second vice president, William J. Rau; 
secretary, W. Brand Smith; treasurer, James O. Lewis; 
financial secretary, John Bederski; sergeant-at-arms, 


Joseph E. Schiff. 

Middleton, Ohio, Master Plumbers’ Association :—Presi- 
dent, Clyde Combs; vice president, Richard Jordan; sec- 
retary and treasurer, Carl Jackson. 

Harrisburg Association of Master Plumbers, Harrisburg, 
24,:—President, H. E. Foust; vice president, M. H. Baker; 
secretary and treasurer, H. W. Hammersla. 

Certified Sanitation and Heating Association, Longview 
and Kelso, Wash.:——President, J. Frank Scott; vice presi- 
dent, S. A. Hendrix; secretary, James K. Marshall; treas- 
urer, Joseph Schaffer. 

Detroit Association of Sanitary and Heating 
tors, Detroit, Mich.:——President, William G. Miller; 
president, Ralph P. Peckham; secretary, Thomas F. Car- 


Contrac- 
vice 
son; treasurer, Louis J. Esslinger. 
The Master 
President, Andrew McGlynn; 
Jr.; secretary and treasurer, Wallace T. Wordell. 
Shenandoah Valley Plumbing and Heating Contractors’ 
P. D. Miller, Winchester, Va., president; 


Mass.: 
Park, 


Association, Taunton, 
vice president, W. R. 


Plumbers’ 


Association: 


F. N. Moran, Staunton, Va., vice president; G. G. Harris, 
Staunton, secretary and treasurer. 
Master Plumbers’ Association, Rockford, III: Albin 


Broquist, president; Al. Malmquist, vice president; Thomas 
Hodges, secretary; Simon J. Carlson, treasurer. 


93 








ee 


—_— = = —— 


XKK——— rt 








94 DOMESTIC 


Master Plumbers’ Association, San Pedro, Calif.: 
Claude Hickman, president; H. H. Wister, vice president; 
H. Tietz, Jr., secretary; B. Brasch, treasurer. 

United Master Plumbers’ Association, Inc., Brooklyn, 
N. Y.: Abraham Lipsky, president; Morris Applebaum, 
vice-president; Louis Feldman, secretary; Samuel H. Mor- 


ris, treasurer; S. N. Rothman, associate secretary. 
Lackawanna Valley Master Plumbers’ Association, 
Olyphant, Pa.: James T. Arthur, president; John B. 


O’Hara, vice president; James H. Lally, secretary and 
treasurer. 

Merchant Plumbers’ Association, Los Angeles, Calif.: 
L. F. Stuffler, president; James H. Gray, vice president; 
T. H. Hogan, second vice president; George W. Neal, 
secretary; W. E. Hensley, treasurer, 

Sonoma County Master Plumbers’ Association: P. A. 
Van Bebber, Petaluma, Calif., president; E. G. Metcalf, 
Sebastopol, vice president; O. C. Hughes, Santa Rosa, 
secretary and treasurer. 

Master Plumbers’ Association, Troy, N. Y.: Albert E. 
Jones, president; Thomas H. Lodge, vice president; 
George T. Morris, secretary and treasurer. 

Master Plumbers’ Association, Long Beach, Calif.: Louis 
Remey, president: P. J. Scanlon, vice president; Clyde 
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Patrick H. Gleason, vice-president; John J. Dixon, trea: 
urer; Thomas H. Tinnell, secretary; Patrick J. Halloran, 
marshal, and Abraham Cohn, sergeant-at-arms. The trus 
tees include all living past presidents. 





KANSAS CITY, MO., MASTER PLUMBERS INSTALL 
OFFICERS 

The annual installation of officers of the Kansas City, 
Mo., Association of Master Plumbers was held Friday 
night, January 14, at which time the following officers, 
all of whom were re-elected, were greeted by the asso- 
ciation members: President, W. R. Dunlap, Vice Presi- 
dent G. A. Oxler, Secretary W. W. Preston, Treasurer G. 
R. Jorgensen. Trustees: Carl Smith, A. D. Jacobson and 
Claude Smith. The meeting was held at Ivanhoe Temple 
and more than five hundred members of the local plumb- 
ing and heating industry were present, as well as fifteen 
members of the St. Joseph, Mo., Association, and delega- 
tions from Kansas City, Kansas; Topeka, Kansas, and 
other nearby towns. 

A fish dinner was served in the banquet room of the 
Temple, after which the members and guests were as- 
sembled in the auditorium to greet the newly elected 











Bunqguet of the Plumbing and Heating Industry of Kansas City, Mo., January 14, 1927 


Hickman, recording secretary; P. S. Hinman, financial 
secretary; Henry Robinett, treasurer. 

Master Plumbers’ Association, Lima, Ohio: Orley B. 
Johns, president; George W. Wood, vice president; George 
Scheid, secretary and treasurer, 


FLORIDA PLUMBING INSPECTORS MEET 
AT ORLANDO 

The Florida Society of Plumbing Inspectors held its an- 
nual meeting the first week in January at Orlando. Ejigh- 
teen cities were represented. A general discussion of 
plumbing conditions and the business in the state was held. 
John A. Bronzonie, of Tallahassee, state plumbing inspec- 
tor, is president of the society. 
BROOKLYN BRANCH M. P. A. OFFICERS REELECTED 

The installation of officers of the Brooklyn Branch Mas- 
ter Plumbers’ Association of the City of New York, to be 
held the latter part of January, will see the same men 
accepting the mantle of authority who wore the honors 
so gracefully last year. The membership decided that the 
stewardship of President Thomas W. Edgerton and his 
officers had been so successful that they should serve an- 
other term. 3esides President Edgerton, the officers are: 


officers and hear an address delivered by C. W. Wanger 
on the subject of Merchandising Methods for the Master 
Plumber. 

Past State President Geo. L. Satterlee acted as master 
of ceremonies and introduced the officers. Special vocal 
numbers were given by Miss Madeline Farley, accom- 
panied at the piano by Miss Katherine Farley, daughters 
of a member of the association. 

Mrs. Dunlap was presented with a large bouquet of 
roses as a tribute of the association members to their 
president. 

President Dunlap spoke briefly on the work being done 
by the association and then introduced Mr. Wanger, who 
is making a tour of the West speaking to gatherings of 
master plumbers in an effort to aid them in their mer- 
chandising methods. 

Following Mr. Wanger’s address, the entire gathering 
adjourned to the ball room and danced. This meeting 
was one of the largest ever held by this association and 
considering that it was held on the coldest night of the 
year, with sub-zero weather, one can not help but con- 
gratulate the members of the plumbing and heating in- 
dustry of Kansas City on their loyalty and interest in 
their business. 
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MANEY J. FEENEY HEADS PHILADELPHIA MASTER | 
PLUMBERS’ 

Maney J. Feeney is the new president of the Master 
Plumbers’ Association of Philadelphia, taking over the new 
office after his election at the last meeting of the asso- 
ciation. | 

H. L. Stilwell was named first vice-president, receiving 
the most votes among the vice-presidential nominees, and 
George M. Hicks, with the second largest vote, is second 
vice-president. Third vice-presidential honors go to Wil- 
liam Boal, fourth to Robert G. Weir, and fifth to Wil- 
liam H. Beahm. Robert H. Pflugfelder was unanimously 
re-elected secretary and George Moeller was again named 
treasurer. The six men making up the Board of Director: 
are John A. Quinn, William’ H. Ambrose, Harold C. As- 
quith, George F. Uber, Thomas F. Dempsey and E. Her- 
man Moser, and Elvin H. Mackay is sergeant-at-arms for 
the coming year. 

It was also announced by the committee that the 
sociation is now ready to provide fleet insurance for mem- 
bers’ automobiles and trucks, a greatly reduced rate being 
secured by doing business with the company 
as an association. Over 100 members have already signi 
fied their intention of participating in this plan. 


as- 


insurance 


BOSTON HEATING CONTRACTORS HOLD ANNUAL 
MEETING 
The annual meeting of the Heating and Piping Con- 


tractors Boston Association, Inc., was held Tuesday, Janu- 
ary 18. Unlike many of the former meetings, the annual 
session was purely a business meeting and was held in the 
association rooms in the Boston Chamber of Commerce. 
Later it is planned to hold a dinner and social evening 
which has usually been a part of the annual gathering. 
Maurice E. Chase, vice president during the past year, 
was advanced to president, succeeding Herbert A. Snow, 
who declined further service as president. The other offi- 
cers elected are: Vice president, Thomas O’Callaghan of 
the Acme Heating & Ventilating Co. He served as a mem- 
ber of the directors last year as well as on the legislative 
committee. Treasurer, Peter J. McMurrer of the McMur- 
rer Co., re-elected. Clerk, E. A. Lynch & 
Woodward, who is also head of Boston chapter of the 
American Society of Heating & Ventilating 


Dusossoit of 


Engineers. 


ENGINEERING 


ASSOCIATION | 





unnind Water 


PER HOUR) 


200 GALLONS 


The DAYTON “CUB,” with its 200 
gallons per hour pumping capacity and 
low price of $85.00 is by far the leading 
water system value offered today. 
DAYTON dealers are breaking sales 
records with it. 

It is one of a complete line of DAYTON 
Water Systems which includes a wide 
range o [capacities and prices. 

Write today for complete details of the 
DAYTON Dealer plan. Learn how you 
can increase sales and profits and build 
for future business with this meritorious, 
low-priced line 


THE DAYTON PUMP & MFG. CO. 


YTON,. OHIO. U.S.A. 





FLOOR 


Were | 


CEILING 
LATIES 


Look for this Box and Label 
fee Order thru Your 
ached i-t-¥- 11-10 
THE 


BEATON &CORBIN 
MFG.,CO. 











Southington, Conn. 














Directors: F. S. Cleghorn of the Cleghorn Co., E. A. 
Dusossoit, I. D. McLean of McLean & Cousens, all re- 
elected, and Ralph S. Franklin of A. B. Franklin & Co., 
who succeeds Mr. O’Callaghan. Mr. Franklin is a former 
president of the association. 

The following committees were also appointed: 

Standards committee: Ralph S. Franklin, L. R. Stetson 
of the McMurrer Co. and E. C. Whitaker of Buerkel & 
Co., all reappointed. 

Examining Board: F. W. Howard of Ingalls & Ken- 
dricken, I. D. McLean and Edgar Shaw of Lynch & Wood- 
ward. Mr. McLean is the only reappointment. 

Auditing committee: F. C. Scofield of Scofield-Camp- 
bell Co., T. A. Ridder of T. A. Ridder Co., Inc., and W. T. 
Smallman of Isaac Coffin Co. All are reappointments. 

F. A. Merrill of the Merrill Co., H. E. 
All are 


Trades Relations: 
Barber of the Barber Co., and E. A. 
reappointments. 

Legislation committee: E. R. Stone of Stone-Underhill 
Heating & Ventilating Co., J. P. Dwyer of the J. P. Dwyer 
Co., and Thomas O’Callaghan. All are reappointments. 

Nominating committee: Frank A. Merrill, 
Snow of Buerkel & Co., and William W. 
Stone-Underhill Heating & Ventilating Co. 


Dusossoit. 


Herbert A. 
Underhill of 
Mr. Underhill 














is the only reappointment. 


Pabst Nipples 


will help speed up the job. 
Made from brand new pipe, 
with clean, full threads. 
Every one of them is good. 


Your jobber has them. 


Fred Pabst Company, Mfrs. 


917 Chestnut Street Milwaukee, Wisconsin 











The same old name since 1844 








3 Times the Profit! 


Every time you sell a Whale-Bone-ite Seat you 
make three times the profit possible on a staple 
job. Don’t waste time soliciting orders for cheap 
seats at a minimum profit when a little salesman- 
ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 
means a satisfied customer! 

rOLLET 


WHALE-BONE-HTE seat 


THE BRUNSWICK-BALKE-COLLENDER COMPANY: CHICAGO 
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As substitutes for the Welfare committee, Thomas 
O'Callaghan and T. A. Ridder were appointed. 

The list of nominations was submitted by a committee 
composed of William W. Underhill, F. S. Cleghorn and 
F. W. Howard, and were unanimously elected as reported. 





SAVANNAH, GEORGIA, MASTERS PREDICT PROGRES- 
SIVE YEAR FOR LOCAL ASSOCIATION 


With a membership of eighty-five per cent of the local 
masters, the Plumbers’ Association of Savannah, Ga., is 
looking forward to a most progressive and fruitful year, 
according to W. J. Taylor, secretary-treasurer of the 
organization. It is hoped that before the year has passed 
the association roster will contain the names of all the 
masters in that city. 

For the first time a Ladies’ Auxiliary has been organ- 
ized in Savannah, and great things are expected of that 
body. Meetings of both the master plumbers’ organiza- 
tion and of the auxiliary will be held regularly. 
PHILADELPHIA CHAPTER A. S. H. V. E. CRUISES 

ON GOOD SHIP “LEAKY RADIATOR” 

The good ship “‘Leaky Radiator,” if you can believe the 
menu cards of the Philadelphia Chapter, American Society 
of Heating and Ventilating Engineers, went on her elev- 
enth annual cruise Thursday evening, January 13, at 
Girard’s Tavern, Philadelphia. She was commanded by 
C. A. Anderson, as skipper, and the crew was made up of 
R. C. Bolsinger, ship chaplain; O. Walther, captain head 
watch; E. N. Sanborn, starboard watch; R, V. Frost, port 
watch; and R. C. Morgan, stop watch, or, in other words, 
the committee in charge of the annual meeting of the 
chapter. 





The cargo, the menu ‘“gravyly” stated, was Chesapeake 
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Trimmings stand the test. 


Weep owloreclele (oe erolel 


PPP ce Oeo were POP ecco oto poole OO el Nee 


SNO-WITE Bathroom Trimmings 


are designed to match any color of tile. They are hand- 


some and ornamental, yet sturdy. Even on ships, where 
salt air and hard usage affect some fixtures, SNO- WITE 
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pearls, Midship splinters, green bullets, swab water, sea 
cow a la barbecue, galley spuds a la anchor, buck shot 
pirate greens with lubricant, iceberg, sailor duff, primi 
de oakum, grog and coffin nails. Those entertained by th 
ship’s officers included a goodly percentage of the mem 
bership of the Philadelphia chapter, and the attentio: 
they paid to the cargo proved many had anticipated th« 
good things in store. 

After the meal had been enjoyed, President Benjamin 
Adams called the meeting to order, and the members pro 
ceeded to elect their officers for 1927, the slate being unan 
imously approved. R. E. Jones became president, R. V. 
Frost, vice-president, and Stephen S. Whitby was retained 
as secretary, as was James V'. Cavileer as treasurer. The 
board of governors now consists of Benjamin Adams, H 
G. Black and Benjamin Wilson, the retiring president 
being the new member. 

Then the retiring president was the recipient of a gold 
medal, presented by Ship’s Chaplain R. C. Bolsinger. Fred 
Mensing was called upon to tell everyone of the delights 
in store for the engineers at the annual meeting in St. 
Louis. This over, business was forgotten, the members 
devoting the rest of the evening to a good time 





MONTCLAIR, BLOOMFIELD, VERONA AND VICINITY 
MASTERS NAME ANNUAL BANQUET DATE 
The annual banquet of the Master Plumbers’ Associa- 
tion of Montclair, Bloomfield, Verona, N. J., and Vicinity 
will be held this year on Tuesday evening, February 15, 
at the new Elks club, Park Street near Bloomfield ave- 
nue, Montclair, N. J., the festivities beginning at 7 o’clock. 
The committee is made up of Harry E. Burnet, chairman; 
Charles J. Samuel, secretary;. Walter M. Galloway, treas- 
urer; Henry J. Williamson and Alfred J. Hoffman. 








SNO- WITE Trimmings are 


guaranteed not to craze, rust, 
change color or chip for ten 
years. They are sure to please 
your customer and net you a 


good profit. Get our catalog 
today. 


American Enameled 
Products Co. 
CHICAGO 83 ILLINOIS 
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The EDDY-SINK 


DISTRIBUTES STANDARD ESTIMATE SHEETS 

The Master Plumbers’ Association of Oakland, Berkeley 
and Alameda, Calif., recently distributed free copies of 
a new standard estimate sheet to each of its members for 
use in their estimating. The sheet itemizes every bit of 
material necessary for any job and also includes space for 
overhead, labor, profit and incidentals. A box down in 
one corner of the sheet is set aside for a summary of the 
job. 

The sheet is a result of a long period of study, time and 
consideration on the part of the Uniform Estimating Sheet 
Committee, of which J. H. Jevons is chairman. Accom- 
panying the sample sheets was a letter from W. H. Picard, 
president of the association, telling of the purpose of the 
sheet as well as its origin. 

Other associations which would like a sample copy may 
obtain one from V. A. Edgeworth, business manager of the 
association, at 538 Twenty-fourth street, Oakland, Calif., 
as long as the supply lasts. 





ELECTED DIRECTOR OF BUILDERS EXCHANGE 


Charles T. Gibson, of Williams & Gibson, Portland, Ore., 
was elected to the board of directors of the Builders Ex- 
change at the annual meeting of that organization on Jan- 
uary 12. Mr. Gibson will represent the plumbing interests 


on the board. 





DANIEL W. BOYNTON RESIGNS AS MANAGER OF 
BOSTON HEATING ASSOCIATION 
Daniel W. Boynton, man- 
ager of the Heating and Pip- 
ing Contractors Boston Asso- 
ciation, Inc., for the past year, 
tendered his resignation at 
the annual meeting of the as- 
sociation Tuesday, January 
18, and it was accepted with 
regret. Mr. Boynton leaves 
the work of the association to 
become associated with the 
International Heater Co. of 
Utica, N. Y., and will shortly 
establish an office in Boston. 
Mr. Boynton was elected man- 
: ager of the association at the 
Daniel W. Boynton annual meeting a year ago, 
and succeeded Charles W. 
Sisson, who resigned after sevaral years’ service to be- 
come associated with the Illinois Engineering Co. in Bos- 
ton. During his year in office, the Boston association has 
adopted and put into effect certified heating, has estab- 
lished a record system of tabulating contracts and has 
carried on other work of the association. 


s 








WM. HENDERSON NOW IN NEW BUILDING 

The opening of a new place of business at 270 Park 
avenue, Rutherford, N. J., by William Henderson, master 
plumber, recently, recalls to members of the trade in the 
East a story that might be called ‘‘the ladder of success.” 
Mr. Henderson started in business in 1920 with a capital 
of $100, seven years later moving into a $25,000 building, 
with attractive display window. The opening, held Sat- 
urday, January 16, attracted a great many salesmen, Mr. 
Henderson being the recipient of baskets of flowers from 
the Thatcher Co., the Montgomery Plumbing Supply Co., 
South Bergen Master Plumbers’ Association, Central 
Plumbing Supply Co., and from the Plumbers Local 
Union No. 542. 



































With 2 Compartments 


Built Integral 
—WNo dish pan is needed 


“The Eddy Sink” introduces new economies in 
kitchen labor and greater usefulness for the numer- 
ous kitchen tasks. Each compartment has a 
separate waste outlet and the smooth white porce- 
lain enamel finish makes it easy to keep them clean 
and sanitary. 


Plumbers Everywhere are Cashing 
In on Big Profits 


“The Eddy Sink” is priced to sell readily and due to 
its unique features has earned a big popular de- 
mand. We have an unusually liberal proposition 
and are backing it with hundreds of dollars worth 
of national advertising. You want your share of 
the Home Builders’ business this year— 


Write today for catalog 
and our liberal discount 





THE D. A. EBINGER SANITARY MFG. CO. 
200 Lucas Street - . Columbus, Ohio 





Manufacturers also of 


“EBCO”’ STEEL PARTITIONS 
“EBCO” DRINKING FOUNTAINS 
“EBCO” CIRCULAR WASH SINKS 
“EBCO”’ VENTILATED FIXTURES 
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Trade Mark Reg. U. S. Patent Office by 


NO WEAR ON BODY 


BASIN FAUCETS 


“The faucet with the renewable working unit’’ 








Patented 
Dec. 21, 1926 





These Basin faucets have bronze removable seats, 
hard vulcanized Rubber Seat Washers (Non-Rising 
Stem) direct pressure principle of stem, against seats, 
no grinding or twisting and very smooth working. 
The body of the faucet is not threaded to engage the 
stem and (outside of the Bronze Removable Seat) 
the body of these faucets are absolutely everlasting. 


If no Wear on Body “‘Consequently Life Everlasting”’ 
Write for Descriptive Folder. For Sale by All Jobbers 


STREET & KENT MFG. CO. 
1954-64 Clybourn Avenue 3 CHICAGO, ILL. 


Manufacturers in Chicago Since 1888 


SUBURBAN HOME OWNERS 
Need A 


“Wessels Electric Water Heater 


(FULLY AUTOMATIC) 


Hot water is in- 
stantly at hand 
with the turn of 
the faucet. The 
ultima of conven- 
ience in hot water 


heating. It is 
Clean 


Convenient 
Dependable 


Not only is it free 
from care but dirt 
as well. Absolutely 
odorless and clean 
it gives years of 
constant perform- 
ance. 


D.D WESSELS & Sons Co. 
DETROIT. MICHIGAN : 
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| CELEBRATE LADIES NIGHT AND INSTALL OFFICERS 

The annual ladies night and the installation of officers 

of the North Hudson, N. J., Master Plumbers’ Association 
were held on Saturday evening, January 15, at the Elks 
Club, Union City, N. J. A delicious dinner was served, 
after which speeches began, with A. C. Krieger, retiring 
president, acting as toastmaster, and running the meeting 
in his own inimitable way. 

The speaker of honor was Walter Grub, president of the 
New Jersey State Association, being followed by Andrew 
Taaffe of Newark, the state secretary. William T. J. 
Orriss, a member of the association and chairman of the 
conference committee of the National Association, also 
was at the speakers’ table, as was John J. Corcoran of 
Jersey City, past state president, and Joseph A. Sprouls of 
the same city, state organizer. 

Incidentally, Mr. Orriss served as installing officer, es- 
corting Charles Gilmour, new president, Fred Baker, vice 
president, William H. Dyer, recording secretary, O. Vieh- 
weg, financial secretary, and J. C. Westervelt, treasurer, 





to their chairs, and introducing the new trustees, B. Dan- 
kert, L. Wirth, S. Brucelaire, T. Ducate and A. G. Stellar. 

Mrs. Charles Zimmerman, state president of the Ladies 
Auxiliary, then performed a similar office for the new lead- 
ers of the North Hudson Auxiliary, who are: Mrs. A. 


Mrs. J. Meffert, secretary; Mrs. Charles Steller, treasurer; 
Mrs. William Jacob, sergeant-at-arms, and Mrs. C. Bot- 
winik, Mrs. C. Westervelt, and Mrs. E. Hoffmeier, trustees. 
Mrs. Zimmerman, Mr. Gilmour, Mrs. Thane and Mrs. A. 
Stellar also spoke briefly. 

Presentations took up part of the evening, with several 
persons honored. Joseph Syfel was given a traveling bag 
by the members of the Pipe Club, the social organization 
of the association; outgoing Auxiliary President Mrs. A. G. 
Stellar was presented with a buffet set by that body, and 
the retiring vice president, Mrs. Silver, was given a silver 
bread tray. A. C. Krieger, retiring head of the masters, 
has a new traveling bag to remember his organization by. 

The committee, consisting of Charles Steller, Benjamin 
Schmitter, Philip Geist, E. A. Seitz, Alex Thane, William 
3org and Dr. J. Syfel, had secured the services of an ex- 
cellent orchestra, and, speeches over, dancing occupied the 
attention of the gathering until a late hour. 


‘ 





PASSAIC MASTER PLUMBERS’ ANNUAL MEETING 

Roy J. Schleich was re-elected president of the Master 
Plumbers’ Association of Passaic, N. J., at the annual 
meeting of that body, held at the Passaic Y. M. C. A., 
Wednesday evening, January 12, the election and installa- 
tion of officers being one of the high spots of a social 
evening. Samuel Schneider, Mr. Schleich’s running mate 
last year, was again named vice president, and Harry 
Pruzansky was returned treasurer. Sol Levenson was 
named secretary; Allan J. Blair, executive secretary: 
Harry Vogel, financial secretary, and A. Levenson was 


| again elected sergeant-at-arms. 


After the excellent dinner which began the festivities, 




















speeches were in order. Joseph Stahl, after speaking on 


| convention work, cailed the newly elected presidenf to his 
| feet and presented him with a watch and chain on benalf 


of the association. John Corcoran, past state president, 
was called upon to tell the gathering about the state con- 
vention, which is to be held in Newark this year. Mr. 


| Schleich responded by a speech of thanks, in which he out- 


lined advertising plans for the association during the year, 
telling of the decision to use co-operative advertising, with 


| all members’ names to be used. He also spoke of the ad- 


Thane, president; Mrs. W. T. J. Orriss, vice president; - 
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vance made by the association during the year, ending 
with thanks to the trade press for its generous and valu- 
able co-operation. 

John Campbell, plumbing inspector of Paterson, was 
another speaker. Mr. Campbell urged the members to 
read their trade papers, and put everyone in good humor 
by telling a couple of his Scotch brogue stories. George S. 
Aldous, toastmaster, then ended the speechmaking by re- 
questing talks from James Gilmour of ‘Domestic Engi- 
neering’ and Alfred Payson of ‘Plumbers Trade Journal.’ 

Some of the entertainment was furnished by Mr. Leven- 
son, who rendered several selections on the piano. The 
entertainment committee, by the way, was made up of A. 
Blair, chairman; S. Dinnino, William Carso, J. Baker, A. 
Levenson, C. Gray and H. Vogel. 

Standing committees for the year, as announced by 
President Schleich, are as follows: Trade welfare: D. 
Mastroberte, J. Madison, B. Steinberg, C. Cohen, C. Gray, 
S. Schneider and L. Schneider. Finance: Harry Vogel, H. 
Pruzansky, William Carso, F. Scangarello, M. Flanagan. 
Sanitary: L. Schneider, C. Gray, J. Madison, B. Steinberg, 
J. Shedlock, F. Richardson, D. Mastroberte, A. Auslander. 
Membership: B. Steinberg, H. Vogel, J. Shedlock, J. Madi- 
son, A. Levenson. House: FE. Sheary, L. Felthammer, M. 
Boffard, C. Klugman, J. Pacilio. Press: A. Blair, L. Gray, 
J. Madison, F. Scangarello. Printing and Supplies: A. 
Blair, F. Failla, J. Madison, I. Batkin, M. Boffard. Ap- 
prenticeship: B. Schneider, H. Burrell, D. Mastroberte, L. 
Schneider, H. Vogel. Sick: Lester Gray, F. Richardson, F. 
Failla, I. Choler, S. Dinnino, J. Baker. State Conference: 
L. Schneider, D. Mastroberte, A. Blair, S. Schneider, R. 
Burrell. Blanket Bond: C. Gray, S. Schneider, C. Cohen, 
H. Vogel, B. Steinberg and J. Shedlock. 





U. M. P. A. OF BROOKLYN, N. Y., BRAVES BLIZZARD 
TO ATTEND ANNUAL BANQUET 

Out of the blizzard which raged on the evening of 
January 15 came close to 600 people, most all of whom 
in some way were affiliated with the plumbing and heat- 
ing industry, to attend the fourth annual ball given by 
the United Master Plumbers’ Association, Inc., of Brook- 
lyn, N. Y. A dazzling scene was presented as the finely 
gowned ladies assembled with their escorts in the ball 
room of the Hotel St. George, Brooklyn, where the affair 
was held. 

During the evening dance numbers were interspersed 
with a program of delightful entertainment consisting of 

. song, classic dances, and story telling. 

Soon after dancing began Abraham Lipsky, president 
of the organization, was presented with a watch and chain 
as a token of esteem from his colleagues. The presentation 
was made by L. Wolfe Gilbert, song writer of some renown, 
who was master of ceremonies and entertained with some 
of his latest song successes. 

Arrangements for the function were made by M. Apple- 
baum, who was chairman of a special committee appointed 
for the purpose, with the aid of A. Lipsky, L. Light, S. H. 
Morris, A. Grand and B. Kroop. 





‘JOSEPH W. BATEMAN CALLED BY DEATH 


Joseph W. Bateman, a plumbing contractor of South 
Boston, Mass., died recently at the home of his daughter 
in Malden, Mass. Mr. Bateman was a native of England, 
but had been a resident of South Boston for more than 40 
years. He was associated in the plumbing contracting 
business with the late Charles M. Bromwich, and since his 
death has conducted a business of his own at 648 East 
Fourth street. He was a member of the South Boston 
Citizens’ Association, and the Hobah Lodge, I. 0. O. F. He 
is survived by two daughters and a son. 
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Height 1s" The “EUREKA” Smoke 
‘aceon 9° Test Machine is abso- 
Weight 15 the lutely reliable when it 


comes to testing for 
leaks. Fills the wastes 
and vent of the entire 
system. It’s light and 
compact, and easy to 
carry on the job. 


Full details on 
request. 


BAILEY-FARRELL MANUFACTURING COMPANY 
Pittsburgh, Pa. Huntington, W. Va. Charleston, W. Va. 















The Knott trade mark is 
your protection. There’s a 
pattern for every type of 
installation. ‘They’re 
inforced with spiral 
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dowels of hickory. 
KNOTT MFG. CO. 
Tell City 
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| KNOTT TOILET SEATS | 











For Better Results — 
The OVERTON ROOF FLASHINGS 





Fit any angle roof from 
flat to half-pitch. Adapt- 
able to either standard or 
extra-heavy pipe. Makes 
an air and water-tight 


fitting. Endorsed by 
plumbing inspectors 
everywhere. 


BUTLER MFG. CO. ¢ 


Minneapslis, Minn. 
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RIVERSIDE 


DRUM TRAPS 
Black or Galvanized 


Nickel Plated Covers with fibre gaskets 
furnished if required. 


Several combinations of openings car- 
ried in stock with 14-inch and 2-inch 
openings. 


Write for catalogue 


Riverside Foundry & Galvanizing Co. 
KALAMAZOO, MICH. 
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Women’s 0A uxiliartes 


Jersey City Auxiliary Elects Officers 

At the dinner and dance of the Women’s Auxiliary of 
Jersey City, N. J., held January 13, the following offi- 
cers were installed: President, Mrs. Charles Werner; 
vice president, Mrs. John T. Edge; secretary, Miss Flor- 
ence Werner; treasurer, Mrs. L. C. Kull; sergeant-at-arms, 
Mrs. John J. Corcoran. Mesdames Louis S. Komoski, 
William F. Mulholland, William Joyce and Val. Werner 
were elected trustees. The ladies are planning another 























THE PETERS 
ALL - IN-ONE 


Electric automatic 
water system is an up- 
to-the- minute system. 
Equipped with a 
shallow-well pump for 
general water service 
or a rain water system. 
It’s absolutely auto- 
matic. 


Write for details 





PETERS PUMP CO. 


Kewanee, Illinois 
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Electric Wate: System 





























Tank Fittings of Quality 
1856 ‘“*McSHANE”’’ 1927 


The ORIGINAL mig ogre Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves 


McSHANE 
BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 


















Economical 


Phillips Self - Drilling Expansion 
Shells make their own sa‘es. No ex- 
pense for drilling tools. Once installed, y 
they cannot pull out or work loose. y 
Made in all sizes for strap hangers and yy 
rod hangers. 

Write for circular. 


PHILLIPS DRILL COMPANY 


1537 CORTLAND ST. CHICAGO, ILL. 














card party to be held February 10 at the Masonic Temple. 


Portland (Ore.) Auxiliary Holds Luncheon Meeting 

The Women’s Auxiliary of the Portland Master Plumb- 
ers’ Association, Portland, Ore., held its monthly luncheon 
meeting at the home of Mrs. George Kendall, 431 Rod- 
ney avenue, on Wednesday, January 12. The ladies omit- 
ted the December meeting because of the holiday activities 
and, therefore, this first meeting of the year was particu- 
larly enjoyable as a renewal of their social affairs. At 
the business meeting held in connection with the lunch- 
eon it was decided to make preparations for a card party 
to be held February 26, at the home of Mr. and Mrs. 
George Kendall. The master plumbers and their friends 
will be welcomed on this occasion. 


Duval County Auxiliary Gives Entertainment 

The Women’s Auxiliary to the Duval County Plumbing 
and Heating Dealers’ Association, Jacksonville, Fla., re- 
cently entertained its members and their guests. The 
program consisted of interesting talks given by State Sec- 
retary C. E. Bassett, of Tampa, George Keefe, president of 
the local association; Geo. Slauter, of the Jacksonville 
Gas Company, and Charles Chapman, chairman of the en- 
tertainment committee. Enjoyable features of the occa- 
sion were the violin solos rendered by Mrs. Slauter, ac- 
companied on the piano by her sister. Motion pictures 
showed the manufacture of wrought iron pipe, and were 
of much interest to both the members and the guests. Af- 
ter the entertainment a delicious lunch was served in the 
spacious banquet hall. 


St. Louis Auxiliary Honors Retiring Officers 

The installation of officers and the annual banquet were 
the most important events within the last month to the 
Women’s Auxiliary of the Master Plumbers’ Association 
of St. Louis, Mo. The retiring president, Mrs. Gus Wiede- 
mann, was presented with a handsome silver flower bas- 
ket, and the retiring secretary, Mrs. Paul Gabelman, with 
a silver sandwich tray, as tokens of appreciation from 
the auxiliary. The past year has been one of great suc- 
cess for the St. Louis Auxiliary, the membership is stead- 
ily increasing and it is hoped that it will soon be 100 
per cent. Co-operation and congeniality mark the suc- 
cess of this organization. The officers for the ensuing 
year are: Mrs. Charles Quinn, president; Mrs. E. E. Mon- 
ahan, vice-president; Mrs. W. Kuehne, treasurer, and Mrs. 
Len Meiners, secretary. 

Chicago South Side Auxiliary Has Many Activities 

The South Side Women’s Auxiliary, of Chicago, now has 
twenty-four members. Great enthusiasm is expressed and 
members feel that the auxiliary is making progress. Meet- 
ings have been held at the various homes, but at the last 
two meetings the auxiliary was entertained at the South 
Shore Country Club with luncheon and cards. At present 
the auxiliary is looking forward to the dinner dance and 























entertainment to be held February 11 for the benefit of 
the Scholarship Fund. At the recent election of officers, 
the former officers were all re-elected and the organization 











is anticipating another active and successful year. 
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MARYLAND MASTERS PLAN BANNER YEAR IN 1927 


The Maryland Master Plumbers’ Association has gotten 
off to a flying start for 1927, with the largest membership 
in the history of the organization, and an ambitious pro- 
gram of service in full operation. There are now 300 
members, all entitled to the four-fold service furnished by 
the new executive department, which is under the guidance 
of John W. Clark, executive secretary. 

Mr. Clark has recently moved into a new office, where 
he will be able to give full and unhindered time to the 
Credit Bureau and the Collection Bureau. Heretofore Mr. 
Clark was forced to operate these features under a handi- 
cap. Since their installation under the inspiration of 
Francis C. Dorsey, president of the association, last June, 
they have been handled by Mr. Clark from a desk in Mr. 
Dorsey’s office. This arrangement failed to give the de- 
sired space and privacy. 

A new service will soon be offered members of the as- 
sociation. A lawyer will be retained by the association, 
and his services will be available free of charge to all 
members. C. Morris Harrison, Baltimore attorney, was 
mentioned by Mr. Clark as being the most likely candidate 
for the position. 

Many plumbers have availed themselves of the service 
offered by the Credit Bureau. Plumbers who have lost 
money as a result of their customers moving or dropping 
out of sight, are asked to send in the names of the cus- 
tomers to the secretary. He keeps a list on hand, and on 
request, checks against it the names of prospective cus- 
tomers submitted by members. 

Through the activity of the Collection Bureau, Mr. 
Clark said, many accounts, some of them marked down 
on the books as “‘dead,’”’ have been collected. In some cases 
he has been able to collect judgments, including court 
costs, in full. Mr. Clark undertakes to bring the plumber 
and the customer together in his office in order that he 
may act as arbiter and settle their difference to the satis- 
faction of both. 

Members are encouraged to use the executive office as 
a downtown meeting place for them and for their cus- 
tomers. The office is located at St. Paul place and Frank- 
lin street. 

An attractive series of talks has been arranged for the 
meetings of the association, which are held the second 
and fourth Thursday nights of each month, and officers 
will endeavor to encourage such expansion as will make 
1927 the most noteworthy year so far in the record of 
their Association. 

The officers are as follows: Francis C. Dorsey, presi- 
dent; W. Fred Groscup, first vice-president; John W. 
Monosmith, second vice-president; Frank F. Breyer, treas- 
urer; Theodore G. Bunnecke, recording secretary; Charles 
H. Frederick, financial secretary; Patrick Sherry, sergeant- 
at-arms; William F. Myers, chairman of the board of 
directors; and William F. Mylander, Samuel E. Houch, 
August V. Kidman, and Edward H. Rogers, members of 
the board. 


A hotel, garage and store building will be built in 
Richmond, Indiana, at a cost of $1,200,000. Charles 
Wheelor Nicol, 310 South Michigan avenue, Chicago, is 





the architect. 

The Young Men’s Hebrew Association, 214 Gunter 
building, San Antonio, Tex., is contemplating plans for 
the construction of a brick and reinforced concrete lodge 
and business building to cost $100,000. 

Syracuse, N. Y., will spend $85,000 in equipping 14 
schools with automatic sprinklers, as soon as the spring 
school appropriation is made, the total issue of which 
calls for more than a million dollars. 
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No. 5—%-inch Compound Injector. Patented 
in U. S., Canada and Foreign Countries. 


eliminates troubles resulting from lime deposits and | 
other incrusting minerals in water backs, coils in 
ranges, furnaces, etc. Proven by actual performance } 

| 


to be the only dependable device of its kind. Write | 


for details. 


COMPOUND INJECTOR & SPECIALTY CO. 


419-421 D No. Laramie Ave. 


Originators, designers'and sole manufacturers of 


The Biggest Improvement 


Ever Made in Shower Baths 


Have you ever been cheated out 
of a pleasant, comfortable shower 
by a sudden, unexpected change 
in the temperature of the water? 


Some men have slipped and 
injured themselves on wet tile 
floors trying to escape a “‘shot’’ 
of cold or hot water. Others have 
been scalded, and some with 
weak hearts have died as a result 
of the shock. 

In the new showers of the Chicago 
Athletic Associstion there will be 
absolutely none of this trouble. When 
a bather enters these showers, he will 
discover one of the most important 
improvements ever made in shower 
bath equipment—THE POWEKS 
SHOWER MIXER 

Two Remarkable Features 
Found in No Other Mixer 

A Pressure Equalising Valve. 
Prevents changes in temperature of 
shower caused by pressure changes in 
supply lines, due to use of nearby 
showers, faucets, or flush valves. 

A Safety Stop. Protects bather 
from scalding caused by a “dead-end” 
in the hot waver supply line. It alxo 
prevents waste of hot water, and 
steamed-up bathrooms. 


Wrtte for book. 


The Powers Regulator Co. 
2716 Greenview Ave., Chicago. 
Offices in 35 Cities  (37s8u) 
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Easy because nothing else but a 
hammer and screw driver are re- 
quired. 


Permanent because SmMooTH-ON 
No.1 applied with the clamp expands 
in hardening and forms a powerful seal that “stays put” 
for the life of the line. 


Cheap because the materials cost little, no preliminary 
work is necessary, and no future attention is required 
to keep the joint perfectly tight. 
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OU need no previous experience to apply SMooTH-ON 

No. 1 and a SMooTH-ON Clamp, and you need but one 
experience with this combination to realize that it 
should be adopted and available for every screw thread 
leak that shows up. Keep SmMootH-On No. 1 on hand 
and see that your store room has at least one SMooTH-ON 
Clamp in stock for every size pipe in the plant. 
Smooth-On No. 1 comes in 1 and 5-lb. cans and 
25, 50 and roo-lb. kegs. Smooth-On Clamps 
come in all pipe sizes from I-in. to 12-in. If 
your dealer cannot supply you, write directly 
te us. 


THIS BOOK FREE 


if you return this coupon 





Twentieth Edition—Completely rewritten—136 
pages of new data—193 diagrams, pictures and 
practical hints on at least 200 different uses for 








age ‘ SmootH-On. Every progressive engineer 
should have this book—get your copy now. 








SmootH-ONn Mec. Co. 


Derr. 12, 570 Communipaw Ave., Jersey Crry, N. | 


Please send copy of the Smoorn-On Handbook, 20th 
Edition. 
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This &° That, Here&?T here 


J. F. MeNamara, Atlantic street, Norwalk, Conn., ha 
been awarded the heating and plumbing contracts on the 
residence being built at Sound Beach Park, for J. H 
Ingalls. 

The New England Conservatory of Music, Huntington 
avenue, Boston, Mass., will build a large addition. Haven 
& Hoyt, 45 Bromfield street, Boston, are the architects. 
George W. Chadwick is director of the conservatory. 

Harvard University will build a new chemistry labora- 
tory at Oxford and Divinity streets, Cambridge, Mass., 
from plans by Architects Coolidge, Shepley, Bulfinch & 
Abbott, 122 Ames building, Boston. 

Hotel Kimball, Springfield, Mass., is having plans drawn 
for the installation of 42 private bathrooms in the hotel 
at 140 Chestnut street in that city. 

The town of Norwood, Mass., will spend $275,000 for a 
memorial auditorium, from plans by William G. Upham of 
Norwood. 

Herbert F. Winslow, 30 State street, Boston, Mass., 
will build an office building at State and Exchange streets, 
Boston. Plans are being drawn by Architects Parker, 
Thomas & Rice, 177 State street, Boston. 

Lockwood, Greene & Co., 24 Federal street, Boston, 
Mass., have prepared plans for the convention hall to be 
built on the board walk at Atlantic City, N. J. 

Three apartment buildings are to be erected on Hop- 
kins street, Hartford, Conn., by A. D. Carani, 5 Vernon 
street in that city. Each block will contain 26 apartments. 
Golden Storrs & Co., Hartford, are the architects. 

Ray B. Marsh, Ine., 55 Allyn street, Hartford, Conn., 
has been awarded the heating contract on the Arcadia 
theatre and the adjoining business block, in that city. 

The town of Framingham, Mass., is planning the erec- 
tion of three new schoolhouses, under the direction of 
the superintendent of schools, at a total cost of over 
$1,000,000. 

Frank Irving Cooper, 172 Tremont street, Boston, Mass., 
is drawing plans for a large addition to the high school 
at Somerville, Mass., George Huey, 6 Beacon street, 
3oston, is engineer. 

Aychitect Michael A. Dyer, Boston, Mass., is preparing 
plans for an addition for the Medford, Mass., high school, 
to cost about $600,000. William Frye White, of Medford 
is chairman of the schoolhouse building commission. 

Hobson & Lawlor, Lowell, Mass., have been awarded 
the heating and plumbing contracts on the new A. G. Pol- 
lard building, to cost $500,000, which will replace the 
structure destroyed by fire several weeks ago. 

First National Stores, Inc., will build a warehouse, 
garage, bakery and other buildings on Mystic avenue, 
Somerville, Mass. Monks & Johnson, 99 Chauncey street, 
Boston, are the architects. 

The Lowell Electric Light Co., Lowell, Mass., has had 
plans prepared for a new office building and has awarded 
the heating contract to Farrell & Conaton of Lowell, and 
the plumbing contract has been awarded to John E. Drury, 
also of that city. 

Robert La Centra & Co., 75 Endicott street, Boston, 
Mass., has been awarded the plumbing and heating con- 
tracts on the new apartment block at Broadway and 
Reservoir avenue, Revere, Mass. 

A new Roman Catholic church will be built in Evans- 
ville, Ind., at a cost of $200,000. E. J. Thole of that city 
is the architect. 
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E. F. Rittenbury, 303 Blackburn 
ex., is the architect in charge of plans for a two-story, 
brick and concrete, 12-room and auditorium school build- 
ing at Petersburg to cost $50,000. 

The Brady Investment Co., of Brady, Tex., S. McCollum, 
president, has plans under way for the construction of a 
group of business buildings to cost $210,000. 

The First National Bank Childress, A. 3. 
Echols, president, plans the construction of a bank and 
brick, stone and reinforced 


of Tex, 
office building of five stories, 
concrete, to cost $300,000. 

The San Antonio Public Service Co., of San Antonio, 
Tex., is having plans prepared by Atlee B. & Robert M. 
Ayres, architects, Bedell building, for the addition of three 
stories to the present building as well as alterations, addi- 
tions. and improvements. The total cost will amount to 
$150,000. 

The First Methodist Church of Harlingen, Tex., plans 
the construction of a new church building of brick, stone 
trim and concrete to cost $75,000. 

The Rio Grande Valley Rod and Gun Club of Browns- 
ville, Tex., plans the construction of a club house on 
Padre Island to cost $70,000. Will Noonan, Builders 
Exchange building, San Antonio, is the architect. 








Port 


Wash., 
Angeles, Wash., and H. Cook, Seattle, Wash., at a trade con- 
vention in Seattle. 


J. H. Richenderfer, Seattle, Charles Owens, 


The City of San Antonio, Tex., has had plans prepared 
by Leo M. J. Dielmann, architect, 306 East Commerce 
street, for the construction for a clinic for the City Health 
department and an addition to the detectives’ office of 
the City Police Department. The cost of the structure 
will be about $60,000. 

The Del Mar Corp., of Corpus Christi, Tex., are plan- 
ning the construction of six frame dwellings at a cost 
of $5,000 each, and of four brick veneer residences to 
cost $7,500 each. 

The Harry K. Johnson Trust, Stewart building, Hous- 
ton, Tex., have prepared plans for the construction of 
forty farm houses in connection with farm development 
being promoted by this firm. 

The Santa Rosa Infirmary of San Antonio, Tex., has 
plans under way for the construction of an annex for 
medical and surgical cases. The building will be of brick, 
tile and concrete, of five stories, steam heated and special 
plumbing arrangements, and will cost $500,000. Leo M. 
J. Dielman, 306 East Commerce street, is the architect. 

B. K. Goodman of San Benito, Tex., has had plans 
prepared for a three-story apartment building of brick, 
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tile and concrete to cost $60,000. Callaway & Nethercot 
of Corpus Christi are the architects. 

Charles W. Whitehead, 972 East State street, Trenton, 
N. J.. an honorary member of the Master Plumbers’ Asso- 
ciation of the City of Trenton, N. J., has decided to start 
in business again. At the last meeting of the association, 
Mr. Whitehead applied for, and was granted active mem- 
bership in the association. 
| The University of Texas Extension Department of 
Brownsville, Tex., contemplates the construction of a 


Junior College and High School building of brick, stone 
and reinforced concrete to cost $300,000. 


The Cleghorn Company of 54 Batterymarch street, Bos- 
ton, installed the heating plant in the new Motor Mart 
Garage, which has just been completed in the Park square 
district of Boston. This structure, covering a city block 
and with a frontage on five streets, is said to be the 
largest garage in the world. It has accommodations for 
2,000 cars. 


Mayor Malcolm E. Nichols of Boston has just promoted 
Thomas F. Bowes, engineer in charge of the sewer service 
of Boston, to head of a new division in the department of 
public works which will have sole jurisdiction of this 
activity. Prior to this reorganization there had been a 
combined sewer and sanitary division. 

C. N. Hilton and associates of Dallas, Tex., plan the 
construction of a public market building at Ervay, Corsi- 
cana and Browder streets. The building will be 110x300 
ft. with stucco walls finished on the interior with white 
brick, and will cost $200,000. Bryan & Sharpe, Athletic 
Club building, are the architects. 


Bids are being received for the construction of a three- 
story brick and steel parochial school, 80x120 ft., on 
Orange street, New Britain, Conn., for the Sacred Heart 
Parish, to cost $300,000. G. P. B. Alderman & Co., 316 
High street, Holyoke, Mass., are the architects. 





C. V. Harbaugh, Hagerstown, Md., has been awarded 
the heating contract on the new lodge building for the 





Woodmen of the World at Hagerstown, Md. 

A. S. Woodward, Heavener, Okla., has been awarded 
| the plumbing contracts on the city hall and the Masonic 
Temple building at Heavener, Okla. 


The Paint Heating Company, 127 South State street, 
Jackson, Miss., has been awarded the heating contract, 
and Robinson Brothers, 214 North Barr street, Pine Bluff, 
Ark., has been awarded the plumbing contract on the 
$248,000 building for the First-Capitol Realty Company 
at Jackson, Miss. 


Plans are being prepared for the Montecito Beach Club’s 
building at Serena, Calif. It will be a steel and concrete 





structure following the Spanish design, and will cost 
$150,000. 


An addition, to cost $150,000, will be erected by the 
Vancouver Cold Storage Co. of Vancouver, B. C. Con- 
tracts will also soon be let for the construction of a 


$100,000 hotel at Chilliwick, a suburb of Vancouver. 


The Cincinnati Oil Works will build a six-story office and 
executive headquarters building at Sixth and Culvert 
streets in that city. 


A class A, twelve-story steel frame building is under 
construction on Franklin, near Seventeenth street, Oak- 
land, Calif. It is being built for the Bacon Land Co. 


Hamer’s Plumbers still have a comfortable lead in the 
| Cincinnati Y. M. C. A. Bowling League, having won 37 
and lost 11 games, with the next best team winning two 
less and losing two more games. 
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Chas. Hutton, Los Angeles, vice-president, California Master 
Plumbers’ Association; Thomas Haverty, Los Angeles; Walter 
Gray, Oakland; James Pinkerton, San Franciseo; William 
Goodrich, Hollywood, at a recent convention in Los Angeles. 


Bids are being asked by the United Church of Canada 
for the erection of a theological college at Vancouver, 
B. C., which it is estimated will cost at least $100,000. 

A theater to cost $150,000 will be erected by the Fa- 
mous Players Canadian Corporation at New Westminster, 
B. C., and another to cost $75,000 at Nelson, B. C. 

Giescke & Harris, 207 W. Seventh street, Austin, Tex., 
have been selected as the architects to draw plans for a 
new high school at Brenham. The school will be two 
stories, of brick, stone and reinforced concrete, and will 
cost $130,000. 

The Board of 
plans prepared for the 


Tex., has had 
addition to 


Education of Houston, 
construction of an 
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Heating Residences 


AND 


Small Buildings 


Gives a thorough descrip- 
tion, with plans and illustra- 
tions, of the heating systems 
used in heating small build- 
ings, such as cottages, bunga- 
lows, two-story idences 
and small garages. 

It takes a typical cottage, 
bungalow, two-story resi- 
dence and small garage and 
explains, step by step, the 
heating of each of these buildings by steam, vapor and 
hot water. 

All details of the systems are thoroughly described and 
illustrated. layouts are so simple that any steam- 
fitter can use them as guides. 

Proper main and pipe connections, the proper connec- 
tions of chimneys, details about vapor heating and many 
other important features are explain 

Heating Residences and Small Buildings contains 
much practical information and will make a valuable 
addition to any contractor's library 


Price, $1.00 Postpaid 
Published by 
Domestic Engineering 


BOOK DEPARTMENT 
1900 Prairie Avenue :: Chicago, IIl. 






Heating Residences 


and 


Small Building's 
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the John Marshall Junior High school to cost $60,000; 
also an addition to the Robert Louis Stevenson school to 
cost $45,000. Harry D. Payne is supervising architect 
in charge of plans. 

Tex., have plans ready for 


and basement 


Rettig’s, Inc., of Houston, 
the construction of a two-story 
building to cost $125,000. R. D. Steele is architect. 
J. Fred Smith, Praetorium Dallas, 
having plans made for the construction of a theater, store 
and office building to cost $150,000. will 
be of brick, cast stone and reinforced concrete. 
H. Lee Ransom and 
have purchased property at E. 
streets, and plan the additicn of three stories as well as 


business 
building, Tex., is 


Construction 


Tex., 
Alamo 


San Antonio, 
Commerce and S. 


associates of 


remodeling and improvements to cost $100,000. 


Plans are being contemplated by the San Antonio Real 


Estate Board of San Antonio, Tex., for the construction 
of an office building of about seven stories to cost 
$350,000. 


Alex Davidson of Amarillo, Tex., has plans under way 
for the construction of a $2,000,000 hotel building. 


J. N. Donohough of Plainview, Tex., has plans under 
way for the construction of a five-story, brick, stone, tile 
and reinforced concrete hotel building, of 100 rooms each 
with private bath, to cost $250,000. Kerr & Walsh are 
the architects. 


L. M. Witherell 
awarded a contract 


& Sons of Taunton, Mass., have been 


to build an addition to the Cohannet 
School building at Taunton, the estimated cost of which 
is $205,931. 145 ft. by 100 ft. in 
size, of brick and limestone, and with two stories and a 


The architects for the building are McLaughlin 


The structure will be 


basement. 
& Burr. 











Detroit Torch DoesIt! | 


When you put a Detroit Torch on the job, you can just |; 
sit back when you finish and know that that job is right. | 
Tre Detroit line of torches and fire pots are made to 

serve. And they do. 


Detroit products are guaranteed and the guarantee 
means something, too. 


Your Jobber has Detroits. 


DETROIT TORCH & MFG. CO. | 
DETROIT 33 33 MICHIGAN 
New York Office: 45 Warren St. | 


Canadian Representative, George P. Fraser, 39 Tyndale, Toronto. 
Kettman & Ten Eyck Sales Co., 326 S. San Pedro St., Los Angeles, Calif. 
Oscar C. Andersen, 627 Washington Blvd., Chicago, III. | 
Louis Williams & Co., Nashville, Tenn. | 
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Here is an 
Efficient Water 
Supply System 














Efficiency plus. Econ- 
omy too. The NEW 
KALAMAZOO requires 
no attention after instal- 
lation other than an oc- 


casional oiling. 
It is automatic and noise- 


less. Let us send you 
full details. Write today. 








NATIONAL WATER LIFT CO., Kalamazoo, Michigan 























CURTIS 


PIPE CUTTING AND 
THREADING 


MACHINES 
give Economy—Speed—Reliability 


Cut shows one of our 
No.442 Direct-connected 
Electrics which has a 
range from |—4 inches. 
This model and our 2 
and 3 inch models are 


readily PORTABLE. 


There is a CURTIS for your work. Hand- 
Belt-Electric Models to 16 in. 


THE CURTIS & CURTIS COMPANY 
318 Garden St., Bridgeport, Conn. 


Most Threads per Dollar Invested 











The Matin Portable Vise Stand and 
Pipe Bender can be taken down in one- 
half minute by slipping legs out of 
sockets at four corners of stand. Weighs 
oe only 45 pounds, and. can be carried to 
the job. Sent on ten days’ free trial. 


OWENSBORO KENTUCKY 


Portable! 














Write today for details. 


H. P. Martin & Sons 
626 E. 2nd Street 























The 
Electro Melter 


Noiseless—Even when 
operated at close proxim- 
ity to operator. Without 
vibration. Does not be- 
come affected by climatic 
conditions on the job. Nor 
is its operation retarded 
when recharged with 


chilled solder. 


RICHMOND HILL, NEW YORK 








| The Electro Engineering Co., Inc. 
| 







Frankini Bros., of Medford, Mass., were low bidders. 
at $295,013, for the contract to erect a memorial munic- 
ipal building on Washington, Nahatan and Market streets, 
Norwood, Mass., for the town. 

A two-story apartment house will be built at a cost of 
$100,000 at 965 Burton avenue, in Cincinnati. 

The Ernest Daughtry Plumbing, Heating & Electrical 
Company of Bowling Green, Ky., has been awarded the 
vapor heating and plumbing contract in the erection of 
the $50,000 state armory at Tenth and Chestnut streets, 
Bowling Green, Ky., for the Kentucky National Guard. 

The Kirwan Engineering Company, 1308 East Balti- 
more street, Baltimore, Md., has been awarded the heat- 
ing and plumbing contracts on the new administration 
building at Pikesville, Md., for the Baltimore-Maryland 
National Guard. 


taiennie Company, 1300 Canal street, New Orleans, 














La., has been awarded the plumbing and heating con- 
tracts on the school building at Constance and Ninth 
streets, New Orleans, La. 

Gila Valley Plumbing & Heating Co., of Safford, Ariz., 
has been awarded the plumbing and heating contracts on 
the new school at St. David, Ariz. 

Bids are being received for the proposed $200,000 
town hall to be erected on Main street, Spencer, Mass. 
George C. Halcott, Worcester, Mass., is architect. Plumb- 
ing and heating bids are being received separately. 

Thomas Freney, 51 Leavenworth street, Waterbury, 
Conn., has been commissioned to prepare plans for an 
addition to Barnard School on Drayer and Green streets, 
for the city of Waterbury, to cost around $150,000. 

Bids will be called for soon for a new theater to be built 
on Cushing street, Belmont, Mass., for M. M. Provizer. 
Gay & Proctor, 248 Boylston street, Boston, have prepared 
plans for a one-story brick structure to cost $100,000. 

The Plymouth Lodge A. F. & A. M., Plymouth, Mass., 
is to build a new Masonic Temple on Court street. Plans 
by Kendall, Taylor & Company, 142 Berkeley street, 
Boston, call for a brick building, 50x90 ft., and three 
stories high. 

The St. Joseph’s Parish, Salem, Mass., is having plans 
prepared by J. Arthur Marchand, 159 Lafayette street, 
Salem, for a two-story brick and steel addition to the 
convent on Harbor street, to cost about $150,000. 

Parker, Thomas & Rice, 177 State street, Boston, Mass., 
are preparing plans for a 14-story office building to be 
erected at Exchange and State streets, Boston, for Herbert 
F. Winslow. 


T. J. Conway, 146 Spring street, Springfield, Mass., has 
the plumbing and heating contracts in connection with 
alterations to the Kimball Hotel at 140 Chestnut street. 
The contract includes the installation of fixtures in 40 
bathrooms. 

Members of the Bethany Congregational Church of 
Quincy, Mass., have appointed a committee to procure 
plans for a stone church, and take bids for its construc- 
tion. The estimated cost is to be $400,000 and it is to be 
built on Spear street. 

The city of Malden, Mass., which pays $53 per million 
gallons for its water to the Metropolitan District, has 
been losing water at the rate of 200,000 gallons per day 
for more than a month. The question of where this water 
was going was solved last Saturday when the water de- 
partment discovered a leak in the high-pressure main on 
Pierce street, which, because of frost in the ground, had 
not come to the surface. Investigation showed that when 
a new sewer pipe was laid, the water pipe sank and weak- 
ened one of the joints. 

















_ January 29, 1927 


The city of Worcester, Mass., is planning extensions 
o its school system. Projects at present contemplated 
nelude an addition to the grade school on Adams street, 
ind a new school on Lee street. 

Bids are being received for the proposed stone church 
at Lewiston, Me., for St. Mary’s Parish. Eugene Gauthier, 
pastor, is in charge. Plans were prepared by O’Connell 
& Shaw, 134 Newbury street, Boston, Mass. 

The town of Framingham, Mass., is considering plans 
for the construction of three new elementary schools. 
Sites for the projects are specified on Franklin street, 
Beacon street, and on Beacon and Leland streets. It is 
estimated that the expenditure will amount to more than 
$500,000. 

Voters of the town of Arlington, Mass., which is a part 
of Greater Boston, met in special town meeting recently 
to discuss the question of a new junior high school build- 
ing in East Arlington, said to be greatly needed to ac- 
commodate the growing school population in that part 
of the town. 

J. M. Maxwell & Son, 8 Forest street, Medford, Mass., is 
installing the plumbing system in the new club house for 
the Cottage Park Yacht Club on Orlando avenue, Winthrop 
Center, Mass. 

Libby & Blinn, 135 Sheldon street, Hartford, Conn., and 
Otto Epstein, Inc., 38 Elm street, also in Hartford, have 
the heating and plumbing contracts, respectively, on the 
store and office building in course of construction at Pratt 
and Trumbull streets, for Albert Steiger, Inc. 

The town of Holden, Mass., has tentative plans for the 
erection of an armory. Francis N. Woodman, of that 
town, is chairman of the building committee. 

Atlee B. & Robert M. Ayres, architects, Bedell building, 
San Antonio, Tex., are drawing plans for a residence for 
Col. B. B. Webb to cost $75,000. These architects are also 
preparing plans for a residence for Carl Newton, to cost 
$50,000. 

E. B. Holliday Co., Martin building, Birmingham, Ala., 
has been awarded the contract for the construction of a 
hotel and clubhouse with over 160-rooms and suites, each 
with private bath, at Club Yamakita, for the Yamakita 
Land and Development Co. of Shelby Springs, Ala. 

W. S. Smith Plumbing Company of Ada, Okla., has been 
awarded the plumbing and heating contracts on a large 
residence at Durant, Okla. 

Chalkley Brothers, 218 E. Romana street, San Antonio, 
Tex., have been awarded the plumbing contract, and Jud 
& Ormond, 703 North Flores street, San Antonio, Texas, 
have been awarded the heating contract on the new busi- 
ness addition for Phelps & Dewees in that city. 
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WADE Downspout Heads 


are being specified for 
all kinds of installations 
by leading architects 
and engineers. No ex- 
pansion joint necessary 
— easy slip joint con- 
nection which makes 
up absolutely tight. 


Send for the WADE catalog. 






MFG. COMPANY 
551-53 Fulton St. yucaieinedie Ill. 


WHEELING 


SANITARY MFG. CO 
Wheeling, W.Va 











High Grade Plumbers 
Ware—Two-Fired 
Vitreous China 
Plate 100-E Lavatory on 
Pedestal. T 
24x20 inches and 26x22 

















“The Tran- 
quil” all white Syphon 
Jet Water Closet Com- 
bination, including 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 

Reference — Domestic 







Engineering Catalog 
Directory. 
















Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 





TANKS FOR: [High pressure gas and air storage — Pneumatic 
water systems—Gasoline and oil storage—Oil burning equip- 
ment—Open top— Welded. Ss Genuine Copper Brazed 
tanks for high pressure—the tightest, safest, or est tank it is 
possible to construct by any known process. A. 'S.M.E. code tanks. 



















“LUCKY STRIKE” 
FORCE CUPS 


Made of the finest rubber — 
and designed to give superior 
service. Made right — packed 
right—priced right. Write your 
jobber "about ‘Lucky Strike’ 
Force cups -—today. 


LAVELLE RUBBER COMPANY 
320 W. Illinois St. Chicago, III. 
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PROFIT 


from the sale of 


Water Service! 











A complete, automatic, 
self-lubricating unit, of 
exceptional long life and 
good service, that is meet- 
ing a very ready sale 


6 
among owners and build- 
ers. Profitable in itself, C, TS 0 
and opens an almost un- “H h . 
limited field for the sale of How to have Run- 
plumbing supplies, bath- ning water,” a copy 
room fixtures, etc. The of which is waiting 
HOOSIER is quiet in for you. contains 
operation, economical and y 1 4 
easy to install. Protected as ve uable in- 
completely by the famous formation. May we 
with details of our 
dealer proposition? 


Please write today ! 


FLINT & WALLING MFG. CO. 
76 OAK ST. 


KENDALLVILLE, IND. 
comme GALVAZINK PUMPS” 
, HOOSIER evLinten 
« HO = re 

# HOOSIER ice LINDERS 


x 
WINDMILLS 
REGISTERED TRADE MARK-US PAT OFFICE 


~ = ~ = ~ 











The Most Complete 





Line on the Market 
; 


and real service is our 
aim for the future. We have 
been manufacturing a line of 
plumbers’ brass and iron 


| specialties for 15 years. 


Our line is the most complete 
on the market today. Cen- 
tral Specialty Company’s 
products are sure to give 
satisfaction. 


\ 

OUR record of high quality | 
| 

| 


Let us send you our catalogue 

-it will save money for you 
wherever specialties of brass 
or iron are required 


Write to-day! 








\ 
Central Specialty 


7529 St. Aubin Ave. 


la 
Co. 


Detroit, Michigan 
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— Bath a Day Nlovement 


slowly, has accelerated its growth by 
undertaking an educational campaign. 
No type of merchandise can be sold 
until people have learned how to ap- 
preciate its value in their lives. In 
this direction the Bath a Day Move- 


ment is cited by men in all walks of 


life as one of the most constructive educational campaigns eve 








instituted. Has it been put on in your community? 


ciate why, in 161 cities and towns throughout the 

United States, this little booklet has carried its 
message of greater health through more frequent bathing 
into the schools of those communities. 

It is a splendid piece of selling effort, in the interest 
of the entire plumbing industry. That it has been ac- 
cepted by school authorities in so many cities is a high 
tribute to its character. 


Ric “The Story of the Bath,’ and you will appre- 


You may be sure that, in those communities, the plumb- 
ing display window has been viewed with a great deal 
more interest. For, wherever the booklet has been used 
in the schools as supplementary reading, the interest has 
been carried into the home. Parents have wanted a copy 
so they might read it. 

This is the type of educational effort which makes the 
actual sales effort much easier. Once a person has learned 





| of the public. 


the value of more frequent bathing, the sale of the bath- 
room equipment to make possible the habit has become 
easier. 

If you haven’t read ‘‘The Story of the Bath,’’ ask for a 
free copy and for details as to how to put on a Bath a 
Day Campaign in your community. 


Let Epigrams Act As Your 
Promoter 


\ , 7 HEN a large sporting event is to be pulled off, it is 
usually put in the hands ofa professional promoter, 
. that is, a man who is experienced in putting such 
things across successfully. One of the first things most 
promoters do is to get the news of the event published in 
as many newspapers as possible to attract the attention 
The principle of this can be applied to 
other businesses as well, as present-day sporting events 
are nothing more or less than business ventures. Nat- 
urally you cannot get free newspaper space, but you can 
use the epigrams below to great advantage. 


Many a man’s peck of trouble comes in liquid form. 
* * * 
True love doesn’t thrive well in a public garden. 
ao * * 
A man seldom speaks lightly if he stops to weigh his 
words. 
* * * 
It’s a good thing to avoid people who consider you a 
good thing. 
* * * 
One way to get rid of unpleasant people is to begin 
giving them advice. 
. +. ca 
More feelings are hurt by bad manners than by bad 
intentions. 
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A business can grow no faster than the community is educated io 
appreciate the service it offers. Many an industry, growing 
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Here are the famous 


Quadruple Coils of Copper 





The Quadruple Coils of Copper present 
an extraordinarily large surface to the 
flame, thus preventing heat waste, and 
producing hot water on the first circu- 
lation. Each coil is connected to the 
brass manifold with union connectors——a 
decided advantage. 


Made in 3 types, 20 K. W. for average 
Home use. 20 G. K. for larger hot water 
demands, and Twin K. W. double the 
capacity of 20 K. W. 


Hotstream Heaters will enable you to 
get more than your share of surburban 
business. Write or wire for full 
information. 


Hotstream is the only water heater licensed to use the 


PATENTED 


KEROGAS 


“’* BURNER “™ 
THE HOTSTREAM HEATER COMPANY 


‘‘Makers of Heaters that Heat’ 
CLEVELAND, OHIO 


New York..........210 East 45th Street BRANCH OFFICES Denver.... .....1715 California Street 

Chicago.......627 Washington Boulevard San Francisco............ Rialto Building Cambridge, Mass........491 Main Street 

BOPOMS..... 2608 269 West Richmond Street BING sw cnionnéacne 1045 Wayburn Avenue Louisville....... 111 South Second Street 

Manufacturers of a Full Line of Gas and Kerosene Heaters—Standard High-Grade Products Built to Give Lasting Satisfaction. 
Copyright 1927, by Hotstream Heater Co. 
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Flush Valves 





HEN the valve is in position on 

the bowl with which it is to oper- 
ate, and the water pressure turned on, 
the simple turning in or out of the 
regulating screw (A in diagram) sup- 
plies the exact amount of water needed 
to make the closet bowl flush perfectly. 
This adjustment, when made, remains 
permanent. 


This vitally important regulation fea- 
ture often enables the plumber to make 
a sluggish bowl flush when otherwise 
it would have to be replaced. 

No regulation is required from LOW- 
EST to HIGHEST pressures. Do not 
confuse this with regulation of VOL- 
UME of water delivered to the bowl. 


Every time the valve is flushed, the 
plunger (B) is raised off its seat (C), 
leaving an opening through which 
grains of sand, etc., can be washed out 
of the port. 











Having a 25% larger diaphragm-area 
in the control chamber, the Watrous 
valve functions perfectly under low 
pressure conditions where other valves 
often fail. 


It has a larger water-way per second 
of opening, and therefore delivers water 
with extra volume and ‘‘punch’’. 


Write for full details. Loose-leaf catalog pages sent on request. 


PLUMBING DIVISION 


Watrous Flush Valves—Duojet Closets—Self-Closing Basin Cocks—Combination 
Lavatory Fixtures—Pop-Up Wastes—Liquid Soap Fixtures, etc. 


Sold by leading plumbing jobbers throughout the United States. 
THE IMPERIAL BRASS MANUFACTURING COMPANY 
1231 West Harrison Street CHICAGO 


H. D. Tuck, 404 Marquette Bidg. Wm. P. Horn Co., 237 Rialto Bldg. 


BRANCH SALES OFFICES 
Chas. S. Anderson 


Detroit, Mich. 9506 Bits Emon Ave. San Francisco, Cal. 
W. E. Blair, Jr., c/o Coronado Hotel Omaha, Neb. L. C. Coombs, Rm. 506,110 W. 11thSt., 
St. Louis, Mo. Continental Sales Co. Los Angeles, Cal. 


924 Metropolitan Life Bidg. 


R. J, Shank, 920 Grand Ave. “ x 
Minneapolis, Minn, 


Des Moines, Iowa 


Wm. P. Horn Co., L. C. Smith Bldg. 
Seattle, Wash. 
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BACHELORS COOK BOOK 
understand it 


Written so that any bachelor can 
By F. A. W. 
Pancakes 
Into a large bowl or a pan, or something, break several 


being sure first that 
Then spill in 


ezgs. Then dump in a bunch of flour, 
you have picked out all the bits of egg shell. 
some milk or water and mix it well until all the lumps are 
up and mixed. Then throw in some salt and mix 
Taste with the left forefinger. If it is too salty add 
and flour and mix well. If not salty enough add 
Fry two or three at a time in a frying pan and be 
Do not fry too brown. 


broken 
again. 
more milk 
more salt. 
sure to keep the pan well greased. 
Coffee 
Fill the coffee pot with water and set over a hot fire. Then 
throw in about two handfuls of ground coffee. When the pot 
boils over the coffee is done. If the fire is put out when the 
pot boils over, don't forget to turn off the gas. 





Bacon and Exes 

Always buy sliced bacon. It is easier to fry than the other 
kind and you get more pieces to the pound. Put a couple of 
slices of bacon in a frying pan and start the gas under the 
When the pan gets hot drop in an egg after taking 
Try to be careful not to break the yellow part 
in the center of the egg. After a minute or so turn the egg 
over on the other side and cook that too. When that is done 
the egg is also. By this time the bacon should also be well 


cooked and eatable. 


pan, 
off the shell. 


Baked Beans 
Open a can of beans being careful not to cut your fingers 
with the hatchet. Dump the beans into a frying pan and put 
Stir quite often so as not to burn the beans any 


over a fire. 
When warmed sufficiently put into a 


more than is necessary. 
dish. 


TO SKE 


L’D LIKE 
The man I’d like to see 
Is the one who’s “average,” 
I see his name in every book, 
On almost ev'ry page. 
I wonder if he’s tall or short, 
Or somewhere in between; 
And if his eyes are blue or brown, 
Or gray, or maybe green. 
I wonder if he has a wife, 
Or is a bachelor; 
Oh, well, he’s served his purpose,— 
Filled sev’ral lines, or more. 
L. N. O’F., Los Angeles, 
MORE FROM THE GUYED BOOKS 
A tourist traveling in the Rocky Mountains was introduced 
to an old hunter who claimed to have killed no fewer than 
a hundred bears. 
“Bill,” said the guide, “this feller wants to hear of some 
narrer escapes you had from bears.” 
“Young man,” said Bill, “if thar’s been any narrer escapes, 
the b’ars had ’em.” 


Cal. 


O. G. S., New York. 


THESE FASHIONS 
Mary had a little skirt, 
The latest style, no doubt, 
But every time she got inside 
She was more than half way out. 


Have you worn all your Christmas ties yet? Or have you 


exchanged them? 
Et TF. 
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BOILER 


and heating system 
CLEANSER 


Cleans, reuvenates and prevents form- 
ation of rust and scale in Steam Vapor rH 
and Hot Water Heating Systems and : 
Power Boilers - an excellent cleanser 
for Domestic Hot Water Supply Systems 
CONTENTS 2 GAL 











Exclusive Distributor 











JOHN G. KELLY, 210 E. 45th St., New York City 


Manufactured by 
No-Rad Rust Corp., 413-19 N. Water St., Lancaster, Pa. 


Write for Prices and Literature. 

















Desirable Territory Open for Agents. 
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Socket 





maple Lectexc Pe 
MACHINE 


ASK A USER 


If you want to know what kind of a machine the 
Rogaco Portable Electric Pipe Machine is—ASK A 
USER! 

Ask a user if it stands up -if it is practical 
easy to operate and if it gives good service. 


if it is 


Ask a user if it is a money maker!! 


In short, don’t take our word for what it will do, but 
ASK A USER. 

A booklet listing users all over the country, from the 
Atlantic Coast to the Pacific Coast, from the Great 
Lakes to the Gulf, will be sent upon request. 


Manufactured by 


ROBBINS, GAMWELL & COMPANY 
PITTSFIELD MASSACHUSETTS 
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Tork Draft Opener 





the only 
10-day 
furnace 
clock 


How To Operate 

1, Set once a year. 

2. Wind once a week. 

3. Put on the hook every night. 


For Any Coal Furnace 
10-day dust-proof movement. Made of brass so it 
will not rust. Comes with attaching screws for 
surface mounting, crank shaped winding key for 
easy winding, brass hook and two-foot chain for 
attachment. $10 retail. 

Write for discounts and descriptive folder No. 26101. 
TORK COMPANY, 12E. 41st St., New York 


For economical control of Automatic Oil Burners 
use TORK CLOCKS. Standard for any voltage 


























How much of your profit 
is lost in “follow up”? 


Many a plumber’s tidy profit on a job has been eaten up by 


“follow up” service made necessary through a water heater’s per- 


formance failing to satisfy a customer. | 


Plumbers have found that the extra heavy construction of the 
Paracoil Domestic Water heater, eliminates 
special care in making installation and re- 
lieves the plumbers of follow-up service. 
Extra large coils make steaming hot water 
a certainty. 


{tts 


The Paracoil has no brazed joints, no pipe 
threads inside the shell, nothing to leak, rust 
or get out of order. Fully guaranteed both 


l 


as to performance and workmanship. 


j 


‘I 


U 


Send for booklet, list of plumber-selling 
helps and price list. 





DAVIS ENGINEERING CORPORATION 


90 West Street New York City 
Factory: Elizabe th, New Jersey 


Paracoil. 


WATER HEATERS 


PATENTS 


H eating Department 


1,611,913. Oil Burner. Richard James Inch, Detroit, 
Mich. In an oil burner, a base plate having a cup-shaped 
depression with a central opening for a fuel supply pipe; 

| a disc provided with a plurality of grooves to receive the 
oil discharged from the pipe; a fitting supported on said 
base plate having a plurality of vertically disposed air 
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passages surrounding said dise with lateral extensions 
connected with a central depending nipple open at its 
lower end adjacent the upper face of the disc; a central 
post extending upwardly from the fitting; and a plurality 
of adjustable superposed baffle plates supported in spaced 
relation upon said post, whereby the flame may be de- 
lected laterally toward the walls of the heater. 
ae * ce 

1,611.9234. Ventilator. Robert T. Merrill, Milwaukee, 
Wis. In a ventilator, the combination, with a draft tube 
of oblong rectangular section, of a series of spaced down- 
wardly flaring prismoidal deflectors at the outer end of 





r 1,611,934. bs 


the tube, a downwardly flaring cap above the upper de- 
flector, spaced partitions mounting said deflectors and cap 
in vertically spaced relation, some of said partitions form- 
ing vertical deflectors extending across the space above 
the tube to define a plurality of parallel transverse air 
passages, the several partitions forming the transverse 
passages being laterally off-set with respect to those form- 
ing the vertically adjacent transverse passages, and a 
vertically-disposed deflector extending longitudinally above 
the draft tube and supported from some of said partitions. 
* %* * 

1,612,883. Oil Burner. Leonadus C. Porterfield, St. 
Louis, Mo. An oil burner comprising a circular base hav- 
ing an upwardly and inwardly inclined wall, an integral 
inwardly extending flange adjacent the upper edge of said 
base, a supporting member provided with a channel located 
on said flange, a web integral with said supporting mem- 
ber, a hollow boss integral with said web and concentric 








with said base, the opening through said boss being 
































January 29, 1927 DOMESTIC 
smaller at its top than at its bottom, a circular hollow 
burner provided with vertical slits supported by said web 
above said boss and partially surrounded by said channel, 
a gas generator partially surrounding said burner and 
located above said channel, means for supplying oil to 
one end of said generator, a tip located below and con- 
centric with said boss, a pipe for connecting said tip with 
the remaining end of said generator, means for initially 
heating said generator whereby vaporized oil is delivered 
from said tip, and means for controlling the supply of 
oil to said generator. 


2 3/ 
1,612,883. 

















1,613,539. 1,613,293 
1,613,539. Rotary Oil Burner. Micheal David Sheehy, 
Kitchener, Ontario, Canada. In a rotary oil burner a 


rotatable shaft mounted to revolve in suitable bearings, 


an upper plate carried centrally upon the upper end of 
the shaft, a lower plate spaced beneath the aforesaid plate 
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and through the open center of which the aforesaid shaft 
passes, means for rotating the lower plate in an opposite 
direction to the upper plate and shaft, and an inner and 
outer series of vanes carried by each plate and spaced 
a distance equal to the width of the 


inter- 


radially apart at 

the vanes of one plate being arranged in 

meshing relation with the vanes of the other plate. 
* * * 


vanes, 


1,613,293. 
paratus. Charles Augustus Reif and Allan 
Buffalo, N. Y. <A 
with upper 
fluid conduit 
outlet conduit extending from the passageway in the valve 


Oil-Feed-Control Valve for Oil-Burning Ap- 
Frank Reif, 
valve comprising a casing having a 
and lower apart orifices 


passageway spaced 


therein, a connecting said orifices, a fluid 


casing, a plunger reciprocal in the passageway and having 
an orifice extending therethrough, means for moving said 
plunger for uncovering the lower orifice to permit fluid 
passing between the passageway and the fluid conduit, and 
means Whereby the orifice extending through the plunger 
is caused to register with the upper orifice and the fluid 


outlet conduit to permit the flow of fluid therethrough. 
* * * 
1,612,959. Adjustable Pipe Hanger. Lothar R. Zif- 


ferer, Columbia, Pa. A hanger in which is comprised a 


hook of two pivoted arms suitably shaped to embrace a 
pipe, a collar to which one arm is integrally joined, means 
the releasably 


being 


collar to which other arm may be 


the 
formed with a finger which extends past the collar, and a 


on the 


connected, free end of said last named arm 


sleeve swivelly connected to the collar having adjacent 
thereto a notch for receiving the finger when its associated 
arm is in connection with the collar, the sleeve being 


thereby locked against rotation relative to the collar, but 


free to rotate when arm is disconnected from collar. 





_C & S SHOWER DOORS 





Door. 








Order from your jobber. 


The most distinguished bathroom is incomplete until its 
C & S Shower Door is installed. Here is an incomparable 
combination of beauty and serviceability. 


Heavy Nickel Silver (Nickel-plated Brass if desired) frame, 
fitted with quarter inch plate glass, rubber-embedded. 


And for bathrooms where the shower is not in a separate 
compartment, there’s the C & S Shower Shield. Made 
like the C & S Shower Door 
tub at either end. 


The illustration stows the C & S Shower 


-hinged to swing from the 


Our 
Catalog 








The C & S Shower Door 
Patented 











500-508 37th Street 


Crist & Schilken Company 


Pittsburgh, Penna. 
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No Come-backs 


When you install a drain line that is to handle acid, and 
use any other material than Duriron, you are just ‘‘starting 
something.” 


With the first sign of failure the trouble begins. 


The owner is sore; thinks material is defective; wants free 
replacements, etc. 


When you install Duriron acid-proof drain pipe for handling 
acid, there are NO COME-BACKS, and you make a larger 


profit on the installation 


Duriron is produced on 





| 





7% DURIRON SOMPany 
UNION 


SHOWER CURTAINS 


ppl 
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When your customer asks 

you about shower cur- 
tains, there's just one word in 
the answer—‘‘UNION.”* 

We make every kind of shower curtain 
—white duck, sateen and rubberized. 
For every style and size of bath. We manu- 

facture shower curtains to order. 
Write for our sample book. 


UNION CANVAS GOODS CO., Inc. 
1016-1018 Hamilton Street ny Philadelphia, Pa. 
































YAGER’S Soldering Salts 


1873-1927 
You can’t buy any that’s 
better. Get it from your 
dealer in 1% lb., | Ib., and 
5 lb. Enameled round 


cans. 


"eee wei. Covert? 
Whee WOT im USE 


YAGERS 


SOLDERING 





Write Dept. ‘‘D’’ for free samples. 


ALEX R. BENSON CO., INC., HUDSON, N. Y. 


For list of distributors see 1927 McRae*Blue_ Book 
Sales Agency for Canada: Canadian General Electric Co., Ltd. Toronto "and Montreal 














Made 


The Hanna “Ball Joint” 
Pipe Hanger is made of 
malleable iron, all sizes. 


Swings in any direction. 
A big time and labor 


saver. 


Write for 
“Our Silent Salesman’”’ 


The Penn Engineering Co. 


312 Cherry St. Philadeiphia, Pa. 
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1,612,958. Thermostatic Switch. Walter W. Willia ins, 
Bloomington, Ill., assignor to Williams Oil-O-Matic Hu at- 
ing Corporation, Bloomington, Ill. A thermostatic switch 
comprising a plate member having an insulated cont:ct 


point therein, a spring bar attached to said plate and 





. ~ 
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carrying an opposed contact point, a housing member 
attached to said plate covering the contact portions, said 
housing having a flared cover portion, and a thermal 
metal strip attached to the plate and normally bearing 
upon the spring bar to make contact between the opposed 
points but adapted upon increased temperature conditions 
to release said spring bar and to be extended without 
striking the housing member. 


Plumbing Department 


1,612,844. Shut-Off for Sink Faucets. Orvis W. Val- 
lier, Watertown, N. Y., assignor to J. B. Wise, Incor- 
porated, Watertown, N. Y. In a faucet, a body having 
hollow opposed hot and cold water supply arms, a mixing 
valve in the body, said arms having globular outer ends 
formed with inwardly projecting thickened sockets which 
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1,612,844. 


latter are interiorly threaded, valve rods in the arms to 
control the entry of water into the body and having ex 
teriorly threaded outer ends, bushings having interior 
threads engaged with the valve rod threads and having 
exterior threads engaged with the socket threads so as to 
constitute supports for the rods, the inner ends of th« 
bushings being counterbored, and packing in the counter- 
bored parts of the bushings the outer ends of the valv« 
rods having screwdriver receiving slots. 
* 7 + 

1,612,857. Ball-Cock Valve. Edward F. Donnelly, Mal 
den, Mass. A ball cock valve comprising, in combination, 
a casing having a cylindrical bore of uniform diameter 
extending entirely therethrough provided with a plurality 
of longitudinal grooves at the entrance end thereof, said 
casing also having a discharge passage communicating 
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with said bore, a coupling adapted to secure a pipe fitting 
{to said casing, a valve seat member located within said 
coupling and having a port extending therethrough and a 
tapered seat portion formed thereon, said valve seat mem- 
ber adapted to be clamped against an extremity of said 
casing by said coupling and constituting a washer there- 
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for, a movable valve member within said bore formed 
in a single piece and closing the open end thereof, said 
valve member being provided with a central reduced por- 
tion and having a head at one end thereof provided with 
a tapered extremity adapted to engage said seat, and a 
float lever pivotally mounted upon the exterior of said 
casing and projecting thereinto and engaging said movable 
valve member whereby the latter may be actuated to open 


and close said inlet port. 


* * * 


1,612,900. Water Heater for Gas Burners. Clarence 
J. Aldridge, Seattle, Wash. A water heater comprising a 
hollow circular body containing water having upper and 
lower walls and an outer peripheral wall, the outer wall 


having an inlet and an outlet, and said upper and lower 


vw 





























walls having registering openings, the openings having 
walls entirely surrounding the same and extending between 
the upper and lower wall to thereby provide spaces through 
which gas flames may pass from a gas burner upon which 
the water heater is disposed, the center of the body being 
formed to provide a member adapted to rest upon and 
engage with the center of a gas burner, and the lower 
wall of the body having downwardly extending feet adja- 
cent the circumference of the body to rest upon the gas 


burner. 


* * * 


1,613,251. ‘Plumbing Fixture. Lewis H. Stead, Los 
Angeles, Calif. A waste fitting for lavatories and like 
structures comprising a tubular nipple having a bevelled 
seat on its upper end, said nipple adapted to be secured 
in fluid tight engagement with a lavatory waste opening, 
a rotatable valve stopper having a depending tubular sleeve 
formed integral therewith and provided with discharge 
openings in its wall rotatably mounted in said nipple, the 
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| Made from the finest wood, carefully 
kiln-dried, doweled front and back, 
and covered with a high grade water- 
proof varnish. 


A reasonably priced seat that is 
built to last for years. 





Packed in separate cartons. 





Ask your jobber about them. 


The Olmstead- Thomson Mfg. Co. 


NEW BRITAIN, CONN. 


























ESTIMATING 
RADIATION 


is a very simple matter 
when Perrigo’s “Table ot 
Estimated Radiation” is 
used 





This table, consisting of 
two charts, one for steam 
and one for hot water 
radiation, is wu and 
recommen by some of 
the best authorities in the 
trade. 


The charts have been 











They 
will enable you to know 
you are right. And they 

will save you time, waste and worry. 

Given the amount of glass surface, Ne wall and 
cubical contents, the. radiation required for any size 
room can be read easily and quickly 

They are printed in two colors, on heavy celluloid, 
making four pages, size 444x617 inches, substantially 
bound together with cloth. 

Perrigo’s Table of Estimated Radiation will pay 
for itself if used only once or twice during the heating 
season. And it will outlive several such seasons. 


Price, $1.00 Postpaid 


Domestic Engineering 
1900 Prairie Avenue :: Chicago, Ill. 
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SOURS 0 Se AT LL LL ARS = | exterior surface of the tubular wall of the nipple sleeve 
| being also provided with an inclined cam groove, one 
| of The JOHNSON Gas Lighter | end of said groove opening into one of the discharge open- 8 
.\ | ings formed in the stopper sleeve, a pin secured to the 
! y 4 is simple to operate SL = | nipple and engaging the cam groove formed in the sleeve 
[MN “ and safe. Sella Red | - 
+ ¥ —# Ring JOHNSON GAS | 
| LIGHTER whenever - 
| [ you sell a gas water th 
| | heater. The price is in 
| >I7 4. lowand the profit high. = 
| Rekder RED sone Write for price and discounts. | . y 
iui ietznmi Johnson -Murphy Co, . 
| RED KING stare ott 10226 Woodward Avenue ee 
| Saar SITiIVt DETROIT 3 MICHIGAN 1,613,251. 1,612,953. - 
. of the stopper, whereby on a partial rotation of the stop- a 
per in one direction the same will be elevated into an Sé 
j unseated position and when rotated in a reverse direction pi 
| will be seated to close the waste opening. a 
* * * 0 
1,612,953. Flushing Mechanism. Oscar H. Theleen, : 
] | Kenosha, Wis., assignor to Frost Manufacturing Company, 7 
' Kenosha, Wis. In a lever mechanism, the combination 
| with a pivoted lever arm having one end connected to a B 
| valve mechanism, of a fixed bearing carrying a divided ~ 
, shaft journalled therein, a cam mounted on said shaft, a b 
| link connection with the cam and lever arm whereby the ; 
: (puntevegonees of the shaft is adapted to actuate the valve . 
| mechanism, said link comprising a rod having bent end 
| portions adapted to lock the related parts against dis- ; 
| engagement. s 
| | * * * ; 
' 1,611,724. Basin Faucet. William Bird Dale, Chicago, - 
; | assignor to Street & Kent Manufacturing Co., Chicago, a 
‘6c . ° 99 corporation of Illinois. The illustration is a front eleva- 
Home 1S where the Hart 1S be partly in section to show the valve parts. In a } 
1 


faucet, a body having inlet and outlet passages, a parti- 
tion therebetween, a valve seat ring removably secured 


| 
| HART OIL BU RN ER | in said partition, a neck on said body forming a polygonal : 
| HART ELECTRIC ICER | | Live 


QO 
W. B. WILDE CO., Peoria, Illinois 


——— 























We pay only for the GOOD ones 


Our workmen get paid only for the good boilers 
they turn out — that’s one way we safeguard the 
quality of G & C Copper Pressure Boilers. | guide passage axially alined with said seat ring and 
Demand by trade-mark G & C Boilers and | having an internal shoulder at its outer end, a polygonal 
assure yourself of a guaranteed product. plug non-rotatively interfitting in said guide passage, a 
valve disk carried by said plug, a screw shaft engaging 

| said plug, a rigid collar on said shaft, a washer seating 





Write for Details 








and seated against the end of the neck, a packing nut 
adapted to clamp said sealing washer against said neck, 
| and packing within said nut. 


Gerstein & Cooper Co. within the shoulder of said neck and having a recessed 
; /\ 1 and 3 Third Street portion with the neck the recess of which receives said 
South Boston :: Mass. collar, a sealing washer on said shaft outside said collar 

| 
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Classified Advertisements 


8 cents for each word including heading and address. 
One inch $4.00. Cash must accompany order. 


insertion. 


Count seven words for keyed address. 
Copy should reach us eight days in advance. 


Minimum $2.00 for each 





Situations Open 
SALESMAN WANTED—RESIDING AT 

or near St. Louis, experienced on 
pipethreading tools, preferably pipe- 
threading machines, and acquainted 
with the plumbing and heating trade 
in St. Louis and Kansas City territory. 
Give full details and references. Ad- 
dress Key 759, ‘‘Domestic Engineering,” 
1900 Prairie Ave., Chicago. 


W ANTED—REPRESENTATIVE TO 

handle a standard line of plumbing 
and heating specialties on commission 
basis in the Southern territory. Ad- 
dress Key 763, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 





SALESMAN WANTED—RESIDING AT 

or near Cleveland experienced on 
pipethreading tools, preferably pipe- 
threading machines, and acquainted 
with the plumbing and heating trade in 
Ohio, including Detroit, and Pittsburgh 
territory. Give full details and refer- 


ences. Address Key 1758, ‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


BOILER AND RADIATOR SALESMEN 

for Newark, N. J., Boston, Mass., and 
Hastern and Western Pennsylvania 
territories. Apply by letter which will 
be treated confidentially. The Wm. H. 
Page Boiler Co., 200 Madison Ave., 


New York. 
WANTED: AN EXPERIENCED 
plumbing and _ heating estimator 


with some designing experience. Give 
reference and full information as to 
salary, age, etc. Address Key 748 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 





SALESMAN WANTED—RESIDING AT 

or near Philadelphia experienced on 
pipethreading tools, preferably pipe- 
threading machines, and acquainted 
with the plumbing and heating trade 
in the Philadelphia territory including 
west to Harrisburg and south through 
Baltimore and Washington to Norfolk. 
Give full details and references. Ad- 
dress Key 757, “Domestic Engineering,” 
1900 Prairie Ave., Chicago. 


SALESMAN AFFILIATED LINES, AC- 

quainted heating trade, architects and 
engineers, Manhattan, Bronx and West- 
chester, N. Y. Handle line of steel boil- 
ers, sizes bungalow to skyscraper. 
Commission basis, excellent future. Ad- 
dress Key 764, “Domestic Engineering,” 
110 East 42nd St., New York, N. Y. 


GOOD EXCLUSIVE DISTRIBUTIONAL 

proposition or side line for man with 
ability, calling on plumbing dealers. 
Communications strictly confidential. 
Koil-Les Heater Co., Geneva, Illinois. 


Situations Wanted 
YOUNG MAN THIRTY-FIVE YEARS 

old, twenty years practical experi- 
ence plumbing and heating, at present 
estimator, seeks opening where after 
proving ability, he could buy interest. 
Address Key 770, “Domestic Engineer- 
ing,’ 1900 Prairie Ave., Chicago. 


























For Sale 

STEAMFITTERS AND PLUMBERS’ 

supply business for sale. Est. 10 
yrs.; good commercial rating. Excel- 
lent credit; reas. terms. Located in 
Chicago. Address Key 712, ‘‘Domestic 
Engineering,” 1900 Prairie Avenue., 
Chicago. 
FOR SALE: NUMBER FIFTEEN 

Beaver square end pipe cutter; cuts 
off 2%” to 6”. In perfect condition. 
Fifty dollars. Address Key 771, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 

Must be sold. We have to 


offer, four real business opportun- 
ities. Will sell shops all to one 
party, or separate sale. Shops 
located at Du Quoin, Christopher, 
Zeigler and West Frankfort, Illi- 
nois, in the heart of the Middle 
West. We are going in the whole- 
sale business to handle plumbing 
and heating supplies in this ter- 
ritory. All shops must be sold 
by March first. Illinois Plumbing 
& Heating Co., Home Office, Du 
Quoin, Ill. 
Miscellaneous 


PLUMBERS’ BIN LABELS 


@ 13«3 
RED. ELLS 


Send for samples and prices and free booklet: 
“How to Simplify the Work in the Plumbing Shop. 
Haddon Bin Label Co., Haddon Heights, N. J. 














The following used Oster Pipe Machines: 
306-A Oster 6-in. belt driven, 


GUID. cc cccceccccccvecsese R 
304-A Oster 4-in. belt driven, 

SOmPlOte .nccccccccccccccccce .00 
304-B Oster 4-in. motor driven, 

PT eee ree .00 


2-in, Oster motor driven machine 350.00 


The above Oster Machines are all in 
excellent condition, and complete with 
regular equipment. 

Are You Interested? 
The O’Brien Machinery Company 
113 North Third St. Philadelphia, Pa. 

Cable Address: 

DELPHIA 


Long Distance Telephone: Market 0727. 


Manufacturers’ Agents and Dis- 
tributors of heating apparatus of 
every description. Mail us cat- 
alogs and literature. 

Accounts solicited. 
Heating Apparatus Company, 
44 Wall St., New York, N. Y. 


Ask your jobber or write us 


“OBRIEN” PHILA- 

















THE JUDD Water Closet Seats are a composition of rubber, which composition is the 
result of a quarter century’s experience in this seat line resulting in the most economical! 


durable seat made serving the public and mansion toilet efficiently. 


ESTIMATING BLANKS, JOB TICKETS, 

weekly time sheets, order books, il- 
lustrated stationary, etc., for plumbers 
our specialty. Reasonable prices, good 
work, prompt service. We pay postage. 
Samples and prices by return mail. lo 
Fink & Sons Co., School Building, 
Laurel Springs, N. J. Est. 1896. 7-31 


Bee $75a Week 
Interest You ? 








If you are seeking an oppor- 
tunity to earn more or to 
promote yourself to a better 
position, study to become a 
technical man. Hundreds of 
others have passed our examina- 
tion and are to-day successful 
in technical business with a 
lucrative income. 


Make your spare time pay you 
dividends. We teach you in 
your own home. Full informa- 
tion free. Select your course 
today, tomorrow never comes. 


(J Plumbing and Sanitary Engineering. 
() Special Steam and Water Heating. 
[] Heating Ventilating Engineering. 


{) Contracting and Estimating. 


Saint Louis Technical 
Institute 
4543 Clayton Ave., St. Louis, Missouri 


Books for Your Trade Library 


PRACTICAL METHODS OF SEWAGE 

DISPOSAL. By H. N. Ogden and H. 
B. Cleveland. Covers in detail the 
problem of sewage disposal for resi- 
dences, hotels and institutions where 
connections to city sewers are not 
available. Size, 5%x9% in. 132 pages. 
Cloth. Price, $1.50. 


JOHNSON’S HANDY MANUAL IN TWO 

volumes, one on*plumbing, one on 
heating. By John W. Johnson. The 
author is a practical plumbing and 
heating man, having spent many years 
in workshops and has superintended 
the installation of plumbing and heat- 
ing systems of all descriptions. Twelve 
editions of this popular book have been 
exhausted. The thirteenth is just off 
the press. Size, 4x6%. Cloth. Price 
$2.00 per volume. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 


a 





WRIGLEY BUILDING CHICAGO 











EARL JUDD CORP. 
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Every upward 
step your business 
takes should be 























advertised 
—and advertising Whatever service 
: : you offer to the 
will make possible ae 
those upward steps. — advertise itl 
If you have a nice 
string of satis- 
fied customers 
— advertise itl 
When you take 
on a new line of 
specialties 
aad San Domestic ENGINEERING’ 
advertise itl ideas Editorial owe 
ice makes advertising easy 
for you—all you do is clip 








the copy from your copy of 
When vou add the paper and hand it, with 


ia lll the cut we send you, to your 
another delivery newspaper. Only $4.20 for 
truck 12 illustration cuts. Use 


—advertise it! the coupon below. 


Tear out and mail this coupon—now! 


DOMESTIC ENGINEERING, 1900 Prairie Ave., Chicago 
Please enter my order for three months’ service of Advertising Editorials. 
I’m going to advertise! 
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